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Company at a sale of noteworthy Americana] 
— 
HEN the Steamship “Quaker City” sailed June 8, 
1867, with Mark Twain and the people of “Inno- 
cents Abroad” the advertising circular distributed at the 
time stated that this was the first pleasure tour of this sort. 


Today the millions of travelers who go abroad or “See 
America First” and neglect to obtain 


Personal Effects Insurance 


are worse than Innocents Abroad. Today all who travel are able to get 

this All-the-Year-Round protection — against loss of or damage to Personal 

Effects by FIRE, THEFT and COLLISION. 

In Mark Twain’s day this Twentieth Century protection was unobtainable. 
b> ¢2 








HE Old Pennsylvania Fire Insurance 

Company, founded in the Quaker City 
in 1825 and domiciled for 100 years on 
Independence Square provides baggage 
identification tags for all its Personal Effects 
policyholders. 


N addition to FIRE Insurance, our agents 
write all kindred lines, including Radium; 
Jewelry and Furs (All Risk); Water Damage; 
Rent, Rental Value and Leasehold; Use and 
Occupancy; Profits and Commissions; Explo- 
sion; Mail Package; Weather; Earthquake, etc. 
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HE equinox coming in September makes August the month 

to sell Windstorm Insurance. It’s hard for the man in the 
street to realize that the wind wreaks some of its worst 
damage at this season. 


But the Star agent knows. He remembers last year—and the year 
before. His late summer records show a long list of settle- 
ments for the destruction caused by sudden blasts from the 
clear sky—and a list of new policies drawn up after the dam- 


age had been done. 


This year if any of his clients suffer loss through windstorm, 
cyclone or tornado—they will lay the blame on themselves. 


Because wide-awake Star Agents are setting August aside for 
a drive on Windstorm Policies. Every one on their books 
will be told—by mail, by ‘phone and by personal call—of the 


low rate and the ever present hazard. 


Another case of applying the Star rule for increasing specialty 
class business —“Tell them and Sell them”. 
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‘‘The ‘Eagle Star’ Rounds Out an Agency”’ 











Autumn is upon us. The threshing machine is daily 
chugging away in the farm lands, separating the golden 
grain from the chaff. Nature, lavish in her largess, her 
tawny fields yielding up their yellow dividends, chal- 
lenges us to equal her initiative. Fundamentals never 
were sounder, and prosperity never surer for those who 
will spark into action. 


“Eagle Star” agents, backed by the policies and coopera- 
tive spirit of this company, are proving this contention, 
knowing full well that an “Eagle Star” policy and service 
always mean a satisfied and permanent policyholder. 


1807 ——— Established one hundred and eighteen years ago ———-—» 1925 


EAGLE, STAR & BRITISH DOMINIONS 


INSURANCE COMPANY, LIMITED, OF LONDON, ENGLAND 


WESTERN DEPARTMENT FRED S. JAMES & CO., U. S. Managers PACIFIC COAST DEPT. 
175 W. Jackson Blvd. 123 William Street 108-110 Sansome Street 
CHICAGO NEW YORK SAN FRANCISCO 
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PALMETTO’S LICENSE 
IN N. Y. IS IN DANGER 


Must Show Cause Why It Should 
Not Be Revoked By 
Department 


CHRYSLER DEAL TROUBLES 





Superintendent Beha Charges Insurance 
Company With Evading the Laws 
of the Empire State 





NEW YORK, Aug. 5.—Judge John C. 
Knox issued a temporary order restrain- 
ing James A. Beha, state commissioner 
of insuranee, from revoking the license 


of the Palmetto. Commissioner Beha 
held that the Chrysler plan was con- 
trary to the laws of New York and 


Palmetto to show 
license should not be 


served notice on the 
cause why its 
revoked, 

The order is returnable Aug. 13. The 
superintendent had called a hearing for 
today citing the management of the 
Palmetto to show cause why its author- 
ity in New York should not be revoked, 


NEW YORK, Aug. 


tinues to 


5.—Trouble con- 
multiply for the Palmetto 
because of its engagement with 
Corporation of De- 
troit to supply fire and theft insurance 
coverage for motor cars and trucks sold 
by the latter Superintendent 
Beha of the state insurance department 
has notified the management of the Pal- 
metto Fire to appear at his office 
today and 


Fire 
the Chrysler Sales 


body. 


here 
show cause why the com- 
pany’s license to operate further in New 


York should not be revoked. 
Would Evade Laws 


The Palmetto Fire is charged by Mr. 
Beha: (a) “With the intent of evading 
the laws of New York state enacted for 
the purpose of supervising, regulating 
and taxing the business of insurance as 
affecting the risks located or resident in 
this state; (b) With issuing upon risks 
located and resident in this state with 
intent of escaping from the provisions, 
restrictions and safeguards imposed by 
the New York insurance law upon com- 
panies authorized to do business in this 
State, and (c) With intent to defraud 
New York of the taxes which are right- 
fully due it under the laws of the state 
and from the effect of which the Pal- 
metto Fire is seeking to escape.” 


Information Withheld 


The company is further charged by 
the superintendent “with failure, neglect 
and refusal to furnish information as to 
its doings as demanded”; with conceal- 
ing and keeping from the knowledge of 
the insurance department 
portion of the contract entered into by 
it with the ¢ -hrysler Corporation”; with 
failure to file its rates and underwriting 
rules; with failure to secure licenses for 
agents engaged in placing the insurance; 


With the issuance of policies which fail | 


to set forth the entire contract; 
suing uncancellable policies, 


with is 
“thereby en 


dangering the protection of the owners | 


®t such risks in the event of their hav- 


“an important | 


/; 


‘COURT FIGHT STARTED 


CHRYSLER SUIT IN WISCONSIN 


Temporary Injunction Against Com- 
missioner Smith in Federal Court— 
Hold Hearing Aug. 22. 


MADISON, WIS., Aug. 5.—The 
Chrysler Sales Corporation and the 
Clark Motor Company, Milwaukee, 


Chrysler automobile dealer, have started 
action in the Federal court here to pre- 
vent Insurance Commissioner W. Stan- 
ley Smith from interfering with the in- 
surance system on Chrysler cars that 
has been instituted throughout the na- 
tion. 

In two 


separate actions the com- 
panies obtained a temporary injunction 
restraining Commissioner Smith from 


interfering with the Chrysler insurance 
plan pending a hearing in Federal court 
at Superior on Aug. 22 on the question 
of granting a permanent injunction. 
Three Federal judges, Claude Z. Luse, 
Evan A. Evans and F. A. Geiger, will 
hear the case. 

The Chrysler insurance policies are 
written by the Palmetto Fire, which is 
not licensed in Wisconsin. Policies on 
cars automatically go with the sale of 


all cars. The case will be the first 
court test of the new system. 
STATEMENT BY CHRYSLER 
DETROIT, MICH., Aug. 5.—In 


connection with the court proceedings 
just instituted, Walter P. Chrysler, 
president of the Chrysler Corporation, 
said in part: 

‘The insurance feature of the plan is 
incidental to the finance plan, but it is 
the feature which has incurred the oppo- 
sition of a few state commissioners of 
insurance. The plan has been in opera- 
tion more than a month and there has 
been but a single instance of attempted 
interference with our business. The 
Chrysler Corporation is pledged to the 
finance plan and the insurance plan it 
has inaugurated.” 


ing taken other insurance, and infring- 
ing upon their right to select their own 
insurance cover.” 

Threatens Sound Underwriting 


It is further alleged that the Palmetto 
Fire, by virtue of its contract with the 
Chrysler Corporation, “has entered into 
an agreement to promote the sale of 
automobiles by a plan subversive of 
sound underwriting methods and devel- 


oped by years of experimentation and 
experience, threatening to disorganize 
the rating machinery fostered by law 


and de vig 30 e of the policy of the state 
of New York as expressed by laws en- 
acted and by administrative acts.” 


West Virginia Hearing Set 


When the Palmetto Fire representa- 
tives conclude their sessions with Super- 
intendent Beha, their next point of call 
os likely be at Charleston, W. Va. 
J Bond, auditor of that state, has set 
hae 8 as the date for a hearing to de- 
termine whether the company will be 
permitted longer to write in West Vir- 
ginia. It is Mr. Bond’s opinion that the 
Palmetto Fire has violated the West 
Virginia laws on several counts; notably, 
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CAPITAL IS INCREASED | CONFERENCE PROBABLY 


EUREKA - SECURITY’S 
Cincinnati Company Has Added to Its 
Financial Ballast and Is Going 
Along Aggressively 


ACTION 


The Eureka-Security Fire of 
nati has added $250,000 to its capital 
stock, giving that company a capital 
ization of $500,000. It brings th 
assets of the company to more 
$2,000,000 and makes the surplus to 
policyholders over $1,200,000. 

The Eureka-Security Fire is now in 
the 62nd year of its existence. It was 
organized in 1864. It is the outstand- 
ing stock fire insurance company of 
Ohio and the sole survivor of a score 
or more companies which made their 
home in Cincinnati in the latter part of 


Cincin- 


the ast century. The company has been 
making rapid expansion in the last few 
years idee the direction of B. Gat es 
Dawes, vice-president. The company 
is expanding its agency plant rapidly 
but with the highest type of agencies. 


Recent appointments include De Van & 


| 


WILL BE POSTPONED 


National Board and Insurance 
Agents Association Will 
Meet Later 


‘REVIEW BANK AGENCIES 


Other Important Problems Doubtless 
Will Be Considered by Represen- 
tatives of Both Organizations 


NEW YORK, Aug. 5.—Because of 
vacation absences the conference * 
twer presentatives of the National 
Board and of the National Association 


ot Insurance Agents, tentatively ar- 


ing be held the latter part of this 
)) sith Pee 1s] ales | ' - > : ~} 
nonth, will likely take place at French 
Lick, Ind., Sept. 21-23, although this is 





Che dates named are about 


j the only ones open prior to the annual 


Co. in Charleston, and Lindamood & 
White in Parkersburg, W. Va. 
F. A. Rothier, one of the founders 


of the company, 
institution and though one of the 
est insurance veterans in Ohio, is still 
actively at work at his desk each day. 
His ripe underwriting knowledge and 
experience have been one of the chief 
factors in making the Eureka-Security 
operations very profitable for its stock- 
holders. During the present year the 
company will reach the high water mark 
thus far for net premiums written and 
with its present executive leadership 
and financial backing the company 1s 
taking rank as one of the most impor- 
tant in the middlewest and in the coun- 
try. 


old- 


in issuing its policies through other than 
resident agents; granting a form of cov- 
erage not approved by the insurance de- 
partment; in failing to file rates; being 
guilty of “coercion” in requiring a car 
owner to take a policy in a particular 
company regardless of his choice in the 
matter; “to cheat and defraud the state 
of West Virginia of its just share of 
taxes on premiums collected on property 
in the state,” and finally, doing business 
through non-resident brokers not li- 
censed in West Virginia. 


PLAN OUSTER SUIT IN KANSAS 
TOPEKA, KAN., Aug. 5.—While a 


hearing was scheduled for this week, the 
Kansas department and the attorney 
general’s office are going ahead with 
plans to seek a writ of ouster against 
the Chrysler company, the Palmetto 
Fire and all Chrysler agents for alleged 
violations of the Kansas insurance laws. 
The hearing originally set for Tues 
day of this week was postponed to Fri 
day at the request of the Chrysler at 
torneys. 

In filing the case the attorney general 
will seek a restraining order to prevent 
the carrying out of the insurance plan 
pending the outcome of the litigation 
The ouster will be sought upon the 

(CONTINUED ON PAGE 33) 


is still president of the | 





in October. 
Che National 


ance 


Convention of Insur- 
Commissioners will be holding its 
gathering at San Antonio September 14- 
French Lick was 
a convenient center tor 


i6, and suggested as 
the managers to 
stop off upon their return from the com- 
missioners’ convention. The Interna- 
tional Casualty & Surety Underwriters 
will be holding its gathering at French 
Lick the week of Sept. 29, to be fol- 
lowed immediately by the n a of 


the National Casualty & Surety Agents, 
so that the only week in which ” both the 
company men and the local agents 


would likely be free 
Sept. 21. 


would be that of 


Personnel of Committee 


The conference committee of the Na- 
tional Board is composed of: Wilfred 
Kurth, president of the organization and 


vice-president of the Home; George G. 


Bulkley, president of the Springfield 
Fire & Marine, and chairman of the ex- 
ecutive committee of the National 


Board; T. H. 
pool & 


Anderson, manager Liver- 
London & Globe; Nevitt S. 
Bartow, president Queen, and Sheldon 
Catlin, vice-president North America. 

In addition to reviewi ng the matter of 
bank agency appointments, and getting 
a clear definition of the National Asso- 
ciation’s stand in such connection, the 
conterence committee is likely to take 
up the question of overhead writing, the 
competition of brokers, the advisability 
ot limiting agency representation by in- 
dividual companies in a definite terri- 
tory, qualifications for the appointment 
of agents, and the approval by com- 
pames of local board rules and regula- 
tions. The great majority of the fire 
insurance companies of the country have 
already gone on record in opposition to 
overhead writing and in recognizing the 
agents’ ownership of expirations, while 
many have also signified disapproval of 
the appointment of bank agencies. 

It is highly probable that in addition 
to the several matters above referred to, 

(CONTINUED ON NEXT PAGE) 
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STUDIES EARTHQUAKES 


SEEKS TO DETERMINE HAZARD 


Dr. T. A. Jaggar, World Famous 
Scientist, Approaches the Study from 
an Insurance Standpoint 


In connection with the interest in 
earthquake insurance at present, and es- 
pecially in view of the new earthquake 
rates just promulgated by the Explo- 
sion Conference, the work of Dr. T. A. 
Jaggar, Jr., director of the Kilauea Ob- 
servatory, Hawaii, is most interesting 
to insurance men. A full account of his 
work, together with a number of his 
addresses, have been brought to this 
country by Louis E. Burgner, a promi- 
nent local agent of Oberlin, O. Mr. 
Burgner has spent some time in Hawaii, 
and became very much interested in the 
work of the Hawaiian Volcano Research 
Association. He became personally ac- 
quainted with Dr. Jaggar who gave him 
a thorough explanation of his work in 
connection with the study of earth- 
quakes and volcanoes. 


Hazard Is Guesswork 


As pointed out by Dr. Jaggar, earth- 
quake insurance today is written largely 


in a haphazard fashion because the 
hazard is almost an unknown factor. 
The determination of rates is chiefly 


guesswork. Insurance companies have 
made a thorough study of fire hazards, 
and have spent vast sums in experi- 
mentation and investigation so that the 
determination of fire insurance rates has 
become an exact science. 

The need for such scientific study in 
the field of earthquake insurance is 
no less, when the extent of loss of 
property and human lives is realized. 
According to Dr. Jaggar, who is a lead- 
ing authority on the subject, 400,000 
people lost their lives in the great Tokio 
disaster, and the property damage 
mounted to the staggering totals of 
$5,000,000,000 to $8,000,000,000. In the 
last two decades there have been 11 
great disasters involving destruction to 


cities, to say nothing of many minor 
quakes. Since 1900, there has been an 
average loss of 30,000 lives per year 
and property damage of $500,000,000 
per year from earthquakes and_ vol- 
canoes. 
Need Scientific Study 

What is needed is a scientific study 

of earth movements, which is just the 


type of work in which Dr. 
gaged. At present, however, these ef- 
forts are not concerted and _ conse- 
quently are very ineffective and incom- 
plete. The Hawaiian Volcano Research 
Association is an organization chiefly of 
sugar planters who have banded to- 
geiher and contribute $6,000 to $8,000 a 
year for the work of the observatory, 
which is sadly in needs of funds be- 
eause the United States Government 
contributes only $10,000 a year to its 
support. The planters are contributing 
beyond all proportion to their own re- 
sponsibility, in view of the fact that the 
work is of world wide scope. If the 
work done by Dr. Jaggar could receive 
sufficient support, either from the gov- 
ernment, or from private organizations, 
it could be conducted with far more 
value. 


Jaggar is en- 


Studies Insurance Phase 


earth- 
stand- 
stand- 


Dr. Jaggar is interested in the 
quake hazard from an insurance 
point as well as from an academic 
point. He has made a thorough study 
of insurance methods, and in a recent 
address showed a surprising knowledge 
of rate making and various other phases 
of the insurance business. He is anx- 
ious to cooperate with insurance com- 
panies in studying earthquake hazards 
and determining rates, a work for which 
no one is better equipped. 

Tue Nationa UNDERWRITER in a 
later issue will print an article by Dr. 


FIVE YEAR PERIOD RESULTS 


ing Blazes, Which Have Increased 
Rapidly in Number 





The National Board in its organ, 
“Safeguarding America Against Fire,” 
tabulates the five year loss from fires 
on American homes, for the period 
1919-1923. Exposure ranked first of 
the causes, with a total of $40,530,128 
loss for the five years or about 12% 
percent of the entire dwelling house loss. 
Of the principal originating causes, de- 
fective chimneys and flues were most 
important, with a total loss’. of 
$36,931,228, or 11.2 percent; sparks on 
roofs, $31,379,884, or 9.7 percent; stoves, 
aniapteps boilers and _ their pipes, 

24,348,965 or 7.6 percent; matches and 
iain $19,129,382 or 5.9 percent; 


or 5.1 percent; and electricity, $15,445,964 
or 4.8 percent. 


Great Increase Shown 


For the five year term ending 1921, 
the total loss was $257,153,100 or an 
average of $51,432,620 per year, while in 
the five year period ending in 1923, the 
total fire loss was $322,310,604, or an 
average of $55,562,121 yearly. 
the dwelling loss in round numbers was 
$40,000,000 and in 1923 it had reached 
$87,000,000 or more than doubled. Of 
course a part of this tremendous jump 


number of dwelling houses, 
to the higher cost of 

materials, yet it is 
amount of the increase has exceeded 2 
percent, as it did in so short a padied. 
Only three years ago the destruction of 


as well as 
labor and 








something of what has been done, and 
points out a course which must be pur- 
sued in the future if the earthquake haz- 
ard is to become known as today the 
fire hazard is analyzed. 


919 | / P 
In 1919) left out in the cold. 


| 


| 


} ment. 


petroleum and its products $16,423,245 | 


TABULATE HOME FIRES | AROUSED OVER DEAL 


FINANCE COMPANIES’ POSITION 


National Board Gives Causes of Dwell- | Believe Chrysler Arrangement Will 


Give Large Financing Companies 
Bulk of Business 


In automobile financing as well as in- 
surance circles, the Chrysler-Palmetto 
deal has caused considerable of a stir. 
Nearly all of the smaller local finance 
companies are up in arms over the pos- 
sible effects of the Chrysler arrange- 
They point out that the Chrys- 
ler deal will immediately cause them 
the loss of all Chrysler business, and 
that if other automobile concerns adopt 
the plan their operations will be fur- 
ther curtailed. 


Gets Business at Source 


The Chrysler plan gets the financing 
business at the source. The local finance 
company never has a chance at it. It is 
seen by the smaller financing companies 
that if a few of the larger automobile 
manufacturers decide that the Chrysler 
plan is the one to follow, the result will 
be that practically all automobile financ- 
ing business will be done by anywhere 


| from four to a half-dozen of the largest 


in fire cost is due to the increase in the | 


not clear why the | j § 
5 | sible for them to get any 


dwellings proceeded at the rate of one | 


financing companies and the small con- 
cerns doing a local business will be 


Want Agent Eliminated 


The smaller financing companies see 
that where their large rivals are lined 
up with an insurance company the com- 
petition is entirely too much for them. 
They see further that it is hardly pos- 
such insur- 
ance connection as for instance the Com- 
mercial Credit Company has with the 
Palmetto Fire. Already a number of 
automobile writing companies which do 
considerable business with the smaller 
finance companies have been in confer- 


| ence over this phase of the situation. 


| be allowed to operate along the 


fire every four minutes, but now fire 
attacks some home once every three | 
minutes. 

approached from the insurance stand- 
point, which, no doubt, will be of 
deep interest to the insurance frater- 
nity. In this article Dr. Jaggar tells 


| mercial 


| to countersigning local agents. 


| finance 


The finance companies demand that they 
same 

lines as are being followed by the Com- 
Credit Company. They make 
the point that they wish to be relieved 
of the necessity of paying five percent 
If their 
agent 
from all 


the local 
entirely 
written. 


wishes were adopted 
would be eliminated 
business 











| CONDENSED NEWS OF T HE WEEK 











Superintendent Beha of New York noti- 
fies management of the Palmetto Fire 
to appear at his office and show cause 
why the company’s license should not be 
revoked. Page 3 

*x* * * 


Chrysler interests start first court test 


in Wisconsin, obtaining temporary in- 
junction against Commissioner Smith. 
Page 3 


*x* * * 

The Firemen’s of New 

chased control of the 
cord, N. H. 


Jersey has pur- 
Capital of Con- 
Page 5 

*x* * * 
Superintendent Conn of Ohio cites 
Palmetto Fire to show why its license 
in that state should not be revoked. 


* * x 
Commissioner Kendrick of Iowa fires 
broadside on Chrysler-Palmetto plan. 
Page 5 
*x* * * 


Official program for annual meeting of 
the Insurance Commissioners’ Conven- 
tion at San Antonio is announced. 

Page 6 
*x* * * 


Superintendent Conn of Ohio reports 
to Governor Donahey that charges made 


by Congressman Brand regarding in- 
crease in farm insurance rates are un- 
founded. Page 8 


x * * 


The demand for earthquake insurance 
has fallen off in the east, though it con- 
tinues active on the Pacific coast. 





Jaggar on the hazards of ‘earthquakes, 


Page 4 


| side liners. 


|}sin court to compel 


|U nion Casualty, 
Page 5 | Dallas. 


The conference between representa- 
tives of the National Board and National 


Association of Insurance Agents will 
probably be postponed to the latter part 
of September. Page 3 
a -& * 

Chrysler deal causes stir among 
smaller automobile financing companies. 
Page 4 

E. O. Basse, second assistant manager 


of the western department of the Great 

American fleet at Chicago, becomes Wis- 

consin state agent. Page 10 
* * * 

Rates for Chrysler insurance higher 


| than the manual tariffs in some country 


classifications. Page 6 


x * * 
The Explosion Conference 
new 


has issued 
earthquake rates and rules. Page 10 


Plans for a Cook county adjustment 


| bureau were placed before the governing 


bodies of the Western Union and West- 
ern Insurance Bureau by the _ special 
loss committee. Page 12 
*x* * * 
Local agents of Hudson county, N. J., 
object to the appointment of numerous 
Page 29 
*x* * * 
Union Indemnity wins case in Wiscon- 
approval of stock 
deal with Northwestern Casualty & 
Surety. Page 37 
*x* * * 


The Oil Men’s Reciprocal at Houston, 
Tex., will be taken over by the Security 
a stock company of 

Page 37 


CONN CITES COMPANY 


CALLS PALMETTO ON 


CARPET 


Company Must Appear Aug. 6 to Show 
Why Its Ohio License Should 
Not Be Revoked 


COLUMBUS, O., Aug. 5.—Superin- 
tendent H. L. Conn this week ordered 
the Palmetto Fire to appear before him 
Aug. 6 to show why its license in Ohio 
should not be revoked, the action 
growing out of the Chrysler Motor Car 
insurance controversy. Last week 
Superintendent Conn heard representa- 
tives of the Chrysler and Palmetto com- 
panies relative to the objection raised 
against the automobile company’s sell- 
ing insurance with its machines. 

Superintendent Conn’s Statement 


said: 
made that the 


Superintendent Conn today 


Complaints have been 
Palmetto has violated and is violating 
the law of Ohio in that it has placed 
and is placing contracts in Ohio other 
than through duly authorized agents; 
that policies written by it in Ohio were 
not countersigned as required by law; 
that contracts of insurance were sought 
to be effected on property situated in 
Ohio through an arrangement with per- 
sons located in states other than Ohio, 
but that the transaction actually and in 
contemplation of law occurred in Ohio; 
that said company has and is engaged 
in a practice which requires such Ohio 
citizens as purchasers of a certain auto- 
mobile to take insurance in a particular 
manner, amounting to what is known as 
compulsory insurance; that said practice 
has interfered and now interferes with 
the right of Ohio citizens to make and 
enter into contracts, as guaranteed by 
the law of the land; that said practice 
violates the statute of Ohio prohibiting 
combinations in restraint of trade; that 
same has resulted in said insurance com- 
pany becoming and being in an unsound 
condition. 


Must Bring Contract 


The Palmetto will bring to said hear- 
ing its certain contract heretofore en- 
tered into by it with the Chrysler Motor 
Car Company of Detroit, or the selling 
ageney of said Chrysler Company, and 
will bring also its records and docu- 
ments showing the business of every 
kind and character written by the Pal- 
metto in Ohio or on property situated 
in Ohio during the period since Jan. 1, 
1925. 

When the Palmetto applied for admis- 
sion to this state, it made to the under- 
signed the representation that its pur- 
pose was to write reinsurance only in 
Ohio; if said company. has been engaged 
in writing direct lines, it will explain 
why it has deviated from the purpose for 
which it sought and received its writ in 
this state. 


Wants Full Data Submitted 


The Palmetto Insurance Company will 
have full opportunity at said time to 
present its position on the matter, both 
through its officers, agents, servants and 
employes and also through counsel, and 
in addition to the documentary evidence 
hereinbefore specifically requested, it may 
and should bring such of its files, docu- 
ments and written data of every kind 
and character and also such oral testi- 
mony as will permit full disclosures 48 
respects its business in Ohio and cover 
ing on Ohio property and in favor of 
Ohio citizens, wheresoever such policy 
contracts were made. 


TO POSTPONE CONFERENCE 
(CONT'D FROM PRECEDING PAGE) 


the conference attendants will discuss 
other questions of mutual concern 10 
companies and their field representa 
tives. Surprise has been expressed at 
the apparent lack of interest shown by 
company heads in a matter of such con 
cern as the Palmetto-Chrysler arrange 
ment, the opposition to which has beet 
confined thus far to the insurance off- 
cials and to state and the National 





agents’ organizations. 
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KENDRICK’S BROADSIDE 
HITS CHRYSLER PLAN 





Will Prosecute All Auto Salesmen 
Who Tell Buyer Insurance 
Is Included 


ANSWER TO ATTORNEYS 


Says Brief Is Not Convincing and 
Points Out Where Cases Cited 
Are Not Parallel 


DES MOINES, IA., Aug. 5.—In 
reply to a letter and brief submitted by 
the law firm of Cabell, Ignatius & Lown, 
New York, to Commissioner Kendrick 

Iowa, relative to the Chrysler insur- 
the attitude of the lowa de- 
partment is clearly forth. Mr. 
Kendrick submitted the following reply 
to the attorneys for the Palmetto Fire 
and the Chrysler company: 

“Receipt is acknowledged of your let- 
ter, with copy of your brief on the law 
and facts relative to the plan of the 
Chrysler Motor Corporation to furnish 
fire and theft coverage on each auto- 
mobile sold throughout the United 
States. I also observe your request for 
a formal hearing upon behalf of_ the 
Palmetto Fire and the Chrysler Sales 
Corporation (an adjunct of the Chrysler 
Motor Corporation), in the event the in- 
surance department of Iowa is inclined 
to disapprove said plan. 


ance pian, 
set 


Plan “Vicious”; Can’t Approve It 
“Permit me to respectfully inform you 
that this department can not approve 
your plan, but will exercise every legiti- 
mate influence at its command to pre- 
vent its operation in the state of Iowa. 

“Personally, I believe it is vicious 
and inimical to the best interests of the 
insurance business. If said scheme is 
permitted to operate, and it proves 
profitable, then there is every reason to 
filiove that similar schemes will be 
adopted by innumerable industries 
throughout the country, eventually re- 
sulting in either the destruction of the 
important institution of insurance or 
its serious impairment. 


Insurance Vital Factor 


“Insurance is a complicated business, 
bristling with technical features, and de- 
mands the services of men possessed of 
special skill and experience. It is of a 
quasi-public character and requires pub- 
lic supervision, which latter feature 
would not only be impracticable as ap- 
plied to all private, commercial and in- 
dustrial enterprises, but an attempt to so 
apply it would meet with the most vehe- 
ment opposition. Not only this, but the 
imsurance business is too vital a factor 
in the industrial, economical and do- 
mestic life of America to permit its ex- 
istence, or welfare, to be 
ardized. 


even its jeop- 

‘To approve such a plan as proposed 
by the Chry sler Motor Corporz ation 
would strike at the very foundation of 
the institution of insurance, namely, the 
agency system, without which insurance 


companies could not successfully func- 
tion. 


Against Public Policy 
“In my opinion, your scheme is open 
to not only all the objections described 
above, but it also contravenes public 
policy, in that it deprives the purchaser 


of a Chrysler automobile of the privilege 
of buying his insurance wherever he 
Pleases, and forces him to accept the 


= and theft coverage you have to 
8) 

Te | is contrary to public policy further, 
in that it contemplates the issuance of 


insurance contracts in similar to 


(CONTINUED ON PAGE 48) 


states 





CAPITAL IS PURCHASED | 
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FIREMEN’S SECURES COMPANY | 





Another Institution Added to the Pow- | 


erful Fleet Being Built Up by 
President Bassett 





NEW 


ment is 


5.—Announce- 
made this week that another 
company has been added to the Fire- 
men’s ot Newark fleet, it being the Cap- 
ital Fire of Concord, N. H. This makes 
the third company that the Firemen’s 
has secured within the last few weeks. 
The others were the Superior of Pitts- 
burgh and the Concordia. 

The Firemen’s fleet now consists of 
the Firemen’s of Newark, Girard F. & 
M., Mechanics, National Ben-Franklin, 
Superior, Concordia Fire, Capital of 
Concord, Keystone Underwriters, Fire- 
men’s Underwriters, Girard Underwrit- 
ers, Ben-Franklin Underwriters, New 
England Underwriters and Wisconsin 
Underwriters. The Firemen’s has two 
con ipanies in the Pittsburgh Underwrit- 
the National Ben-Franklin and the 
Superior. The other two companies 
comprising this organization are the Re- 
public and Allemannia. 


YORK, Aug. 


ers, 


Statement of the Capital 


The Jan. 1 statement of the Capital 
shows assets $1,370,410, premium reserve 
$517,915, capital $300,000, net surplus 
$378,007. It also guarantees the policies 
of the New England Underwriters. The 
Canital started business March 19, 1886. 
It bears a very fine reputation and is in 
excellent financial condition. It has been 
paying 10 percent on the common stock, 
besides the regular 6 percent on the pre- 


ferred. Its net premiums last year were 
£484,956 and losses $291,585. Its total 
income was $662,020 and its total dis- 


bursements 
63.4 
cent. 

The company is now licensed in Colo- 
rade, Connecticut, Tilinois, Indiana, 
Iowa. Louisiana, Massachusetts, Michi- 
gan, Montana. Nevada. New Hampshire, 
New Jersey. New York. Ohio, Pennsyl- 
vania. Rhode Island, Texas, Vermont 
and West Virginia. 


$654,684. Its loss ratio was 
percent and expense ratio 48.7 per- 


Adds to Firemen’s Strength 


Charle s L. Jackman, the president, is 
the main factor in the company. 
\ssociated with the Capital Fire is a 
string of mutuals, which have been 
closely identified with the company and 
are practically under the same manage- 
ment. The Firemen’s deal of course does 
not include these companies. The pur- 
chase of this company is another indi- 
cation of the aggressiveness of the Fire- 
men’s management. This recent addi- 
tion is regarded as an excellent purchase 
and one that will add to the strength of 
the group. 
Plans for the Capital 


The business of the Capital will be 
handled in the same manner and by 
the same forces as that of the Firemen’s 


and its other allied institutions. How- 
ever, the affairs of the Capital will be 
under the direction of its present home 
office officials, the principals of which 
are President Charles M. Jackman and 
secretary A. R. Kendall, who will retain 
their respective positions. The executive 
staff of the company will be increased 
through the accession thereto of cer- 
tain officers of the Firemen’s. The 
position of the Firemen’s and its group 


in the New England field will be very 
greatly strengthened. In addition 
it will add to the Firemen’s group a 


valuable and efficient company for oper- 
ation throughout the entire country. It 
is understood that the Capital will be 
immediately entered in all of the states 
and an active and aggressive campaign 
will be made on its behalf for an impor- 
tant share of the business of the coun- 


try. The Firemen’s is now increasing 
its paid up capital from $3,000,000 to 
$5,000,000 and it is anticipatated that 


the aggregate assets and premiums of 
it and its affiliated companies and its 


LESS SOUGHT IN EAST 


EARTHQUAKE DEMAND LIGHT 

Continues Active on Pacific Coast— 

London Lloyds Refusing Further 
Reinsurance Treaties 


5.—While the 


insurance con- 


NEW YORK, Aug. 
demand for earthquake 
tinues active from the Pacific Coast, 
and more particularly from San Fran- 
cisco and from points south of that 
city, the call for such coverings through- 
out the east has fallen off materially. 
Under late date the Explosion Confer- 
ence issued a new schedule of tariffs 
applicable to all territory under its juris- 
diction. 

The rates promulgated by the 
Board, applying to all states 
the Rocky Mountains, are, broadly 
speaking, about a third higher than 
those in force prior to July 13 when the 
new figures went into effect. Naturally 
the West Coast rates are greater than 
those in force of the east, recognizing 
as they do the difference in hazard. 
Similarly, allowance for the various 


Pacific 
west ol 


coinsurance clauses are far more liberal 
in the east than in the west, the east 
concession for the 80 per cent clause 
for example, being 25 percent, while 
that in the west is but 7% percent. 
Refuse Excess Cover 
Because of the great demand for 
earthquake insurance that followed the 


Santa Barbara disaster, companies 
freely sought excess covers from Lon- 
don and in such degree that Lloyds of 
that city are refusing further treaties. 
Treaties with Lloyds are based upon 
the premium income from the class by 
the direct writing company, the per- 


now demanded being 20 per- 
cent. Thus. if an American compan, 
vrites $10,000 in premiums upon earth- 
qua business it would pay London 


centage 





IN 


Lloyds $2,000 for the assumption by 
the latter of all liability beyond an 
agreed figure. Lloyds is reported as 


overs in Japan 


stiff figure for 


still taking earthquake 
demanding. of 
the protection. 

Big Line 


course, a 


Absorbed 


The $15,000,000 line of the Gillett 
Safety Razor Company, was all carried 
by home companies, the street absorb- 
ing the amount without being forced to | 
get help from abroad. The use and 
occupancy insurance written in conjunc- 
tion vith the earthquake indemnity 
was to apply in case the power fur 
nish ed the plant by the Edison Electric 
Power Company failed as a result of a 
seismatic disturbance. A number of 


companies still hold firm in their refusal 
to write earthquake insurance unless the 
fire line on the risk is given them as 
well. 


———_——_ = 


individual capital and net surplus will 


at the end of 1925 be in round figures 
as follows: Assets, $45,000,000; capital, 
$8,000,000; net surplus, $6,000,000; 
premiums, $21,000,000. The deal be- 


tween the Capital and the Firemen’s was 
negotiated by President Neal Bassett 
of the Firemens and President Charles 
M. Jackman and Secretary A. H. Ken- 
dall of the Capital. 


Woman Started 34 Fires 


WAUKEE, WIS., Aug. 4.—One of 
the most peculiar cases of arson 
to come to the attention of the insur- 
fraternity in Wisconsin has been 
through the work of Boyd C. 
Ladd, deputy fire marshal Mr. 
Ladd secured a confession from Mrs. M 
M. Elden, wife of a farmer near Stevens 
Point, Wis., to the effect that she had 
been guilty of kindling the 34 fires 
which broke out in farm buildings 
owned by her husband in two days. 
Neighbors attributed the fire to super- 
natural influences. The woman is being 
examined in connection with her sanity, 
doctors having pronounced her insane 
after a preliminary examination. 


MIL 
ever 


ance 
solved 
state 


BENNETT IN ANALYSIS 
OF CHRYSLER SCHEME 





Points Out Discrepancies in State- 
ments of Motor Company 
Officials 


SEES TROUBLE FOR PUBLIC 


Saving in Insurance Premium Is Insig- 
nificant in Comparison With 
Latest Price of Car 


NEW YORK, Aug. 5.—For the ben- 
efit of members of the National Asso- 
ciation of Insurance Agents who are 


not altogether clear as to the operation 
of the much-discussed Palmetto-Chrys- 
ler fire and theft insurance 
it is thus explained by Walter H. 


the agents’ 


arrangement, 
Ben- 
nett, secretary-counsel of 
organization: 

When 


Chrysler 


and how does insurance on a 


automobile take effect under 
the master policy issued to the Chrysler 
Sales Corporation by the Palmetto Fire? 
The National Association of Insurance 
Agents has received a number of letters 
which render it advisable and useful to 
answer the question we have put. 
Premium Added to Price 


the 
subsidiary 


automobiles are sold by 


Corporation, a 


Chrysler 
Chrysler 


Sales 


of the Chrysler Motor Company, through 
distributors and _ dealers. Cars are 
shipped by the corporation to distribu- 
tors and dealers with a bill of lading 
attached to the invoice They pay, in 
addition to the price of the car and the 
government tax on it, a delivery charge 
which includes, among various inciden- 
tals. an insurance premium 

It is important to note here that no 
insurance coverage yet exists even 
though the distributor or dealer has 
paid a premium as part of the purchase 
price of the car In like manner where 
a distributor resells to a dealer he col- 
lects an insurance premium, but still no 
insurance exists, despite a second pay- 
ment for it 

Not in Force Until Sale 

Now the distributor or dealer may 

carry the car in his salesroom for days, 


before he disposes of 
however, the money 
Chrysler Cor- 


months 
it During this time, 
which has been paid to the 


weeks or 


poration for insurance has bought no 
insurance because no insurance is yet in 
existence, 

Finally the dealer sells a car \ccord- 


ment of facts,” by 
insurance becomes 
title to the. car 
then in 


ing to the “state 
Chrysler counsel, the 
effective immediately 
passes to the purchaser. It is 
force for a year. 

The automobile dealer is required by 
the Chrysler Corporation to mail daily a 
report of sales to Alexander & Alexan- 
der, brokers at Detroit, in care of the 


Chrvsler Sales Corporation, who mail a 
certificate under the master policy to 
the purchaser. 

On the 15th of each month the Chrys- 
ler Corporation eports to the Palmetto 
the cars sold in the 30 days preceding 
and pays the total premium under the 
master policy. 


Sells Insurance With Car 


Analysis of this procedure’ disposes 


effectively of the argument made by 
both the Palmetto Fire and the Chrysler 
Corporation that the automobile dealer 


insurance agent in 
Chrysler counsel 
insurance on the car 
The 
insurance 
the insur- 


does not act as an 
any manner whatever. 
said that the 
effective until the car 
therefore, sells car and 
stroke. Without him 
not be effective. 

has already been reported in 
Massachusetts in which a Chrysler sales- 


has 
is not is sold 
dealer, 
at one 
ance would 

One case 


man exerted himself to sell this insur- 
ance to a purchaser of a car. A state 
official refused the insurance, and the 
salesman, after he had exhausted his ar- 
ecuments in its favor, deducted $19 from 
the total price of the car. 

It will be seen also that no insurance 
follows a car from Detroit to the pur- 


(CONTINUED ON PAGE 18) 
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SEES FLAWS IN BRIEF 
OF CHRYSLER LAWYERS 





Prominent Automobile Underwriter 
Expresses Views on Insurance 
Deal 


CITES MANY OBJECTIONS 


In Eliminating Selection of Risks, Plan 
Strikes Heavy Blow at Com- 
panies and Agents 
A well known automobile underwrit- 
replied to the “state- 
Chrysler attorneys, 


ing official has 
f facts” of 
pointing out flaws in the statement as 
well as objections to the plan in gen- 
eral, as follows: 

‘The statement of the attorneys at- 
tempting to put over the much discussed 
Chrysler financing-insurance scheme re- 
cently published, is especially interest- 
ing when considered by an automobile 
underwriter. It would seem that in or- 
der to chastise the automobile financing 
concerns and correct the well known 
loan shark evils of that business, the 
Chrysler people and their attorneys are 
attempting to deal a blow to thousands 
of local insurance agents and a few hun- 
dred insurance companies, who have for 
years provided the basis of credit which 
has made possible the wonderful devel- 
opment of the automobile industry. 


Features Closely Linked 


"TH 


rhis statement to the public says, ‘By 
separating the insurance from the financ- 
ing, the new plan places the great busi- 
ness ot automobile financing on an eco- 
1omically sound basis.’ So far as the 
Chrysler people and their attorneys are 
concerned, the financing and insurance 
may be separated, but insofar as the 
Chrysler dealers, retail purchasers, in- 
surance agents, brokers and companies 
are concerned, the two features are more 
closely linked together than under any 
tf the old schemes. ‘ 
“The scheme is 


. tA £ 1 
a bac one Irom the 


olicy, 


nt of 1 


f public ; and will be 
such, in the eyes of law en- 


bDoaIes, because it 





breaks 








dow: e fundamental principle of auto- 
mobile insurance, the understanding of 
which is resulting in better experience 
to automobile insurance companies, and 
n lower automobile insurance rates, and 
that the princi of careful selection 
s Und the old financing 
scheme the principal difficulty of in- 
surance mpanies was to meet the de- 
mz Ss ¢ ance companies and write 
all eir offerings, or none; that is, 
! ever r se on the time pa 
ent plan, whether the purchaser was 
desir ( ibject lor insurance or not, 
it persistent effort on the part 
the Irance companies, has been 
largely overcome, and they are quite 
gener exercising their right of selec- 
Includes Undesirable HKisks 
What makes high insurance rates? 
‘ . the normal Ie ‘ suffered bv 
te citizer but it is the loss 
clz he lesirables, bootleggers, 
Hal . . rt Keeper bandits habit 
sal ¢ kare et These people are 
nde ible rom the insurance com- 
pani point ol viev but not so in the 
t t YT aut I { ile deals r or sales 
: or tne ] generally meet 
the t when due, and the dealer has 
P ere n the use 1¢ which the car 
e put, after it is sold Dealers 
T t ‘ p tior to ! r quit k 
r le of time in investigat 
ng the character of purt hasers, or they 
will meet ind ‘ resistance 2 Not 


(CONTINUED ON PAGE 34) 





PROGRAM COMPLETED. 


MEETING OF COMMISSIONERS | 


Full List of Speakers Before Convention 
at San Antonio, Tex., Sept. 14-18 
Is Announced 


Judge John M. Scott, Texas com- 


missioner of insurance and official host 
to the National Convention of Insurance 
Commissioners when it meets in San 
Antonio, Tex., Sept. 14-18, has an- 
nounced the completed program for the 
convention. 

Nearly all of the commissioners have 
indicated their intention of being pres- 
ent, and where they cannot attend their 
deputies will represent the state. In ad- 
dition to these there will be scores of 
executives of insurance companies of all 
classes. 

The commissioners have accepted the 
invitation of the Dallas Chamber of 
Commerce to spend Sept. 19 in Dallas, 
going to that city at the close of the 
convention at San Antonio. 

The program for the convention 
follows: 


Monday, Sept. 14 


10 a. m., Opening Exercises, John M. 
Scott, Commissioner of Insurance of 
Texas, presiding. 

Address of Welcome, Miriam A. Fer- 
guson, Governor of Texas, and James E. 
Ferguson, ex-Governor of Texas. 

Address of Welcome (from City of San 
Antonio). 

Response, Harry L. Conn, Ohio. 

“Texas,” Pat M. Neff, ex-Governor of 
Texas. 

Call of States. 

President’s Address, John C. 
Florida. 

“The Force and Effect of Departmental 
Rulings and the Attitude of Courts 
Thereon,” W. R. C. Kendrick, lowa. 

Discussion. 

4:30 p. m., Automobile ride, starting 
from St. Anthony Hotel. 

7:30 p. m., Blue 
Anthony Hotel. 


Luning, 


Goose session, St. 


Thursday, Sept. 15 


10 a. m., Courtesy of floor will be ex- 
tended to Petronilo Romero Mota, Com- 
missioner of Insurance of the Republic 
of Mexico. 

Communications and Reports. 

“Insurance Agent from the Viewpoint 
of a Commissioner,” John R. Dumont, 
Nebraska. 

Discussion. 

“Should the American Men Mortality 
Table Be Made Permissive as a Legal 
Valuation Standard?” William M. Cor- 
coran, Actuary, Connecticut Department. 

Discussion. 

“Uniform Commissions in Fire Insur- 
ance,” Frank N. Julian, Alabama. 

Discussior 


6 p n Entertainment, San Pedro 
Park—Mexican Dinner, Barbecue, and 
Swimming in San Pedro Pool. 

9:30 pm Leave for Rio Grande Val- 

Brownsville, Texas, and Matamoras, 
M xy 
Wednesday, Sept. 16 

To be spent in Rio Grande Valley, vis- 
ting Harlingen La Foria Mercedes 
Wealaco, Donna, San Juan, McAllen and 
Mission, being the citrus and tropical 


fruit belt of Texas 


Thursday, Sept. 17 


0:30 a. n Communications and Re 
ports 
‘The Permanent Rules for Making 
Compensation Rates Adopted by the Na- 
tional Council on Compensation Insur- 
nce Clarence W. Hobbs, former Com- 
missioner of Massachusetts 


Discussior 


Insurance Legislation and the Insur- 
nee Departments James A. Beha, New 
York 
Discussion 

4:30 p n Automobile ride Army 
Post, leaving from St. Anthony Hote 

00 p. n Garden Party and Ball at 
Sar Antonio Country Club (formal 


Friday, Sept. 18 
rm Communications and Ke 


Election of Officers 


Session for 


ARE ON THE LOOKOUT 
W. VA. BUSINESS IS STUDIED 


Companies Are on Watch for Reduc- 
tions in Income Because of Twenty 
Percent Agreement 


NEW YORK, Aug. 5.—Ever since 
the adoption of the flat 20 percent com- 
mission agreement for West Virginia, 
which became effective Oct. 1, com- 
panies signatory to the pledge have 
closely analyzed the business from the 
state to discover, if possible, whether its 
volume was being appreciably affected 
because of the new arrangement. It was 
to be expected that the returns would be 
influenced to a degree through the ac- 
tion of some agents who resented the 
reduction in income which the 20 per- 
cent plan enforced upon them, and again 
by others who quibbled over the time 
at which the arrangement became opera- 
tive, and that this has proved to be the 
case is not surprising. 


Say They Are Penalized 


On the other hand, two or three com- 
panies whose executives bore a con- 
spicuous part in framing the 20 percent 
pledge and in_ securing signatures 
thereto, maintain that they have been 
penalized by some of the West Virginia 
agents in consequence. Whether the 
complaint is well founded is a question. 
All companies report difficulty in main- 
taining their income in the state, but are 
inclined to attribute the fact mainly to 
economic conditions, the coal industry 
of West Virginia, the primary business 


| of the commonwealth, being still greatly 


depressed and affecting many other ave- 
nues of effort. 

What percentage of business is lost 
to the 20 odd free lance companies that 
continue to pay commissions in excess 
of the 20 percent figure, cannot be de- 
termined. Special agents are following 
this phase of the situation very carefully 
under instructions from their respective 
head offices, and wherever loss from 
such cause can be traced definitely the 
local representation is changed. 


Two Courses Open 


No concerted action has or will be 
taken by the association companies, but 
individually many favor separation, con- 
tending that only through such action 
can they feel assured of a fair share of 
the business of an agency. As time 
passes, one of two courses will follow 
in West Virginia in all probability: 
either there will be complete uniformity 
of commissions or the companies that 
favor paying more than 20 percent will 
gradually find themselves alone in agen- 
cies or associated only with others of 
like persuasion 


of Departmental Rulings and Problems 
Adjournment 
5 to 7 p. m., Ladies Reception and Tea 
at the home of Mrs. J. E. Jarratt, at 
corner of Craig and Belknap Plac: 
Evening Typical of San 
Antonio and Pamunkey 
mony. 


sanquet 
Mexico Cere- 
Leaving San Antonio at 11 p. m., spe- 
cial train, for Dallas, to be 
Chamber of Commerce and 
fraternity of Dallas 


guests of 


Insurance 


Hartford Stocks Go Up 


The bid price for Aetna Life 
went up 70 points during last week at 
Hartford Other Hartford insurance 
stocks showed further advances and the 
general demand seems very strong. The 
shows the bid price as 


stock 


subjoined table 


of July 1, 1924, July 25 and Aug. 1 

July 1 July Aug 

1924 25 ] 
Aetna C. & BS.. 555 $25 825 
Aetna Life ‘ 623 1,075 1,140 
Conn, General P . 810 1,450 1,475 
Steam Boiler . : 221 555 565 
Travelers 767 1,375 1,390 
Aetna Fire 520 595 5990 
Automobile 430 R20 835 
Hartford Fire 568 570 570 
National Fire . 580 715 715 
Phoenix i70 55 555 


hossia ge R8 





REGULAR RATES BELOW 
THOSE OF CHRYSLER 








Comparisons Worked Out Show 
Flat Charge Higher Than Pre- 
mium on Manual Figure 


TAXING RURAL DISTRICTS 


Palmetto Insurance Is Only Excess 
When Other Policies Carried, Hence 
No Conflict 


So much excitement was caused by 
the announcement of the Chrysler “free 
insurance” scheme on automobiles that 
the plan has apparently received little 
detailed consideration. Considered wrong 
in principle, its practical faults have not 
attracted attention. 

Actually the plan is a crude effort 
at meeting a supposed need. Instead 
of effecting a saving to the automobile 
purchaser on insurance, the Palmetto 
insurance on a flat rate actually costs 
the customers more than the prevailing, 
open rate in great sections of the coun- 
try. 

Easy to Beat 


Insurance agents in such sections will 
find the plan easy to beat. Chrysler 
agents will not force the insurance on 
customers who can get it for less than 
the Chrysler rate. That would not be 
good salesmanship. If insurance agents 
will let it be known that their rates 
are lower than the Chrysler they will 
get a good deal of the business. Chrys- 
ler insurance is only excess insurance 
when another policy is carried, so there 
is no conflict. 

Chrysler agents also will get sick of 
making concessions forced out of them 
by faults in the Chrysler scheme. 
Theoretically they cannot waive the in- 
surance charge, but actually they will 
not lose a sale by insisting on it. They 
cannot insist with very good grace when 
it is higher than the regular rate. 

Taxes the Rural Sections 


The fault from the customer’s stand- 
point is that the Chrysler flat rate plan 
taxes the man with low hazard to meet 
the cost of the man with a high hazard. 
The tax falls on the country buyer, the 
very man who will resent it most. 

The minimum fire and theft rate, with 
lock credit, of the regular companies on 
a Chrysler Four is 60 cents, and on a 
Six, 87 cents. The maximum in_ the 
hazardous districts is $3.11 on a Four 
and $4.37 on a Six. The regular com- 
panies charge rural and _ small-town 
buyer only according to his own hazard, 
but on the Chrysler plan the 60 or 87- 
cent customer has to pay an additional 
cost so as to keep down the rate for the 
big-city buyer. 

Charges on Chrysler Cars 


In the middle west automobile rates 
are graded according to hazard, the 
grades running A, B and C on fire and 
A to G on theft. Territory is spoken 
of an “AA,” “BA,” etc. A carrying the 
lowest rate. “AA” and “BA” take i1 
the rural districts and small towns 
where the smallest losses have been 
experience. The highest rating is “CG 
and represents the maximum hazard in 
fine and theft. 

The insurance element in the Chrysler 
“carrying charge,” although kept pretty 
secret, is generally supposed to apply 
on the different models as follows: 4 
cylinder, $10.75 open and $12.75 closed; 
6-cylinder, $16.50 open and $18.50 closed. 
The regular company rate applies on the 
amount of insurance carried. 

Comparisons Are Given 

Taking the list price of the Chrysler 

(CONTINUTED ON PAGE 48) 
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Ts Fureka-Security Fire and 


Marine Insurance Company 
takes pleasure in announcing that 
its capital stock has been increased 


to Five Hundred Thousand Dollars. 


EUREKA-SECURITY 


Fire & Marine Insurance Company 


(Known also as the Cincinnati Underwriters 


22 Garfield Place Cincinnati, Ohio 
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SAYS APPLICATION PLAN 
WILL NOT BE FAVORED 





Claim Is Made That The Glens 
Falls Suggestion Is Not 
Practical 





RECOMMENDATION MADE 





Underwriter Presents Method He 
Would Adopt in Dealing With Losses 
That Are Suspicious 





NE WYORK, 
writers have 
the 


Aug. 5.—Fire under- 
interested in 
forth by the 
Glens Falls showing that the fire losses 
for the full years 1911 to 1924 and for 
first five months of the present year, 
followed very the fail- 
ures for the successive periods, thus jus- 


been greatly 


graph recently put 


the 
closely business 
tifying the assumption of an intimate re- 
lationship between the two. 
While moral hazard in fire 
or “incendiarism” as the 
bluntly calls it, is a most 
to measure, underwriters 


insurance, 
Glens Falls 
difficult factor 
generally at- 















tribute not less than one half of the total 
fire loss to this cause, and feel that the 
40 percent estimate of the Glens Falls 
is ultra c res htt The difference be- 
tween the weenhharea who deliberately a; 
plies the torch to his property, and 
who permits the accumt atio mn of rubbish 
in the hope that these will breed fires, is 
ne of degree merely Both are crim- 
S 1in many of the pean coun- 


Opinions Differ on Remedy 
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CREATE NEW POSITION 





MAY FOLLOW THE PRECEDENT 





National Retail Dry Goods Association 
Makes Director of Insurance a 
Full Time Job 


The creation of a new position by 
the National Retail Dry Goods Asso- 
ciation, to be known as the director of 
insurance, is an action likely to be fol- 
lowed by other trade organizations 
within the next few 


years. The chair- 
men of insurance committees in many 
of the trade organizations are finding 


that the demands upon them cannot be 
met except by a man who gives his 
full time to insurance work. The 
United States Chamber of Commerce is 
now making a sp ecial effort to interest 
trade organizations in promoting fire 
safety within their own ranks and the 
real basis of successful operation by di- 
rectors of insurance for trade organi Za- 
tions centers about improvement of the 
risk. 
Definite Results Expected 


The motion picture industry is a con- 
spicuous example of what a trade group 
may do to improve the risk and reduce 
fire hazards. Undoubtedly the National 
Retail 


Dry Goods Association expects 
to show definite results in reducing fire 
losses after the director of insurance 


has been working two or three years. 
In addition to the fire reduction, 
there will of course be the special serv- 
ice on all insurance questions. The 
satisfactory results obtained by the 
trade organization insurance bureaus, 
together with the stimulation for the 
creation of similar bureaus generally, 
coming from the United States Cham- 
ber of Commerce, is sure to influence 
Idi trade groups to act. 


P tonal 
additior 


UOTidi 


loss 


Serve Smaller Towns 


Commenting upon the reasons for 
obtaining the services of a director of 
insurance for the National Retail Dry 





Goods Association, a prominent member 
at organization said that a director 
was necessary in order to give e adequate 
insurance service to the retail merchants 
! cero towns And by the 
towns he meant cities of from 

50,000 or 100,000 population. 


oi th 





smaller 
5.000 to 


He said that it was possible for the 
large department stores in the large 
cities to obtain the highest class of 
service from resident agents but that 
agents in the smaller cities, particularly 
hen they got away from fire insurance, 
were not, as a rule, equipped with the 
knowledge necessary to handle intelli- 
gently the many various fotms of in- 
surance now considered desirable or 
| necessary by the department stores. 


different lines of insurance 
considered by the modern de- 
irtment store manager. 


Will Help Insurance Companies 


that 
ations in the 
ful to the 
and their 


It is believed activity of the 
insurance field 
insurance com- 
representative The 








addition: interest stimulated in the 
subject of all kinds of insurance which 
con from active contact with the 
i! ce Copecteacss of a_ trade 
organization, helps to ablish friendly 
re] ns between companies and the in- 
ree d frequently saaeies in co-oper- 
tive tion between the companies and 
the organizati of decided benefit to 
‘ ‘ r r r rev ed to 

( ce lmitte cle t! 1 

er to contest in the civil ell 

1 ee t ¢ ce t ere 

repared te he limit in checl 
sud t « the number of 

dr dl ree ce nd eventu 
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CONN TAKES UP FARM RATES 


Answers Letter of Ohio Congressman 
and Submits Statement from 
Inspection Bureau Manager 


COLUMBUS, O., Aug. 5.—Superin- 
tendent H. L. Conn this week reported 
to Governor Donahey, relative to the 
charges made by Congressman Charles 
Brand of Urbana to the effect that farm 
insurance rates in Ohio had been in- 
creased without justification. Superin- 
tendent Conn declared that the insur- 
ance department has no control over 
insurance rates, except as to the preven- 
tion of discrimination in rates in the 
same classification. He pointed out that, 
according to insurance men, farm fire 
insurance has been written in Ohio for 
years at a loss. 

Superintendent Conn’s Letter 
Superintendent Conn’s le 

Your communication to me encloses let- 
ter to you from Charles Brand of Urbana, 
reading as follows: 

“IT am informed reliably 
ance rz farm 
July 1 50 percent. 
advance and it 

“Our state 
with the 
sponsible 


ter says: 


insur- 
raised 


that the 
property were 
This is an exceptional 
may be unwarranted. 
insurance bureau, together 
laws governing it. may be re- 
for this advance. I understand 
the law forces the insurance companies 
in the state to join a rate bureau under 
the supervision of the state Once 
ting around the table, it is easy to 
how the rates may be 
generally advanced I th 
advance on farm 
vestigated.” 


ites on 


sit- 
see 
and 
radical 
should be in- 


generously 
ink this 
proper ty 





Department Doesn’t Make Hates 

If your correspondent has the impres- 
sion that any department of the state 
government has control over insurance 
to the extent that it may make, establish 
or fix rates, even as to their adequacy 
or reasonableness, he is mistaken. 

Under the law the state has no rate 
making power whatsoever over insur- 
ance rates; except as provided for in the 
anti-discriminatory act, it has no super- 
vision over such rates. The anti-dis- 


criminatory act 
charging different 
same hazard or 
ment may determine 
ature on complaint 
If anyone knows of or 


prohibits a company 
rates on risks of the 

and this depart- 
questions of that 
being lodged here. 
believes there 


class 





is a discrimination ¢ iinst him because 
he is charged a higher rate than is 
charged someone else on a similar risk. 
he may complain to this office and, upon 


hearing, if discrimination is found, same 











will be ordered removed. This is the 
extent of the department's power in con- 
nection with insurance rates. 
Business Handled at Loss 
With reference to the matter gen- 
erally of farm rates in Ohio, the insur- 
ance companies have claimed for years 
that the loss ratio on farm business has 
been so high they could not carry the 
isurance at the old rat The leading 
‘rating bureau in Ohio—in fact, prac- 
illy all the companies subscribe to it 
i the Ohio Inspection Bureau Thi 
s not a state department, notwithstand 
ing the above name Upon receipt of 
your letter IT requested Truitt B. Sellers 
the manager, to give us such informa 
tion as he could regarding the rates on 
farm business in Ohio, and his letter 
on the subject is inclosed 
In conclusion, I will say if your cor 
espondent’s statement that “our state 
insurance bureau, together with the law 
governing it, may be responsible for 
|} this advance” is meant to intimate that 
your administration through this depart 
ment 1 responsible in any wise for the 
rates charged by insurance compantle it 
has not the slightest foundation in fact 
by Manager Sellers 
Mr Sellers’ letter to Superintendent 


follows: 


The farm property chedule published 


| 
| ‘ 
| 


l th bureau July 1 of this ear pro- 
vides uniform treatment for all farm 
| propert; in thi tate This bureau 
heretofore has published onl tornado 
insurance rates on property of this kind 
while the fire insurance rates have been 
(CONTINUED ON PAGE 





CHARGE IS UNFOUNDED STANDARD AUTOMOBILE 


FORM READY FOR 0. K. 


Has Already Been Adopted by 
National Automobile Under- 
writers Conference 





TO BE MANDATORY IN 1926 





Pacific Coast Conditions Are Subject of 
Careful Study by Company 
Officials 





NEW YORK, 


sanction of 


5.—As 
insurance 


Aug. 


soon as 
the the commis- 
sioners of the country is given to the re- 
vised standard stated-amount automobile 
policy, recently adopted by the National 
Automobile Underwriters Conference, its 
use by members will be permissible. On 
and after July 1, 1926, one year hence, 
use of the contract will be mandatory. 
The revised form of policy does not 
differ in any material respect from that 
now in use, such changes as have been 
effected being merely in the verbiage 
adopted, with a view to greater clarity. 
It is not anticipated that any insurance 
department will offer objection to the 
standard contract, but until formal ap- 
proval is given by the commissioners, 
conference companies will continue to 


use present forms. 


Changes in Actual Value Form 
Such changes in verbiage as have been 
effected for the stated-amount contract 
have also been incorporated in the re- 
vised actual value (no-amount) policies, 


the use of which is authorized in the 
west, though in no other section of the 
country. There is some talk of intro- 


ducing the latter form of contract on 
the Pacific Coast, though no formal ap- 
plication for the privilege has been re- 
ceived from the governing organization 
of that territory. Under the rules of the 
National Conference, any special con- 
cession desired by a sectional conference 
must first be approved by the parent or- 
ganization before it can become effective. 


No-Amount Policies Filed 


As two non-conference institutions 
have filed no-amount policies with rate 
schedules applicable to them, with the 


Arkansas department, it would not sur- 


prise organization managers if a request 
for use of the same type of contract 
should now come from the Southern 


Conference, Arkansas being within its 
jurisdiction. Thus far the southern field 
has not seemed particularly interested in 


the no-amount cover, the insistent call 
for its use having emanated from the 
middle west. With non-affiliating com- 


panies now introducing the form in the 
south, however, it may be that agents 
of conference will ‘want to meet 
the offer, and hence the feeling of many 
home office men that such a request may 
be looked for in the near future from the 
outhern organization 


offices 


Coast Conditions Studied 


insurance situation on 
Coast was the subject of par- 
study at a recent gathering of 
atti- 


antomobile 
the Pacific 


ticular 


company officials in this city, the 
tude of the men upon the west coast 
being made clear by several conference 


company representatives from that terri- 


tor’ It was declared by the latter that 
the National Automobile Club, an or- 
ganization formed by the fire under- 
writers 12 months or more ago, primarily 


to meet the competition of the automo- 
bile clubs of southern and northern 
[ had — its existence. Its 
members hip was said to be close to 20,- 
000, and its present management highly 
Some months ago the National 


Califor nia, 


efficient. 
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The era of farm machinery be- 
ginning with the manufacture of 
Cyrus Hall McCormick’s first 
mechanical reaper in 1847 has 
trebled the farmer’s productive- 
ness and lightened his labors to an 
extent that seems almost mirac- 
ulous. 


The old time reaper has been re- 
placed by the giant “combine”’ or 
combined harvester and thresher 
which cuts, threshes, cleans and 
bags the grain in one operation. 
Gasoline engines and tractors now 
do the work of horses. 

Today, the farmer‘is producing 
more food with less help and re- 
ceiving more for his labor than at 














© Photo from INTERNATIONAL 
4 HARVESTER, CO. 


any other time in his history. His 
comforts have increased and his 
financial condition has improved. 








One farm in three has an automo- 








bile, one in fifty a motor truck, 
one in twenty-eight has a tractor 
and two in five a telephone. The 


HE rapid development of the 
West led to the expansion of 


business and industrial activities 


generally. By providing insurance value of farm land often doubles 
to safeguard these activities the ina single decade. 

Springfield Fire and Marine Insur- ; ; 

ance Company logically became a Machinery has served agriculture 
part of the country’s growth, and in doing so has attected civili- 
In order to meet new demands for zation protoundly. Rural popula- 
insurance, departments were estab- tion continues to decrease - re- 


ished at Chicago and San Francisco. oe © te it a 
lished a Chic eee an Francis leasing the majority of farm men 
Today these departments are vital ’ 7 x 


factors in serving the insurance needs to further _— industrial develop- 
of property owners. ment. Yet, in spite of this, farm 








productivity has increased. 


PRINGFIELD FIRE & e MARINE JNSURANCE (0. 


cs 


vc SENTINEL FIRE “|, ) INSURANCE Co. 


i - . 
Head Offices: Springfield, Mass. tant Harding & Lininger, Mers., Chicago George W. Dornin, Mgr., San Francisco 
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Conference appointed a committee of 
three to visit San Francisco and study 
the automobile conditions there at close 
range, and more particularly as to the 
activities of the club maintained by the 
insurance interests. The report of the 
committee was favorable to continuing 
the organization. Managers of the east 
recognizing that they have not that in- 
imate acquaintance with automobile 
underwriting conditions along the Pacific 
Coast possessed by their managers in the 
territory, are disposed to follow the rec- 
ommendations of the latter, though 
themselves not altogether “sold” on the 
club idea. They do not relish, however, 
maintaining an organization and seeing 
their agents place automobile risks in 
ron-conference companies. In other 
words, the conference men not unnatu- 


rally want to do the dancing since they 
pay the piper. 

While willing to experiment further 
with the club idea, managers are by no 
means in complete accord with the other 
suggestion of their Pacific Coast rep- 
resentatives that a concession be made 
club members on the collision feature of 
the automobile cover, failing to see 
wherein the risk from this hazard would 
be any the less because a motorist 
chanced to be in good standing with the 
club. Nor are they willing to risk fric- 
tion with their casualty company asso- 
ciates by granting any such concession. 
They realize further that if the prin- 
ciple were addpted for the west coast it 
might with equal propriety be demanded 
by assureds in other sections of the 
country, and the result would be dam- 
aging. 











CHANGES IN THE FIELD _| 





under which their business in Georgia 
and Florida was supervised, has ap- 
pointed Frank B. Clark executive special 
agent for both states. 





J. G. Hayden 


J. G. Hayden, formerly Oklahoma 
state agent for the Hanover Fire, has 
been appointed state agent for the Re- 
tailers Fire of Oklahoma City. Mr. 
Hayden is past most loyal gander of 
the Oklahoma Blue Goose. 


T. W. McDaniel 


Thomas W. McDaniel, who has been 
traveling Louisiana and Mississippi 
for the Philadelphia Fire & Marine, with 
headquarters at New Orleans, has been 
transferred to Jackson, Miss., from 
which point he will handle the Philadel- 
phia F. & M. and Alliance for Missis- 
sippi only. The Louisiana business of 
the Philadelphia F. & M. will be under 


New Orleans, state agent for the North 
America group. 


Charles Slawson 


Charles Slawson, formerly with the 
Missouri Inspection Bureau at Kansas 
City, is now a member of the field force 
there of the America Fore group. He 
will have engineering service duties, par- 
ticularly in connection with local agent 
| service, in western Missouri and Kansas, 


Harry Hyatt 


Harry Hyatt, for some years special 
agent of the Hartford’s farm depart- 
ment in Indiana, is leaving the insur- 
| ance field to take the agency of the 
Dodge automobile for two counties 
with Frankfort, Ind., as headquarters. 


Martin Vold 


Martin Vold of Cincinnati has severed 
his connection as special agent for the 




















G the jurisdiction of Alonzo Church at/| Royal in southeastern Ohio. 
BASSE RETURNS TO FIELD! McAdow was made field superinten- une ; 
icant dent. Before that he was stationed at V | EW E D F R O M N EW ¥ O R K 
Great American Man Takes Wisconsin | Chicago traveling for the Svea and 
State Agency and Marks is Trans- Hudson. He is well acquainted in IlIli- By G. A. WATSON J 


ferred to Illinois 


Edmund O. Basse of Chicago, second 
assistant manager of the western de- 
partment of the Great American fleet, 
will on Sept. 1 become Wisconsin state 


agent. The position of the second as- 
sistant manager will be discontinued. 
A. R. Marks, now Wisconsin state 
agent, will become Illinois state agent. 
George A. Feindt of Chicago, state 
agent in Illinois for the Great Ameri- 


can fleet, will retire from that position 


- . ee 





EDMUND 0O, BASSE 
Heturns to Wisconsin Field for the Great 


American 
but will undoubtediy remain in the busi- 
ness in some capacity. 

Vice-President C. R. Street in charge 
of the western department desired Mr. 
Basse to develop Wisconsin more in- 
tensively for the Great American fleet. 
Hie was formerly Wisconsin state agent 
before being called to Chicago and 
¥ Ket ip ve handsome and profit- 
able business in that state Mr. Basse 

Wisconsin state agent he Amer- 
of Newark before going the 
‘ Ca Americar He S¢ é res 
ent « the W3 ms! Field (¢ » and 
\\ Fire Prevent 4 5 | 
t garade € ; ( ( tc p 
‘ The c c ! ‘ M4 
‘ , ( 
‘ ‘ Mr | ‘ { ’ 
| t ‘ a er cyX 
¢ ‘ Me ‘ 
ine Sl Phe 
g 
{ 
{ { vs al te te ent 
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M st ‘ J J 


| nois, as he traveled in that territory for 


12 years. 
_ Mr. Feindt is one of the hard work- 
ing field men in Illinois. For many 


| years he was chief inspector for Marsh 


& McLennan. He served the Chicago 
Board as inspector and was connected 
with the old Insurance Survey Bureau 
until it disbanded. 


Queensland Appointments 
The Queensland of Australia, which 


| entered the United States a year ago, 


|} new 


is making an aggressive campaign for 
business. Frederick W. Axt has 
been appointed special agent for New 


| York and Charles W. Hitchcock spe- 


cial agent for Connecticut and Massa- 
chusetts. Walter G. Roehrle, who has 


| been special agent of the Queensland 


has been placed in 
Jersey and Pennsyl- 
He now has the title of state 
agent and has supervision over six 
states. Mr. Axt was formerly in the 
field for the Home of New York and 
previous to that time was_ identified 
with the Home in Maine and New 
Hampshire. Mr. Hitchcock was _ for- 


time, 
New 


for 
charge 
vania. 


some 
ot 


| merly associated with the New England 
| Insurance Exchange at Hartford. 


Earl R. Seaver 
Earl R. Seaver, special agent for the 
National Union in western Pennsyl- 


vania, becomes special agent for the Ag- 
ricultural in that section with headquar- 
ters at 503 Peoples Bank building, 
Pittsburgh, Pa. He succeeds Clark N. 
Hunt, who becomes special agent of the 
National Union with headquarters at 
Lancaster, Pa. 


J. J. Hubbell 


J. J. Hubbell has been appointed state 
agent of the Security of New Haven and 
the East & West for Michigan. Mr. 
Hubbell has been Michigan state agent 
of the Inter-State Fire of Detroit. 

He will be associated and have sole 


jurisdiction and authority with C. A. 
Wehmever, who has been state agent 
of the Security in Michigan for many 


vears, the business of the company hav- 
ing grown to where the services 
») state agents are required 


a point 


ot twe 


Thomas E. Wood 
nas E 


agent in 


appointed 
for the Home, 
iz under State Agent E. H. Shir- 
Nashville, thus filling a vacancy 
* company’s field staff that has ex- 


Wood has been 
Kentucky 


Pa 


isted for some time. Mr. Woods is from 
Owensboro, Ky., and had his underwrit- 
, training with the state bureau. 
Frank B. Clark 
The Svea and Hudson, having termi- 


nated as of 


Aug. 1 the arrangement with 
Rhett & Ellis, general agents of Atlanta, 





HARMONIA STOCK OFFERED 


Stock of the Harmonia Fire of Buf- 
falo is now offered in limited amount 
by the prominent investment house of 
J. K. Rice & Co. of New York. Shares 
of insurance companies, and particularly 
of the smaller institutions controlled by 
powerful and highly successful offices, 
have been growingly popular with the 
investing public during the past few 
years. The Harmonia is one of the 
Home group and as soon as its control 
passed to the latter corporation stock 
of the Harmonia began to advance. The 
same condition holds with respect to the 
Franklin of Philadelphia, City of New 
York and Carolina, also members of the 
Home family. Latest quotations of 
Home stock are $357 bid (par $100); 
that of the Franklin, $177 (par $25); 
City of New York, $144 (par $100); 
Carolina, $38 (par $10), and the Har- 
monia $60 (par $50). Stock of the Home 
has never been listed on the Exchange 
though the advisability of doing so has 
been talked of from time to time. Its 
shareholders number several thousand 
and are located in all sections of this 
country, and in foreign lands. Not infre- 
quently its management is importuned 
by some of the company’s agents to buy 
stock for them and this is done through 
the medium of established brokerage 
houses whenever possible. 


xk *k * 
QUESTIONS ON COMMISSIONS 
Manager Willis O. Robb of the New 


York Fire Insurance Exchange has sent | 
out another circular letter to managers | 


of local fire offices, seeking information 
on behalf of the special committee of 
seven, as to the payment of excess com- 
missions. All companies have been 
called upon to file without delay answers 
to the following queries: 

“Have you in force any arrangement 
applying in New York Fire Insurance 
Exchange territory, and if so what, with 
your New York agents or representa- 
tives or with any other individual, firm 
or corporation which would allow, or 
facilitate the payment in any form of 
any excess compensation whatever to 
brokers or branch managers beyond that 
provided by exchange rules? 

“Please specify tully any arrange- 


ments which might answer or seem to | 


answer this description. Please forward 

your reply to the foregoing to this office 
as soon as practicable.” 
a 

PHOENIX ACTED WISELY 

In a recent issue of the “Policy-hold- 

Manchester, some _ interesting 

comment is made on the sale of the 


ers” oT 


‘orwich Union Fire by the Phoenix 
\ssurance to “tthe Norwich Union Life. 
The point of interest to insurance men 
of this company lies in the fact that | 


the identity of the company was re- 
tained instead of an absorption of busi 





. ness taking place. The tendency in the 
United States has been toward the for- 
mation of great groups of companies 
and it might be advisable some time 
in the future to degroup. In com- 
menting on this the ‘“Policyholder” 
said: 

“The most important consideration 
arising out of this deal is the fact that 
it is entirely owing to the policy of 
strictly preserving the identity and con- 
nections of the Norwich Union that 
the resale has been at all possible. If 
the Phoenix had attempted to absorb 
the business, instead of doing all it 
could to maintain it as a separate en- 
tity, the arrangement would have been 
impossible and an asset producing 
nearly £6,500,000. ms : : 

“The importance of retaining identity 
and connections in subsidiary concerns 
is emphasized accordingly, and this 
must have an important influence on 
the future of the many similar con- 
cerns. It will be remembered that in 
1920 the Phoenix paid £135 per share 
for Norwich Union shares and as it 
now sells at £147 per share, a very 
handsome profit of £528,000 accrues. 

x * * 
H. A. CLARK HONORED 


Herbert A. Clark, recently resigned 
as a vice-president of the National Lib- 
| erty to become assistant western man- 
| ager of the Firemen’s of Newark group, 





| was given a testimonial dinner by his 
associates of the New York company in 
that city Monday night. President Kehr 
extended greetings to those present and 
spoke feelingly of the long and faithful 
| service of Mr. Clark and the regret of 
| all over his leaving the company. Vice- 
President Coates acted as toastmaster. 
As tokens of the high esteem in which 
| Mr. Clark is held he was presented by 
Vice-President Tompers on behalf ot 
the company with a parlor grand piano; 
| by State Agent Engle of Indiana, repre- 
‘senting the western department field 
men, with a handsome diamond stick 
pin, and by Agency Superintendent 
Deckert for the western department 
home office staff with an engraved sil- 
ver cigarette case. Numerous felicitous 
and complimentary speeches were made 
by many of those present, voicing the 
love and affection they held for Mr. 
Clark as an official and as a man. 

The out-of-town guests included Her- 
man N. Schmemann, Detroit; Carl Koch, 
manager Chicago branch office; John 
R. Engle, state agent Indiana; Robert 
| L. Engle, special agent Indiana; 5. 
Sheppard, state agent Michigan, and 

Edward A. Winter, Ohio state agent. 

-—e * 


EARTHQUAKE RATES ISSUED 


The Explosion Conference has issued 
revised earthquake insurance rates ¢! 
fective in New York state Aug. 15 and 
in the remainder of the United States 
| outside of the territory of the Pacific 
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AMERICAN EAGLE 
FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.,N.Y. 


CASH CAPITAL FIVE MILLION DOLLARS 
ERNEST STURM, CHAIRMAN OF THE BOARD 
PAUL L. HAID, psEsIDENT 


NEW YORK CHICAGO | SAN FRANCISCO 
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Board, July 31. The revised rates and 


rules are as follows: 
Definition of Classes 
Class A—Buildings occupied exclu- 
sively as private dwellings by not more 
than three families, including private 
@arages and private barns used in con- 


nection therewith. 
Class B—Fireproof 

frame or reinforced 

tion. 
Note—The 


buildings 
concrete 


of steel 
construc- 


term “fireproof” 
structures of steel, reinforced 
or any other structure of 
ble material throughout. 
Class i 
classes A and B, not over 
height and not over 
ground floor area. 
Class D—All buildings and/or struc- 
tures not included in classes A, B and C. 
Note—In risks of varying construction, 
if not less than 85 percent of the values 
involved are of one kind of construction, 
the risk may be written at the rate of 
the predominating construction. Other- 
wise the risk must take the rate of the 
highest construction, unless specific 
items are applied to each character of 
construction. 


means 
concrete 
non-combusti- 





included in 
five stories in 
5,000 square feet in 


Rates Applied 


Class A—.08 (see Note No. 1 below). 

Class B—.08 (50 percent coinsurance 
clause). 

Class C—.125 (50 percent coinsurance 
clause). 

Class D—.15 (50 percent coinsurance 


clause). 








| “OPPORTUNITIES” | 


In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested in- 
surance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 

The National Underwriter 
Chicago, Illinois 











Young married man, college graduate, six 
years active local agency experience, wants 
Florida state or general agency for fire 
company. Can adjust losses, appraise risks, 
prepare forms, and make collections. Own 
my car and can finance myself. Immediate 
action wanted. 
Address 0-95 
Care The National Underwriter. 








COOK COUNTY SPECIAL 


WANTED—By one of the progressive Chi- 
cago agencies, a Cook County special agent 
who is acquainted with the field and can get 
results. Excellent opportunity is at hand. 


Address O-98, 
Care The National Underwriter. 








WANTED TO BUY 


Established Insurance Agency in South- 
eastern Indiana or Northwestern Ohio. 
Give particulars as to age, volume and 
companies represented. 


Address O-99, 


Care The National Underwriter, Chicago. 








AUTOMOBILE LOSSES 


WANTED—By Western Department, 

cago, of large American Company, 
perienced in Automobile loss 

Capable of handling office detail. 

experience and salary expected. 

Address O-96, 

Care The National 


Chi- 
man ex- 
adjustments. 

State fully 


Underwriter. 














FLORIDA 
Positio wanted as State Agent, Spec ial 
Age I ze 35, 15 years 
expe , claim and 
field » use 
at vailable im- 


Underwriter. 








“WANTED as 


Scivages CHEMICALS, Drugs, Oils, Glues, 
Waxes, Dyes, and any item of a 
emical mature. 


Spot Cash Paid | 
REPUBLIC CHEMICAL CORP. | 











303 Pearl Street, New York 











Coinsurance Credits 


For the attachment of a coinsurance 
clause other than 50 percent, the fol- 
lowing table must be applied: 

For 
duct 25 percent. 

For 90 percent coinsurance clause de- 
duct 30 percent. 

For 100 percent coinsurance clause de- 
duct 3344 percent. 

Note No. 1—Class A property: A co- 
insurance is not required for policies 
written to cover property of this class. 


If a coinsurance clause is attached, no 
credit for same shall be allowed in the 
rate. 

Note No. 2—In any state where it is 


necessary to name a flat rate, the flat 
rate shall be figured at 10 times the 50 
percent coinsurance rate. 


80 percent coinsurance clause de- | 


| the following 


Rates on contents are to be the same 
as building rate. 


Blanket Policies 


Policies covering all 
erty may be written blanket over more 
than one location when such locations 
are specifically named in the form under 
conditions: 

With 50 percent coinsuranee 
and pro rata distribution clause. 

With 80 percent coinsurance 
usual deductions for its use) and 
rata distribution clause. 

With 90 percent and 100 percent coin- 
surance clause (less usual deductions for 
its use) and without pro rata distribu- 
tion clause. 

The rate for such blanket policies shall 
be the rate of the highest rated location. 


classes of prop- 


clause 


(less 
pro 








AS SEEN FROM CHICAGO 

















HOPE FOR BETTER RECORD 


Fire companies have great hopes of 
getting out of the last half of 1925 in a 
profitable way. No company made any 
money the first six months, or at least 
if any did, it was a great exception. The 
average loss ratio was between 60 and 
64 percent. The windstorm losses 
knocked the profit s out of the business 
during the first six months. Farm writ- 
ing companies had a larger number of 
tornado losses to their credit of course 
than the recording companies did. The 
tornado loss factor was a very influen- 
tial one during the first six months. 
Many companies also report abnormally 


high dwelling house losses, with no 
special cause that can be assigned. 
July turned out to be a far better month 
than June. 
*x* * * 
STATE DEPARTMENT TO MOVE 


The Chicago office of the Illinois in- 
surance department will be moved from 
the Otis building, 10 South La Salle 
street to the Transportation 
608 South Dearborn street. Some of 
the state departments are located in this 
building. It will be the policy of the 
state to gradually get its departments in 
this building. W. Rufus Kendall, chief 





building, | 


examiner. is in charge of the Chicago | 
office. It will probably be two weeks 
before the office is moved. 
x * * 

SHOWS COOK COUNTY PREMIUMS 
In the new Chicago Handbook an} 
error appears in the heading of the 
columns showing fire premiums, on 
pages 340-344. Actually the premiums 


for all the years shown are Cook county 


premiums, although the headings indi- 
cate that some are for the city of 
Chicago only. 

x * 


DOING MORE UNDERWRITING 
There is no question but that com- 
pany executives are doing more under- 
writing work than formerly. In offices 
where in the past chief examiners or 
underwriting supervisors have handled 


almost all of the underwriting, a rear- 
rangement has been made, with the re- 
sult that all important offerings are 


sent to the desk of the manager or as- 
sistant manager. All business offered 
is being scrutinized much more care- 
fully, not merely by the examiners but 
by those higher up. In most offices 
this tendency is to be observed. This 
more careful scrutiny of business has 
the effect of bringing about a larger 
number of declinations, 
which some agents have 
making complaints. 

x * * . 
PLUG” CIRCULATION GROWS 


The circulation of “The 
the “house organ” of the 
department of the Western Actuarial 
Bureau, has now reached 4,300 copies 
per month. Copies go to every state in 


lately 


“FIRE 
Fire Plug,” 
fire prevention 


an increase of five percent in the aver- 


age number of field men participating 
in town inspections. 
* * * 


CHICAGO FIRE PREMIUMS 


Following is a partial list of fire pre- 
miums written in Chicago for the year 
ending July 30, 1925, as reported to the 
city collector's office for tax purposes. 
The individual company totals for the 
three fiscal years 1923, 1924 and 1925, 
covering the year ending June 30, to- 
gether with the annual totals are as fol- 
lows: 








192: 92 23 
ER paid 0 g.0: $777,262 $866,744 $745,652 
Alliance ....... 213,432 238,048 265,199 
CO ere 151,768 160,404 87,888 
BMERIO 2. cccce 107,534 102,635 85,816 
Cent. Fed, 13,215 
=. oe a = 71,439 93 
County ....ee-- 11,870 9,172 
Det. F. & M. 73,484 58,355 
Eagle, N. Y.... 17,025 15,852 
Eure.-Sec. ..... 18,542 14,817 
Fid.-Phenix ... 370,136 353,645 
General, Am. De caxece cadeaag 
General, Fr. .. 57,016 66,398 53,393 
Glen Com. M.. Oe .swesve “iceken 
Hardw. D. M... CO ae eee Te 
Ind. Mut. Mar.. Se. ncadse  <¢eemas 


ins. Co., MN. F.. 19,091 





Ins. Co., N. A.. 606,273 31,281 563,017 
Lafayette ..... 12,959 B2,084 cnsuas 
Lumb. M., O... 8,059 14,905 
Lumb. M., M. 6,671 7 6,625 
Mich. & Tr... 23,365 7,2 19,583 
| Merch, Col. ... 9,811 7,88 6,941 
| Mch. & Mf. M.. 4,195 3,64 3,203 
| Mich. F. & M.. 70,310 65,157 67,785 
Teme, GE, acocee 331,226 343,391 219,088 
Natl. Secur 75,554 67,865 37,872 
PIGWOARE cc cccce 181,795 141,262 128,545 
New Hamp..... 118,659 119,643 86,958 
New Zealand... 125,599 110,751 108,498 
Ohio Und. M... 4 | Bay ae 4,696 
Old Colony 42,610 45,481 26,264 
Palatine ...... 161,173 170,806 171,164 
Penn. Mill, M. 8,173 4,356 3,839 
Phil. F. & M... 174,315 196,841 201,827 
Se aes 203,093 193,368 202,152 
Royal 731,614 591,899 581,494 
Skandia Bind 94/051 91,285 83,272 
Standard, N. Y. 79,892 O4B86-. - as vey 
Tokio F. & M. 84,196 73,554 62,470 
Travelers ..... Seth <ectss  ceomes 
Union, Eng..... 138,856 128,133 116,262 
EIMSt, BOE. scene 1,841 1,931 2,026 
thy. * ee 42,368 50,207 46,591 
Wor. F. & M.. 60,075 Gane . seanes 
*x* * * 
COUNTRY STORE LOSSES 





regarding | 
been | | 
Union 


Several loss department managers in 


Chicago have been complaining re- 
cently over the number of losses to 
country stores It is found that the 


cross-roads merchant is doing less and 
less business each year. It is some- 
times impossible for the country mer- 
chant to make even a fair living, with 


the result that the moral hazard on 
country stores has been considerably 
increased. 

* * * 


PLANS FOR LOSS BUREAU 


The special committee of the Western 
and Western Insurance Bureau 


| that has been considering the Chicago 
| loss situation with the object of organ- 


| recommendation. 


| 


the Union and to every chamber of 
commerce affiliated with the National | 
Chamber. Interest in every phase of 


the work of the 


fire prevention depart- 
ment is growing. 


Last year there was 


izing a Cook county adjustment bureau, 
to handle the losses in the county, have 
made their report to the organizations, 
the committee being unanimous in its 
The governing com- 
mittee of the Western Union and the 
executive committee of the Western In- 
surance Bureau will consider this report 
and pass it along to the fall meetings of 
the two organizations. The committee 
made a far more sweeping report than 





was first anticipated. The committee- 
men felt that something should be done 
to remedy the adjustment situation in 
Cook county and hence the members 
went to their task with a right good 
will. 

* * * 

INSURANCE BASEBALL GAMES 

Arrangements have been made to se- 
cure the Cubs park on Aug. 13, for the 
game in the Chicago Insurance Baseball 
League between the North America and 
America Fore teams. These two teams 
are leading in their division, both having 
lost a game. They are putting up a 
high order of baseball. This game will 
be one of the most interesting in the 
series. It will be the last game between 
these two teams. The admission will be 
free. All insurance people and their 
friends are invited to the Cubs park, 
The game will start at 4:15 p. m. 

In last week’s series there was only 
one game between teams of Division 1, 
Kemper & Co. defeating the Aetna by 
12 to 3. Kemper & Co. team has not 
lost a game. The North America beat 
the Millers National 8 to 1, the National 
Fire beat the L. & L. & G. 6 to 1 and 
the America Fore beat the Royal 4 to 
3. The standing of the teams in the 
league is as follows 


Team W. lL. Pee 
Division No. 1 
ee 10 0 1.000 
i, SE 3a ee e -% -667 
ey ee eee 5 4 555 
co VE Ee 36 -333 
OG Ms 0660 senescence . 2 222 
PD ate eke 2 ese sndaten wanes 1 8 -lll 
Division No, 2 
64c0e ident hedovace 9 1 -900 
SS a re eee > 2 -900 
ee ree eee 6 4 -600 
OF TS a See eye 2 7 222 
DE Rhhh atin beam etl a ba e044 27 -222 
eee ee -100 
ees 2 
J. F. Templin, assistant manager of 
the Western Actuarial Bureau, is off the 
job this week, recuperating from an 


operation for the removal of his tonsils. 
-_ 

E. L. Rickards, manager of the West- 
ern Automobile Underwriters Conference, 
has gone to Deadwood, S. D., for a 
month’s vacation. He will return to 
Chicago Sept. 1. 

*x* *x * 

Henry T. Lindholm, office manager of 
the Western Actuarial Bureau, was mar- 
ried in Minneapolis last week. 

*x* * 

F. S. Danforth, assistant secretary of 
the Millers National of Chicago, has left 
for Seattle, Wash., to attend the National 
Association of Mutual Fire Insurance 
Companies convention. Mr. Danforth will 
be away about three weeks. 

iat * 

Hart Darlington of New York 
United States manager of the 
Union Fire, was in 
for a few days. 
western cities. 


City, 
Norwich 
Chicago this week 
He visited some of the 


2? 
>. B. Hateh of Chicago, secretary of 


the Western Union, is spending his vaca- 
tion at Elk Rapids, Mich. 





DAMAGE BY FOREST FIRES 


Department of Agriculture Gives Out 
Figures on the Loss From This 
Cause in 1924 


WASHINGTON, D. C., Aug. 
Nearly 92,000 forest fires swept 29,000,- 
000 acres of public and private lands dur- 
ing the calendar year 1924, according to 
a report compiled by the ‘forest service 
of the Department of Agriculture. The 
actual money damage was $38,000,000, 
exclusive of damage to young growth, 
watershed protection, wild life and rec- 
reational facilities. The figures, say for- 
estry officials, clearly reflect the bad for- 
est fire conditions which prevailed last 
year, especially in many southern states 
and in California. Compared with the 
calendar year 1923, the 1924 figures rep- 
resent an increase of 24,000 fires, and 
compared with the nine-year average at 
increase of 45,000 fires, or nearly 100 per- 
cent. In acreage swept by the flames 
the 1924 figures are only slihtly larget 
than those for 1923, but are almost 
double the acreage figures representing 
the nine-year average. 


5.— 
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You have intended to acquaint yourself with Phillips Plan of Financing Sprinkler Installa- 
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00 in our mail today which reads in part as follows: | 
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REMEDIES SUGGESTED 
FOR HIGH LOSS RATIO 





Inspection Bureau Official Offers 
Pertinent Opinions on Under- 
writing Practices 





OVERLOOK SERIOUS LEAKS 





Should Stop Unnecessary Premium 
Slashing Before Cutting out Rate 
Reductions for Improvements 





An official of an inspection bureau 
offers the following comments upon the 
objections to rate reductions 
improvements, in view of the great cuts 
in premium income sustained by the 
companies without compensation in re- 
duction of losses: 

“It is easy to stand on the sidelines 
and criticize. And yet, like the observer 
in a scouting plane up above 
line, someone on 


for real 


the fighting 
the outside or at a 
point of vantage where he can see what 
is going on without actually being en- 
grossed with the task itself, may some- 
times really see things that are of im- 
portance and yet being overlooked by 
those actually taking part in the en- 
gagement. 

“While so much is being said about 
and so much thought is being given to 
the problems relating to diminished pre- 
mium incomes and increased expenses 
—in other words, to the reduced under- 
writing profit—it might be interesting 
to learn what someone just outside the 
battle-line sees in the way of practices 
that tend in this direction. Possibly 
his observations may reveal some points 
worth considering. 


Problem of Rate Reductions 


“Some comment has been made con- 
cerning the reduction in premiums re- 
sulting from rates decreased because of 
improvements made at the instance of 
field men and service men. This point 
is worth considering thoughtfully, but 
at the same time very careful-attention 
should be given to the question of 
whether the hazard has not actually 
been reduced correspondingly, with a 
proportionate reduction, also, in actual 
losses. This is more difficult to ascer- 
tain. In fact, it is virtually impossible 
to prove anything conclusive on _ this 
point. No one can ever prove the exact 
valve of fire prevention work. 


Work at Grand Rapids 


“The work done in Grand Rapids, 
Mich., is a good illustration of this. In 
spite of a wonderful fire prevention pro- 
grain there, the city has suffered a series 
of disastrous industrial fires resulting in 
huge losses, which possibly the best fire 
prevention work possible would not have 
prevented. Yet, it is very probable that 
the preventive work has really reduced 
losses below what they would have been 
and it may be that a great conflagration 
has been prevented. This is not at all 
outside the realm of possibility. All we 
can say is that in the aggregate, with 
certain fire hazards removed or safe- 
guarded, there must be a certain reduc- 
tion in fire losses. It seems perfectly 


reasonable to conclude, then, that the 
improvements actually made in risks in 
the aggregate have been reflected in ~ 
duced losses and therefore justified and 
probably paid fcr the credit allowed in 
the rate. 
Unjastified Premum Cuts 

“Continuing to assume that the im- 
provement credit pays for itself in ac- 
tually reduced losses, is there any other 
practice in connection with reducing 
rates that does not pay for itself? This 


In their zeal 
business, some of 
service men, finding 


brings us to the first point. 
for increasing their 
the field men and 





no basis for obtaining reductions through 
improvements, seek other means for ob- 
taining the same result. And right there 
is where, if successful, they tear out a 
block of income without putting any- 
thing in its place! Not content with 
accepting the rate which the rating 
schedule has produced under proper ap- 
plication, they seek loopholes and tech- 
nicalities by which some of the provi- 
sions of the schedule,, which were intro- 
duced because of their logical need, may 
be set aside, and ignored. 

“It is safe to say that every field man 
and service man knows that this is com- 
monly resorted to, not only by agency 
service men, but by many company field 
men. In seeking for an inconsistency 
between rate reductions and losses, then, 
let us not look into credits allowed for 
actual improvements, but let us examine 
cases where rates have simply been re- 
duced with no real basis under the sched- 
ule whatever. No doubt there have been 
many attempts of this kind by company 
field men in the past year at the same 
time that the company heads have been 
casting about for the cause of reduced 
underwriting profit. 


Examples of Cuts 


“Examples are quite plentiful. In one 
of the central states a special agent at- 
tempted to ignore a provision of the 
schedule in order to class a large manu- 
facturing risk as brick instead of as 
frame, in which latter class it properly 
belonged under the schedule. He car- 
ried this case to the highest authority 
before he would accept the classifica- 
tion produced by the schedule. Had he 
succeeded in his project his company 
would have suffered a material reduc- 
tion in premium without any compen- 
sating diminution in hazard. 

“In another case an attempt was made 
by a field man to class a large special 
hazard structure with a wood roof as a 
fireproof structure, although there were 
no fireproof floors excepting the ground 
floor. This case was even carried to the 
insurance commissioner of that state be- 
fore it was settled adversely for the field 
man. Here, also, the company would 
have received only a small premium for 
the actual hazard assumed, had its rep- 
resentative been successful. 


Some Attempts Successful 


“The fact is that in some states these 
efforts are successful. In one case a 
risk which had been rated as ordinary 
for tornado insurance, on account of one 
entire end of the huge building being of 
skeleton steel, was later classified as su- 
perior wind resistive, on the insistence 
of a company field man. This was a 
large special hazard risk, the building 
being equal to four or five stories in 
height, but with no strengthening floors, 
and about 75 feet wide. Although the 
tornado classification for wind resistive 
construction calls for all steel work be- 
ing protected, this risk, with its huge 
sheet metal wall, brought to the com- 
pany only the small premium regularly 
received for a completely wind-resistive 
building. 

“Tf all of these 


attempts at rate re- 
ductions were 


made merely by agency 
service men or brokers’ service men, it 
would not be surprising, but that the 
direct representatives of the companies 
themselves should follow these practices, 
at the same time that the company heads 
are so concerned about rate reductions. 
along with other sources of reduced pre- 


mium income, seems most “inconsistent 
to the outsider. 
Too Low Rates Carried 
“The second point concerns another 


loss of balance between hazard and pre- 


mium. Every agent. field man and com- 
pany head knows that if the rate on a 
risk is reduced, every one usually scur- 
ries about as fast as he can to get a 
return premium into the hands of the 
assured at the earliest possible moment. 
But if the rate is increased, no one 
moves a finger, so far as collecting the 
additional premium, is concerned, until 
forced to do so by the necessity of a 
renewal. 

“In other words, every company has 
on its books at this moment a large 





SEES LOW RATES AS 
SOURCE OF TROUBLE 





Company Official Declares All 
the Other Ills Spring From 
Inadequacy of Rates 


10 PERCENT MORE NEEDED 


Asserts Decreases of Past Ten Years 
Have Squeezed Profit Out of the 
Business 


NEW YORK, Aug. 5.—A_ United 
States manager of considerable promi- 
nence, and credited by his associates 
with more than ordinary powers of an- 
alysis, makes this interesting comment 
upon the present troubles of the fire 
insurance business: “While we are talk- 
ing about our problems and our troubles 
there is, in reality, only one trouble, one 
problem. It is this: rates are too low. 
I do not mean the rates on certain 
classes, but I mean all rates on all 
classes. Most of the reductions have 
come during the past ten years. Rates 
on certain classes have been forced 
down to a greater extent than on others, 
but taking .e fire insurance business 
as a whole we can diagnose its ills ot 
today by saying flatly that rates are too 
low. All other problems spring from 
the inadequacy of rates. 

Burning Ratio Too High 


“Because rates are too low the burn- 
ing ratio is too high. I am speaking 
now of premiums received to losses paid. 
It is the amount of liability a company 
has on its books that influences prin- 
cipally its loss ratio. A company writ- 
ing a general class of business and with 
a large amount of liability on its books 
naturally has more losses than a com- 
pany writing the same class of business 
with only a small amount of liability on 


the books. The law of averages takes 
care of that. The more risks, the more 
losses. 


Too Much Liability 


“The trouble with all of the fire in- 
surance companies today is that they 
have much more liability on the books 
than before, but their premiums have 
not increased proportionately. For in- 








volume of business which it is carrying 
at a price below and sometimes far be- 
low, what it should receive in relation 
to the risk. A rate may be increased 
by a good substantial percentage a few 
weeks after a policy is written, indicat- 
ing a decided increase in hazard, and 
yet in the majority of cases the com- 
panies will carry that greater risk for 
the remainder of the term of the policy, 
possibly for three years, without any. 
compensation for the greater hazard. If 
there is really any relation between haz- 
ard and loss, then there is but one con- 
clusion—that the companies are suffer- 
ing losses out of proportion to their in- 
come, on risks of this kind. 
Collect the Premiums Due 


“If the Dean schedule is producing 
credits for improvements which in the 
aggregate do not seem to correspond to 
the actual reduction in losses, then this 
is something in which an improvement 
can be worked out. But would it not 
be wise for the companies first to try 
out, actually collecting the premiums to 
which they are entitled under a proper 
application of the schedule, and then if 
there is still a deficit, to turn, possibly, 
to this other phase of the matter? Would 
it not seem best to allow the actual im- 
provements to go on and first give some 
serious attention to these other sources 
of unjustified reductions in premium? 





stance, I find that there has been a 16 
percent reduction in rates on our own 
business. I presume the average com- 
pany will find that the rates on its busi- 
ness have not been reduced less than 10 
percent during the past ten years. This 
reduction in rates represents clearly the 
difference between profit and loss. If 
we had that extra 10 percent, or in the 
case of my own company that extra 16 
percent in rates, it would make our op- 
erations profitable instead of unprofit- 
able. A company pays its losses with 
premiums and if its premiums are in- 
adequate it, of course, sustains an ex- 
cessive loss ratio. All of the companies 
are now complaining of a heavy loss 
ratio. Why? Simply because they are 
being burdened with too much liability 
in proportion to the premiums received. 
A company with a premium income of 
$1,000,000 today has several hundred 
thousand dollars w orth more of liability 
than the same premium income would 
have brought ten years or so ago. The 
added liability brings the extra losses, 
and the extra losses make the business 
unprofitable. 


All Other Problems Related 


“Every other complained-oi-feature of 
the fire insurance business today is simi- 
larly related to the insufficient premium 
receipts of the companies. Expenses 
are too high but would not be con- 
sidered so if we could collect today the 
same rates, or even practically the same 
rates, that we got on our business a 
decade ago. Everything is relative. Ex- 
penses and losses are too high today 
only because premiums are proportion- 
ately too small. If the rates were ade- 
quate, we would be out of trouble. 


Downward Tendency of Rates 


“Competition has forced the rates 
down and down and down. There has 
been one continuous round of decreases. 
It can be easily demonstrated to even 
the severest critics of the fire insurance 
business that the present rates are un- 
profitable to the companies. Any class 
of business might be selected, and the 
same conclusion would be reached. 


Should Effect Increases 


“My contention is that rates are too 
low, that we all know they are too low, 
and that we should have the courage to 
say so and then increase them. Every 
other business collects more for what it 
has to sell when it finds its prices or 
rates insufficient. What is the matter 
with the fire insurance business? Why 
fear that the insurance commissioners 
or the politicians are going to take an 
unfriendly attitude toward an increase 
in rates? Why concern ourselves about 
what attitude they are going to take? 
We have an entirely justifiable argument 
to make. We cannot continue to live 
under our present rates. Well, then, 
let’s raise them. 


Advocates 10 Percent Increase 


“Its the only way we can hope to earn 
a profit. An increase in business won't 
do it, because an increase in business 
will only bring us too much liability in 
comparison to the premium receipts. 
Cutting out this, that or the other class 
of business won’t do it either because 
while some classes of business are no- 


toriously unprofitable and might be 
eliminated by some company, yet the 


fact remains that the rates are too low 
on all classes of business and hence, even 
the most careful kind of underwriting 
would hardly make a dent on the situa- 
tion as a whole. I should sav that 2 
flat 10 percent increase on all classes 0! 
business would not be in the least ex- 
cessive or exorbitant. It would, in fact, 
not be enough on certain classes. The 
rates on some classes should be_in- 
creased as much as 25 percent. Until 
we get that 10 percent we will be stew- 
ing and fretting over and talking about 
our problems when. after all. there 15 
only one problem. The trouble is with 
ourselves. We are seemingly afraid to 
do the only thing that will ever help us. 
It is useless and hopeless to try to show 
a profit on our operations until we get 
an increase in rates.” 
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to 

tit In some fifty influential publications this advertising is 
we building confidence in the efficient service of the North America 
™ Agent and the dependable protection of the oldest American 
out fire and marine insurance company. 

: 

" Insurance Company of 

i North America 

no PHILADELPHIA 

& and the 

feos Indemnity Insurance Company of North America 

ee write practically every form of insurance except life 


tew- 
bout 
e is 
with 
d to 
> us. 
how 
. get 

















16 


THE NATIONAL UNDERWRITER 





August 6, 1925 


























CONWAY BUILDING 
111 West Washington Street 
Chicago 

















Are You Planning to Move? 


Insurance companies, branch offices, or general 
agents will find a real office home here, whether 
they want space in large or small units. 


We also have an entire floor containing 
square feet. 


21,000 


Location, equipment and service unsurpassed. 


William S. Pye, Manager 


Room 1243 Phone: Franklin 4850 
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SOME RECENT COURT DECISIONS IN 
THE FIELD OF FIRE UNDERWRITING 





Action on Fire Policy Not Begun 
Within 12 Month Period Held Barred 
by Provision of Policy.—In Woodall vs. 
Hartford Fire, Court of Appeals of Geor- 
gia, 128 S. E. 69, the plaintiff brought an 
action to recover on a policy. It provided 
that no action should be brought unless 
commenced within 12 months next after 
a loss. This action was not brought un- 
til after the expiration of this period, 
though it was a renewal of a previous 
timely action and begun within six 
months after first action was non-suited. 
In holding the action could not be main- 
tained the court, in a syllabus opinion, 
said: 

“Where it is stipulated in a policy of 
fire insurance that no action thereon 
shall be sustainable against the insur- 
ance company unless commenced within 
12 months next after the occurrence of 
the loss, an action brought after the 
lapse of that period is barred, although 
the petition shows that the suit is a re- 
newal of a previous action which was 
commenced within the time limited, and 
that the second suit was brought within 
six months after the first one was non- 
suited. 

* * * 

As to Validity of Clause in Automo- 
bile Insurance Policy Refusing a Sworn 
Notice of Loss to Be Filed Within a 
Fixed Time—Plaintiff insured his auto- 
mobile against fire loss with defendant 
company. The policy contained a clause 
requiring the assured, under penalty of 
forfeiture, to file with the company 
within a fixed time, a notice of loss and 
a sworn proof of claim. Plaintiff's auto- 
mobile was destroyed by fire but he filed 
no notice of loss or proof of claim. Held 
that the forfeiture clause was 
Judgment for defendant. Standiford vs. 
American, Ct. of Appeals of Kentucky. 

e = 2 


As to Waiver of Provision of Policy by 
Company—Held that where an insur- 
ance company, after the sale of a por- 
tion of a stock of merchandise damaged 
by smoke, submitted the amount of the 
loss to arbitration, it waived the condi- 
tions of the policy to take the property 
at the appraised value. Marblestone Co. 
vs. Phoenix Assurance, Sup. Ct., Min- 
nesota. 

ce & 


Right of Railroad to Recover on Pol- 
icy Covering a Third Person’s Property, 
for Destruction of Which the Railroad 
Was Liable Under Statutory Enactment. 
—This action was on a Massachusetts 
standard form of insurance policy issued 
to one Taylor and by him assigned to 
plaintiff railroad company. Taylor's 
property, while thus insured, was de- 
stroyed by fire caused by one of plain- 
tiff’s engines, and his damages exceeded 
the amount of his policy. Defendant in- 
surance company had offered to pay 
Taylor amount of his policy if Taylor 
would assign his rights of recovery for 
loss or damage, as provided in the pol- 
icy. Taylor refused and defendant paid 
him nothing. Taylor brought action 
against plaintiff and recovered judgment 
in excess of the policy. 
plaintiff paid and received from 
assignment of the policy, to which it was 
entitled under the statute. Held that 
plaintiff was entitled to recovery. The 
clause in the statutory form of policy, 
requiring assignment by insured to in- 
surer of rights therein described, was 
subject the implied exception in Sec. 
234, G. L. c 160, and was not effective 
when the facts arose set forth in that 
section. Boston & Maine R. R. vs. Hart- 
ford Fire. Sup. Judicial Ct. of Mass. 
Decided May 22. 

xk * * 
Insurance Company’s Right to Appor- 


Taylor 





| and whether collectible or not. 


valid. | 


; three days. 


This judgment | 


tionment of Loss Urder Pro Rata Liabil- | 


ity Clause—Lord Brothers mortgaged 
two aditoining properties to one Crozer 
and delivered to him, as additional se- 
curity a policy of fire insurance for $5,- 
000, obtained from the Springfield, cov- 


ering both properties and containing a 
clause for his protection as mortgagee. 
Lord Brothers then sold one of the prop- 
erties to plaintiff who had knowledge of 
the mortgage. The Springfield policy 
was not assigned to plaintiffs, nor had 
they any knowledge of its existence. 
They took out three policies aggregat- 
ing $16,000 on the property purchased. 
The policy issued to them by the defend- 
ant was for $6,000. The two policies, 
other than the one with the defendant 
company, were delivered to the mort- 
gagee and contained clauses for his pro- 
tection. All of the policies contained a 
clause that the company should not be 
liable for a greater proportion of any 
loss than the amount insured against 
should bear to the whole insurance cov- 
ering the property, whether valid or not, 
It was 
not until after a fire occurred that plain- 
tiffs discovered the policy of the Spring- 
field issued to Lord Brothers. Defendant 
contended that the insurance of $16,- 
000 issued to plaintiffs and the insurance 
of $5,000 issued to Lord Brothers made 
a total insurance of $21,000, and that ac- 
cording to the pro rata liability clause 
the defendant was liable for only so 
much of the loss as the face of its policy 
for $6,000 bore to the total insurance of 
$21,000, or that it was liable for 6/21 
and not 6/16 thereof. 

Held: The Springfield policy was not 
contributing insurance with the policy 
which defendant issued to the plaintiff. 
Contribution cannot be enforced unless 
the policies cover the same _ interests. 
The policy of Lord Brothers, not hav- 
ing been assigned to plaintiffs, did not 
cover plaintiff's newly acquired interest 
in the property. Newark Fire vs. Turk. 

S. Circuit Court of Appeals, Third 
Circuit. Decided June 9. 


*k * x 


In View of Insurance Company’s Cus- 
tom Fire Policy Held Effective from 
Time Application as Signed by Insured. 
—In Nertney vs. National Fire, Su- 
preme Court of Iowa, the local agent of 
the insurance company accepted an ap- 
plication for a fire policy on a barn. The 
local agent in sending the insured the 
application to be filled out wrote as fol- 
lows: 

“You can fill out the blank application 
on the typewriter if you choose, sign 
same and return to us. The insurance 
will be in force immediately, but the 
policy may not be issued for two or 

“he insured filled out and signed the 
application which provided that it was 
subject to the approval of the insurance 
company. Before the application had 
been approved by the company the 
property sought to be insured was de- 
stroyed. The company denied liability. 
The question then raised was whether or 
not the insured, in the light of the cus- 
tom of the company in issuing policies, 
was insured from the date of the appli- 
cation. In answering this question in 
the affirmative and in holding the insur- 
ance company liable the court said: 

Dated From Application 


“Tt is an admitted fact that, if the 
application had been accepted, the pol- 
icy issued in pursuance thereof would 
have covered the risk from the date of 
the application. It was shown that tt 
was the general custom in the locality to 
so date policies issued on applications, 
and that the local agent had knowledge 
that the defendant company in issuing 
policies or application for insurance on 
farm buildings so issued them as to 
cover the risk from the date of the ap- 
plication. * * * ; 

“We are of the opinion that, when tt 
is shown that is the custom of the com- 
Dany upon accepting the application to 
issue its policy covering the period from 
the date of the application, its agent 
taking the application has implied appar- 
ent authority to make a valid prelimi- 


| nary contract of insurance effective from 
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APPORTIONMENT OF LOSS 


And Contribution of Compound 
Insurance 


By W. H. Daniels 


Says ‘‘The Maverick’’ 
in “Rough Notes’’; 
—‘‘Some fifteen years 
ago we ran across @ 
copy of Daniel's ‘Ap- 
portionment of Loss’ 
and it has been a 
source of education 
ever since. It 
modest volume, 
difficult to master; 
but it is solid meat 
from cover to cover. 
We wouldn't be 
without it, and rec- 
ommend it to 
one who is 
to take the 
study it. It is no 
book for casual read- 
ing; but one who is 
willing to take the 
time to master it 
will be amply re- 
paid’’—*‘The Maver- 
ick’’ tells the whole 





Leather Binding, Price, $1.50 


ADJUSTMENT OF LOSSES 


From the School of Experience 
By Thrasher Hall 


This book was 
written as a pri- 
mary text-book 
on adjusting for 
the benefit of in- 
surance men 
whose experience 
in the  adjust- 
ment of losses 
has been limited. 
Taking the policy 
requirements 
from the happen- 
the fire, 
traces 
y step the 
action 
prepara- 
tion and adjust- 
ment of the claim 
until it is finally 
disposed of by 
the payment of 
the loss. Great 
care has been 
made to keep the 
lessons clear and 
non-technical. 
In its fifty pages 
the book covers 
thoroughly the 
the beginner. 
form of six 
“‘quizzing’’ 


Schoo! of Experience 
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whole subject from the viewpoint of 
The material is presented in the 
lessons, together with a series of 
questions. 


Cloth Binding, $1.00 


RIGHT TO THE POINT 


A Manual for Agents 
1923 Edition 


Price, 


Ever since the 
first edition, in 
RIGHT 


. in the 
Right to the Point! oo ke 
—— ing quick, 
AManual clear, authori- 
' fer tative answers 
to the hun- 
dreds of knotty 
points as to 
rules, methods, 
req uirements, 
principles and 
practices in lo- 
eal agency 
work. The 1923 
Edition is a 
new book from 
cover to cover 
and _ contains 
268 questions 
different headings 
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and answers, grouped under 41 


Leather Binding, Price, $1.25 
Special quantity rates on any of the above 
books will be submitted upon inquiry, 
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the making of the application until its 
acceptance or rejection.” 
x * * 


Knowledge of Local Agent That In- 
sured Was Not Sole Owner of Property 
Held to Constitute Waiver of Provision 
in Policy Avoiding Same Unless Insured 
as Sole Owner—lIn St. Paul Fire & Ma- 


rine vs. Kitchen, Commission of Ap- 
peals of Texas, 271, S. W. 893, one Hart, 
the agent of the insurance company, 


proposed to renew a fire policy covering 
certain property. He took this matter 
up with one Ross and together they in- 
terviewed one Crane who was in posses- 
sion of the property under a contract of 
purchase. Hart was then informed that 
Crane did not own the property in fee 
simple but despite this Hart issued the 
policy designating, Crane as the owner. 
Thereafter a loss occurred and the 
company denied liability under the pro- 
vision of the policy which rendered it 
void unless the insured was the full and 
unconditional owner thereof. In uphold- 
ing judgment against the insurance com- 
pany on the ground that the writing of 
the policy by the agent with knowledge 
that the insured was not the sole owner 
constituted a waiver of the sole owner- 


ship provision in the policy, the court 
said: 

“The facts clearly show that when 
Hart and Ross had their conversation 


with Crane as to the ownership of the 
property, they were informed that Crane 
was not the fee-simple owner of the 
title to the property, but that he had 
contracted for the property and had not 
yet received his deed, and in our opin- 
ion, under the authorities as we construe 
them, the act of the agent in designating 
Crane as the owner of the property, 
when he knew that he was not the owner 
of the fee-simple title, was a waiver by 
the agent of the clause under considera- 
tion.” 
x * * 


Clause As to Unconditional and Sold 
Ownership Construed—The insured as 
trustees held the legal title to the stock 
of goods mentioned in the policy, which 
provided that if the interest of insured 
was otherwise than unconditional and 
sole ownership, it was to be void. The 
declaration of trust under which insured 
held legal title showed that the creditors 
were to have no beneficial interest in the 
property after their debts were paid, 
and then the trustees were to charge 
against the property certain purchase 
money and their fees for services. At 
time policy was issued and thereafter, 
one Bates was the beneficial owner. 
Held that judgment for defendant com- 


pany was properly directed. Schener 
v. St. Paul Fire & Marine, U.S. C. C. / 
5th Circuit. Decided April 1. 
* k x 
Insured’s “System” of Keeping Ac- 


count of His Business Held Not to 
Comp'y with Iron Safe Clause of Fire 
Policy—In Hanover Fire vs. Wood, Su- 
preme court of Alabama, 104 So. 224, 
the company issued a policy covering a 
stock of merchandise and fixtures. It 
contained provisions which provided as 
follows: 

That the insured would keep an item- 
ized inventory of stock on hand pone 
certain periods; tent insured would kee 
a set of books which would cle ae 
present a comantine record of business 
transacted; that such books and inven- 
tory would be kept securely locked in a 


fireproof safe at night, and that in the 
event of the failure of the insured to 
produce such books and inventory, the 


policy would become void and no recov- 
ery could be had thereon. 

The insured suffered a loss. It then 
developed that he had kept account of 
his business by a certain “system,’ 
which contained a register which was 
six feet long and about two and one- 
half high. This outfit it seems was not 
intended to be placed in a fire proof 
safe, neither was it a set of books. In 
holding that this method of keeping ac- 
count of his business did not comply 
with the provisions of the policy noted 
above, the court said: 

“The law requires no particular form 
of bookkeeping; but it seems obvious 
that there should be something that per- 


petuates in intelligible and reasonably 
accessible form the memory of things 
as they 
It is clear enough that the * * * ‘system’ 
used by appellee was not a set of books 
nor any part of a set of books such as 
the policy required appellee to keep. 
“The only evidence of appellee’s trans- 


actions furnished by it, after they were | 
was to be found | 


a week or a month old, 
in a number—a very large number, we 
may assume—of loose leaf memoranda 
kept in a drawer, and its bulk, along 
with other features to which we have re- 
ferred, abundantly 
it was not designed for keeping in a 
fire proof safe, or as a compliance other- 
wise with the requirements of the ‘iron 
safe clause,’ and so not a set of books 
within the meaning of the policy.” 
x *k * 


Placing Contract For Sale of Prop- | 


erty in Escrow by Owner Held Not to 


Void Fire Policy on Ground of Trans- | 


fer of Title—In Fuller vs. United States 
Fire, supreme court of Kansas, 231 Pac. 
53, the company issued a fire policy cov- 
ering a building. 
out in the name of O. W. Terrill, the 
owner, and attached was a rider which 
made the policy. payable to I. M. Fuller, 
as mortgagee, “as his interest might ap- 
pear.” 

Following this, Terrill entered into a 
contract for the sale of the property, 
executed a deed to his purchaser, which 
was placed in escrow. While this con- 
tract and deed was in escrow the prop- 
erty was destroyed by fire. Following 
this Terrill’s purchaser was given pos- 
session of the property. The company 
denied liability on the ground of a 
change 


policy. In denying this contention, and 
holding the insurance company liable 
the court said: 


“Terrill, on Nov. 25, 1921, entered into 
a contract to sell the property. On Dec. 
5 he executed a deed and placed it in 
escrow. On January 5 the property 
was destroyed by fire. On Jan. 10 the 
deed was delivered, afterwards recorded, 
and possession of the property after- 
wards given. While the deed was in es- 
crow awaiting the performance of con- 
ditions ptecedent to its delivery, there 
was no change of title which would pre- 
vent recovery on the policy.” 

e s.2 

Inventory Filed by Insured Following 

Fire Held Sufficient Under Terms of 


Fire Policy—In Hanover vs. Moore, 


Court of Civil Appeals of Texas, 272 
S. W. 635, the insurance company is- 
sued a fire policy covering a stock of 
merchandise. Thereafter a loss oc- 
curred. The insured filed his proof 
along with an inventory as required by 
the terms of the policy. The company 
contested liability on the ground, among 
other things, that the inventory filed was 
not properly itemized. The lower court 


decided for the insured. On appeal the 
higher court in holding that the inven-; 
tory was sufficient said: { 

“The rule requiring a complete item- 
ized list in the inventory is to be rea- 
sonably construed. To illustrate, one 
of the items objected to in the list be- 
fore ‘Fishhooks and lines, $20.’' 
Is it necessary that those taking the 
inventory should have counted the fish- 
hooks and lines and described their size, 
character and texture? We think not. 

“We think that an inventory is suffi- 
cient if therefrom, with reasonable cer- 
tainty, the class, kind and amount of the 
various articles or items of goods going 
to make up such stocks and the value 
thereof can be ascertained by persons 
familiar with such matters and stock, 
and we conclude that it appears from 
the testimony that appellant’s adjuster 
was enabled to ascertain with reasonable 
certainty the class, kind and amounts of 


us is 


appellee’s merchandise, and that he 
could also determine the value of the 
stock, which was in amount sufficient 


to bring appellee’s loss within the three- 
fourths clause of the policy declared 
upon.” 








A servant gave this reason for leaving 
her employer: “Der family has too much- 
ness 





vittles,” 


were understood at their date. | 


suffice to show that | 


This policy was taken | 


in ownership in violation of the | 


of dishes for the too fewness of | 
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Quite 
Unnecessary 


In many business 
places you will find 
a sign that reads “If 
you like our service, 





tell others; if you 
don’t, tell us.” 

No such sign is 
ever needed in the 
office of a Henry 


Clay agent because 
the “if you don't” 
part of it is super- 
fluous. And Henry 
Clay customers tell 
others of the “no red 
tape, prompt set- 
tling. friendly serv- 
ice Henry Clay 
agency. 

This word of 
mouth approval is 
one reason why “it 
pays to represent 
the Henry Clay.” 


“Nhe 
Henry Clay 
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Lexington,Kentuchy. 
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BENNETT IN ANALYSIS ~ 
OF CHRYSLER SCHEME 


(CONTINUED FROM PAGE 5) 


chaser, for none exists until the pur- 
chaser takes title. So far as the Pal- 
metto contract is concerned, therefore, 
and despite payment of premiums by 
distributor and dealer, no insurance 
exists to follow a car from Detroit t 
any other city in the country. 


Gives Wrong Impression 


Mr. Bennett, in a communication ad- 
dressed to the officers of the different 
state agents’ organizations, analyzes at 
some length a statement recently made 
by B. E. Hutchinson, vice-president and 
treasurer of the Chrysler Corporation, 
regarding the corporation’s insurance 
plan. In part, Mr. Bennett says: 

While Mr. Hutchinson is careful not 
to connect an alleged saving of $5,000,000 
to the public with the Chrysler-Palmetto 
insurance scheme alone, nevertheless un- 
less one is careful in analyzing Mr. 
Hutchinson’s statement, one is apt to 
get the impression that the insurance 
saving enters largely into the total sum 
claimed to be saved the public by reason 
of both the insurance plan and Chrys- 
ler's financing plan As a matter of 
fact, the saving to the public on the 
ecut-rate insurance certificate is negli- 





August 6, 1925 








THE NATIONAL UNDERWRITER 








compared to the 
volved in the transaction. 

Chrysler Corporation 
to sell 120,000 cars this year, as is stated 
of the Palmetto Fire, and 80 percent of | 
this number is to be handled through its 

financing corporation, 


cars so financed. It is, perhaps, reason- 


percent can be saved by the Chrysler 


other finance corporations, then this sav- 
estimated by Mr. Hutchinson as the max- 


Mr. Chrysler, a couple of 


scheme mixed up with it. 


statement when 


is a vicious practice to save 
money then we plead guilty.’ 


ment, referring only to insurance, was: 
“The facts, as they slowly come through, 
| indicate that this wholesale scheme of 
selling insurance through automobile 


salesmen is not only contrary to law 
but a vicious practice tending to under- 
mine the American agency system of do- 
ing business.” 


Threatens Agency System 


When the manufacturer of one product 
purposes to hurdle the retail trade in the 
insurance business and, through the in- 


tervention and with the assistance of 


one comparatively unknown insurance 
company can remove from the American 
agency system this block of nearly 
$200,000,000 of insurance coverage, why 
is not such a practice a direct and vio- 
lent attack on the American agent? If 
it is to be followed by other manufac- 
turers, and in turn by the large prop- 
erty owners, it requires no prophet to 
see the ultimate destruction of the Amer- 
ican agency system. 

Mr. Hutchinson, in his’ statement, 
wants to know how the Massachusets 
dealer to whom I referred, who deducted 
$19, representing the insurance premium 
from a car that he sold, arrived at the 
figure. The answer is plain. The Chrys- 
ler Corporation published to the world 
the amount of these insurance premiums 
on the respective types of cars and the 
dealer has this information in his pos- 
session. 

setween Mr. Hutchinson's next state- 
ment and the statement of his attorneys 





























there is an outstanding discrepancy. He 
says, referring to the Massachusetts 
dealer, “He is selling an insured car, 
one insured by the factory, and he can- 
not sell it without the insurance. He 
does not know the cost of the insurance 
per car and the car he sold was and is 
insured regardless of anything he may 
have said or done to the contrary not- 
withstanding.” Now witness the state- 
ment of Winston, Strawn & Shaw of 
Chicago, the Chrysler Corporation's at- 
torneys, who, in a “statement of fact's” 
filed with the insurance commissioner of 
Indiana recently, set forth: 

“Prior to July 1, 1925, the Chrysler 
Sales Corporation obtained a master pol- 
icy of insurance from the Palmetto, 
which contained the following provi- 
sions: 

Statements of Attorneys 


“1. The Palmetto agreed to insure 
each car sold by the Chrysler Sales Cor- 
poration up to its list price against fire 
and theft, which insurance was to be- 
come effective for a period of one year 
from the date the car was sold at retail 
by the dealer. 

“2. On the 15th of each month the 

Chrysler Sales Corporation agreed to 
give a statement to the Palmetto of all 
cars sold at retail in the last preceding 
30 days and to pay thereon under the 
master policy the agreed premium on 
the cars. 
The Palmetto agreed that the in- 
surance on each car should be effective 
the instant there was a sale of the same 
at retail, irrespective of the collection by 
it of any premium for such insurance, 
relying solely upon the responsibility of 
the Chrysler Sales Corporation for such 
premium. The Palmetto does not collect 
any premium from any person or cor- 
poration other than the Chrysler Sales 
Corporation.” 








Insurance in Future 


Therefore, it appears that while Vice- 
President Hutchinson of the Chrysler 
Corporation is under the impression, as 
stated by him, that the dealer “is selling 
an insured car” and that “the car he 
sold was and is insured regardless of 
anything he may have said or done to 
the contrary notwithstanding,” the 
Chrysler attorneys say in their “state- 
ment of facts” that the master policy is 
nothing more nor less than an agree- 
ment between the Chrysler Corporation 
and the Palmetto Fire, agreeing that at 
some subsequent time insurance will at- 
tach, the subsequent time being the day 
the ultimate purchaser takes title. 


State Departments Protest 


The National Association is not alone 
in its objection to this Chrysler-Palmetto 
insurance scheme. The rising tide of ob- 
jections on the part of state departments 
of insurance, whose sole duty in matters 
of this kind lies in the protection of the 
public, shows that supervising officials 
are almost a unit in declaring that the 
plan is. illegal and opposed to the best 
interests of the automobile buyer. The 
amount of money which this insurance 
scheme saves to the purchaser is insig- 
nificant compared to the purchase price 
of the article bought. The loss of the 
services of an insurance agent, the dan- 
ger of misunderstanding in loss adjust- 
ments (now that the services of the Gen- 
eral Adjustment Bureau have been with- 
drawn from the enterprise), and the ne- 
cessity for the purchasers to go to Mich- 
igan to enforce a disputed claim, lead 
inevitably to the opinion that the insur- 
ance saving is a_ will-o’-the-wisp that 
may lead the public into a quagmire of 
trouble 

“Live and Let Live” 


The National Association has reason 
to be disturbed by this encroachment on 
the field of legitimate insurance and re- 
spectfully suggests to Mr. Hutchinson 
and the Chrysler Corporation that the 
good old American business policy of 
“live and let live” is one well worthy of 
observance by even so large and so suc- 
cessful a company as the Chrysler Cor- 


poration, 


New New York Agency 


NEW YORK, Aug. 5.—The Darby-Pol- 
lock Corporation has been organized here 


to do an insurance agency business and 
takes over the established business of 
Kimball & Pollock, Ine David W. Darby 
is president and treasurer Warren M 


Kimball retires from the firm. 


The Chieago and Cook county office of 
the Travelers Fire was formally opened 
Tuesday Manage Arthur M. Raymond 
received many of h friends and a fine 





volume of business 
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CHANGES IN CHARACTER 
OF REINSURANCE LINES 


Officials Declare There Is No 
Longer an Equitable Dis- 
tribution of Risks 








COMPLAIN OF CONDITIONS 





Agency Companies Retaining Desirable 
Risks and Place as Reinsurance 
Only Unattractive Lines 





NEW YORK, 
companigs 
inability to 


Aug. 5.—Reinsurance 
are all complaining of their 

make money and the re- 
markable change for the worst that the 
reinsurance business has taken during 
It is asserted by 
reinsurance company offi- 
cials here that the original and real pur- 
pose of reinsurance, 


the past several years. 
a number of 


which was a distri- 
bution of the risk, has been abandoned, 
with the result that today the original 
writing company is absorbing most of 
the good risks, and passing on the rein- 
surance company the undesirable 
lines that it (the primary company) does 
not care to absorb. The writing capac- 
ity of agency companies and groups has 
so greatly increased since the war began 


only 


that today the reinsurance companies 
are getting only the “leavings,” it is 
declared. 

How Conditions Changed 


It is pointed out that before the war, 
practically all agency companies had re- 
insurance treaties, most of them with 
German, Russian and Austrian com- 
panies. When the war came the for- 
eign reinsurance companies withdrew, 
and there was for a time a wild scram- 
ble on the part of companies writing 
business in America to readjust them- 
selves to the new conditions. Gradu- 
ally, other arrangements were made. 
New reinsurance pools were formed. 
Nearly all companies increased their net 
retention. The larger groups tried the 
experiment of holding considerably more 
of their business and establishing their 
own reinsurance accounts. This prac- 
tice grew with the result that less and 
less reinsurance had been ceded in later 
years. Now the reinsurance companies 
complain that all of the larger compa- 
nies or groups are able to retain all of 
the desirable business and pass on to 
their, reinsurance treaties only the “hot” 
lines or risks upop which they care to 
retain only a minimum line. 


Depend on Excess Covers 


Complaint is made that the reinsur- 
ance received from the larger companies 
is quite offen unattractive, and that the 
bulk of the reinsurance today is coming 
irom the smaller companies, which by 
reason of their financial limitations can- 
not retain big jumbo lines, but which do 
not have a particularly large volume of 
reinsurance to offer to any company. 
The larger companies and groups have 
gone over very generally to the excess 
cover idea. Most of them now have an 
excess cover protecting them against a 
catastrophe hazard above a certain fiure. 
Some feel that with 


seem to these ex- 
cess covers it is not necessary for them 
to carry reinsurance on smaller lines. 


Their greatly increased writing facilities 
enable them to absorb practically all 
offerings. This enlarged capacity and 
the protection of the excess coverage has 
imquestionably operated to the disadv: an- 
tage of the reinsurance companies. “It 
ain’t what it used to be” seems to be the 
universal complaint of the reinsurance 
underwriter 

“he case was recently 
the reinsurance executive who proposes 
to revise all of his reinsurance treaties 
to stipulate that no reinsurance will be 


recounted of 





accepted on any risk where the primary 
company is not willing to retain as much 
as $4,000. This change, in the opinion 
of this executive, will result in a much 
better classification of business coming 
to his company for the reason that any 
company which is willing to retain as 
much as $4,000 net on a risk must think 
well of the line or it would not be will- 
ing to risk as much as $4,000 of its own 
money. This official has complained 
about the practice of agency companies 
which retain say $1,500 on a risk and 
then pass on $8,500 to the reinsurance 
company. Where there is a reinsurance 
arrangement, examiners are prone to 
accept accommodation business and to 
pass the bulk of the liability on to the 
reinsurance company. Business is under- 
written much more closely, it is con- 
tended, by companies which have no re- 
insurance treaties, and which must 
therefore pay a total loss if a risk burns. 
When an examiner knows that he may 
be called upon the carpet to account 
for passing on a line that resulted in a 
total loss, he yen several times 
before committing his company to the 
risk. But if he knows that in writing 
a $10,000 or $20,000 line, the maximum 
loss to his own company may be only 
$1,500, he does not have the same hesi- 
tancy in O. K.’ing the daily report. 
Reinsurance Companies Responsible 


The reinsurance companies are, of 
course, largely responsible for the pres- 
ent undesirable condition of the rein- 
surance business about which complaint 
is being made. That is, in times past, 
reinsurance companies have repeatedly 
offered to write twice and even three 
times the amount retained by the orig- 
inal company. This has gradually estab- 
lished the practice of ceding to reinsur- 
ance companies a much larger amount 
than written by the parent company, 
and for many years the reinsurance 
companies made no complaint of this 
practice. Now that the situation has 
changed entirely they find it distinctly 
to their disadvantage and desire a read- 
justment that will produce a more equit- 
able distribution of the risk. 

Expenses Lower 


Reinsurance companies are, of course, 
not under the same heavy expense that 
attaches to the operations of the agency 
writing companies. A reinsurance com- 
pany does its business on a bordereaux 
basis and does not have a staff of agents, 
field men, inspectors, etc. Much of the 
heavy expense of conducting the busi- 
ness of a general writing fire company 
is not a burden on the reinsurance com- 
pany. Thus, a reinsurance company can 
sustain a loss ratio six or seven points 
higher than the agency writing company 
and show about an equal profit on its 
operations. Even with this margin, 
however, the reinsurance companies have 
not been making money of late. The 
principal losses have been upon the bor- 
der line cases or upon the risks where 
the original writing company retained 
only a small net and passed on the bulk 
of the risk to the reinsurance company. 
It is because this practice has become 
gene ral and the most desirable business 
is retained entire by the original writ- 
ing company that the reinsurance com- 
panies are finding the going much more 
difficult today than formerly. 


Hearing on Russian Companies 
NEW YORK, Aug. 5.—At a hearing 


on the proposed liquidation of the Am- 
erican branches of the Russian Reinsur- 
ance, First Russian and Moscow Fire, 
three reinsurance companies of Russia, 
Charles Recht, representing the soviet 
government, stated that while agreeable 
to the liquidation of the corporations as 
proposed by the insurance superin- 
tendent and the attorney general he held 
the surplus funds should be distributed 
among the 
about Russia and not given to the di- 
rectors, who he asserted represented but 
87 stockholders in all. The court finally 
ordered both parties to the 
submit the form of order desired, 
he would determine that 


which in his 


action to | 
when | 


opinion gave the protection intended by | 


the law. 


12,500 stockholders scattered 




















Before the Ashes 
Are Cold 


Consider the saving of valuable time following 
a loss if you have equipped your client with 
charts, maps, detailed specifications and pres- 
‘ent day values of his entire plant. 





'He can start ordering new equipment at once, 
‘knowing full well that The Lloyd-Thomas *ap- 
praisal report which he holds is authoritative, 
accurate and up to the minute. He will have 
available for the use of adjusters, a concise re- 
port prepared upon the same basis as is used 
by adjusters in making their valuations. 

A Lloyd-Thomas *appraisal is your logical 
choice, for the insurable 
instance. 


value is provable in 


every 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood Ave., Chicago 120 Broadway, New York 
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>< APPRAISERS Wag ENGINEERS ))= 





*“WHAT IS AN APPRAISAL?—It is a complete classified inventory of insurable 
property (except stock, merchandise and raw materials) Fach item of property is 
valued at today’s cost to replace new. The amount of sccrued depreciation is deter- 
mined and the sound insurable value is given. 


ITS ADVANTAGES—Ist—It discovers insurable 
off the books through unscientific depreciation went, the assured, 
and the companies value facts of property. 3rd—it makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional tnsurance.” 
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ance plan as a matter that does not con- 
cern them. If insurance can be 
purchased at reduced prices on automo- 


fire 


biles it can be sold at reduced prices and 
without agents on other property. 
some that public 
policy does not allow to be sold at bar- 
gain 
ago were subjected to laws intended to 
guarantee equally to all shippers, 
large and small. Insurance and railroads 
went through the same history of bitter 
and destructive competition, pools or 
compacts, anti-pooling and anti-compact 
and anti-rebate or anti-discrimina- 
The anti-discrimination laws 
later than in 
because it took the public 


There are things 


prices. The railroads many years 


laws, 
tion laws. 
came much 
railroading, 
much longer to see that favorite big in- 
surance patrons were at.the expense of 
the little ones, just as cut rates to big 
shippers are at the expense of the small 
patrons. 


in insurance 


The principle back of rate regulation 
is that a business “affected with a pub- 
lic interest” must have sufficient income 
to “carry 
rate 


The first requirement in 
railroad or insurance, 


on.” 
regulation, is 
publicity of rates and adherence to pub- 
lished If 


to large patrons, 


rates. there secret rates 
either the income will 


or it will be made up 


are 


fall short of needs, 


Big business always aims at econo- 
It may be that a great motor 
company is entitled to special insurance 
rates, but both state and federal laws say 
that on railroad rates it shall get the same 
treatment as the smallest shipper. Sev- 
eral great trunk lines running out of 
Chicago have been fined $30,000 or $40,- 
000 within a month or so for violating 
the rate laws. Henry Ford owns a rail- 
road all by himself, but he cannot 
change the rate on tin without the con- 
sent of the interstate commerce commis- 
sion. He cannot make a special rate on 
anything for the Ford Motor Company 
Insurance is intangible. A railroad can 
laid hold of, but the states contro! 
insurance by controlling those engaged 
in it. To defeat such control is to evade 
the spirit of business legislation of the 
last 40 years. Thus lawyers who have 
to prove exempticn of the CurysLer plan 
from state laws have a hard task ahead 
of them. 

For local agents, hgwever, the CHRYSLER 
plan not a political or legal ques- 
tion. It is one of bread and butter. It 
may be fortunate for them that public 
policy is against special prices for big 
but the agent who thinks he is 
not affected is asleep and will awaken 
some day with a bump. 


mies. 


be 


is 


buyers, 


Appreciates the Value of Quality 


INSURANCE CoMMISSIONER L, T. HANnps 
of Michigan appreciates the value of qual- 
experience and knowledge local 
Mr. Hanps believes that an agent 
should be judged not merely by the volume 


ity, in 


agents. 


of business that he produces, but by his 
ability to render service, select business 
and carry out all his obligations. There 


is great responsibility placed on insurance 


salesmen. They are their companies in 
their particular locality. The people at 
large judge the insurance company by 
agents who are selling its goods. Here is 


what Mr. Hanps says: 


“Few realize the great trust the appoint- 
ment of an agent involves. The man who 
can safely be entrusted with such an im- 
mense and unlimited responsibility should 
be selected with the greatest care. His 
ideals of integrity, his soundness of judg- 
ment and his business ability should each 
be highly developed. The Michigan insur- 
ance department is trying to issue licenses 
only to persons of this caliber. The com- 
pany that is avaricious for business, 
frequently places its interest in the hands 
of men incompetent, unworthy and a men- 
ace to the public.” 


too 


Time to Push for Business 


Tue time to push hard for business is 
when business is good. When people are 
and the to the 
market is brisk. When an insurance man 


buying have money buy 


business comes easy to 


He 


is running strong, 


him. He is enthusiastic. has created 


Merchants realize that the 
best time to advertise is when business is 
good and sales are numerous. Even the 
amateurish of fishermen know 
that the best time to go fishing is when 
the fish are biting. 


momentum. 


most 





department, gave Mr. Stauffer an onyx, 
diamond studded pair of cuff links on 
behalf of the office force. Inasmuch as 
Mr. Stauffer was completing 30 vears of 
service, there was a bouquet of 30 roses 
on his desk during the day. 


E. M. Ackerman, formerly insurance 
editor of the ‘ ‘Chicago Journal of Com- 
merce,” who resigned to go with the 
“Insurance Field,” at its Chicago office, 
and was transferred to New York, is 
now returned to Chicago for the “In- 
surance Field” and will be associated 
with T. R. Weddell in the editorial 
work there. D. R. Schilling takes charge 
of the news department of the “Insur- 
ance Field” in New York. J. J. Jasper, 
who was connected with the Chicago 
office, is switched to New York. 


William Klappert, t the Cincinnati agent, 
specialist in wit and humor, has a little 
talk on “Giblets” which he gives occa- 
sionally, which is really a talk on human 
brotherhood, served with a humor sauce. 
Some time ago, at St. Petersburg, Fla., 
after an unusually stormy session at the 
“Nut Club,” which is the local open 
air forum, on the subject of union labor, 
something was needed to calm the rough 
waters and Mr. Klappert gave his talk 
before several thousand people. It went 
over so big that he has had it copy- 
righted and is now thinking of having 
one of the big talking machine com- 
panies make a record of it. If he does, 
he will no doubt add materially to his 
investments, which are already quite 
varied. 


Miss Edith S. Bartow, daughter of 
President Nevett S. Bartow of the 
Queen, will be married to H. Thompson 


Woodland of Highland Park, West 
Orange, N. J., Oct. 24, the ceremony to 
take place in the Episcopal Church, 


South Orange, N. J., and to be followed 
by a reception at Tulip Hill, the home 
of her parents. 


Ora T. Price, one of the best known 
and liked of field men in the Kansas 
City territory. and one of the oldest in 
point of service there, died Thursday. 
Mr. Price was married only a year and 
a half ago, and his widow survives. He 
was born in Kentucky 46 years ago, 
going to Kansas City nearly 20 years 
ago, and has been in the field for fire 
companies the entire time. 
some time state agent for the National 
Liberty, then for the American Eagle 
and the past eight vears for the Agri- 
cultural. His first field for this com- 
pany was Oklahoma, Kansas and Mis- 
souri, the field being narrowed to Mis- 
sonri the past few years. 

Mr. Price was very 
tion work. He went through all 
offices in the service of the Missouri & 
Kansas Bureau Field Club, closing the 





He was for | 


active in associa- | 
the 


effort of the housewife to clean her 
dining room floor with kerosene. Mr. 
Rogers slipped on the oily floor and suf- 
fered a broken arm. 

The incident (without 
the accident to Mr. ig rs, however) is 
to be used in a specific fire hazard piece 
of publicity by the Citizens Fire Waste 
Council. About two months ago a 
newspaper there published in household 
hints a suggestion that women could 
clean their floors nicely with gasoline. 
This fire involved cleaning with kero- 
sene, supposedly less hazardous, but the 
oily rags had flipped into an open fire in 
the room. Little damage to property 
resulted. 


emphasis on 


W. Ellwood Jones, secretary 
Automobile of Hartford, died at the 
Hartford Hospital Saturday, following 
an operation for the removal of a blood 
clot in a large vein in the leg, the pres- 
ence of the clot having caused gangrene. 
Surgical shock due to the operation was 
given as a secondary cause of death. Mr. 
Jones had been ill for a few weeks. He 


of the 


was 50 years old. 
Considered one of the foremost fire 
insurance experts, Mr. Jones, among 


other things, had much to do with the 
foreign relations of the company. His 
work necessitated much travel and last 
vear ,he spent some time in Europe in 
the interest of the company. 


Mr. Jones had charge of the western 
field for the fire department, although 
during the past few years his time was 


so occupied that this work was more or 
less delegated to Assistant Secretary R. 
R. Stone. In addition to supervising 
the western field he served as one of the 
senior officers of the fire department, 
and also guided the various reinsurance 
transactions of the company and like- 
wise served as counsel to the marine de- 
partments. 


Mr. Jones was born in Beltville, Md. 
July 28, 1875. He received his education 
in the schools of Washington, D. C, 
and began his insurance career with a 
local agency and brokerage firm of Phil- 
adelphia in 1895. In 1900 he was ap- 


pointed manager of the local branch ot- 
fice of the Gira rd Fire & Marine i 
Philadelphia, remaining there until 1904, 
when he was appointed special agent and 
afterwards general agent at the home of- 
fice of the Camden Fire. He was in the 
local and general agency business 10 
Philadelphia from 1909 to 1913 and be- 


came associated with the Aetna Life 
companies, of which the Automobile is 
a part, in 1914. He served as executive 


special agent in the fire department of 
the Automobile and on Feb. 7, 1917, was 
elected assistant secretary. He_ was 
elected secretary several years ago. 


Roy L. Nicholson, state agent in 
Wisconsin for the Michigan Fire & Ma- 
(CONTINUED ON PAGE 48) 
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GET RATE ROW INTO POLITICS | 


Ohio Democratic Committee Chairman, 
Insurance Agent, Attacks Con- 
gressman Brand’s Stand 


COLUMBUS, O., Aug. 5.—The row 
in Ohio over increases in insurance 
rates on farm property has gotten into 
politics. This week T. E. Dye, chair- 
man of the Democratic state commit- 
tee, issued a statement replying to Con- 
gressman Brand, who had _ charged 
there was no justification for the in- 
crease. Messrs. Brand and Dye live in 
the same town, Urbana, where Mr. Dye 
is engaged in the insurance business. 
Mr. Brand is a farmer. In his state- 
ment, Mr. Dye says of Mr. Brand: “It 
makes a difference whose ox is gored. 
When you touch Brand’s pocketbook 
you are getting dangerously near to the 
major nerve of his eye tooth.” Brand 


is a Republican and represents the 
largest Republican congressional dis- 
trict in the United States. Mr. Dye, 


Governor Donahey and Superintendent 
[ Insurance Conn are Democrats 


ol 
Dye declares that Brand ought to for- 


get about insurance rates and give at- | 


tention to the tariff and foreign rela- 
tions. 

Mr. Dye says further: Brand could 
have gone to the Brand-Neer Insurance 
Agency, which he is pleased to refer to 
as ‘our business,’ and learn that the 
farm insurance business, as pointed out 
by Superintendent Conn and the Ohio 


rate organization, was a heavy drain on 


“ 


; act 


the companies, and that they had been 
bearing the burden for the past several 
years, hoping against hope that some 
relief would come to the farmer.” 


SAY THE LA IS VIOLATED 


Ohio Agents Feel Chrysler Salesmen 


Can Not Legally Sell Its 
Insurance Certificates 


Agents in Ohio do not understand 
how the Palmetto Fire can operate sat- 
isfactorily in handling Chrysler insur- 
ance in Ohio in view of the act passed 
by the 1919 session of the Ohio legis- 
lature relating to agents and represent- 
atives of insurance companies. This 
provides that anyone taking or re- 
ceiving any application for insurance 
upon property in Ohio, receiving or col- 
lecting a premium or any part of a 
premium for any unauthorized company 
or adjusting any loss on property in- 
sured in a company not admitted to the 
state, or making any inspection of such 
property in connection with insurance, 
or attempting or assisting in any acts 
relating in any way to any policy or con- 
tract of insurance of any unauthorized 
company, shall be punished by a fine 
of not less than $25 nor more than 
$500 or by imprisonment in the 
penitentiary for not exceeding one year, 
or by both fine and imprisonment. 

When the salesman of the Chrysler 
car in Ohio sells a car and accepts the 
purchase price including part of the 


insurance premium, the agents believe | number 


| American of Newark. 
| that 


State | 


he is clearly acting in violation of this | 
law. Moreover any one who would 
adjust the loss in Ohio would be violat- 
ing the law. This statute was passed in | 
the 1919 session of the legislature and | 
was introduced by E. A. Winter, now | 
state agent of the National Liberty. 


Earthquake Policies at Lorain 


LORAIN, O., Aug. 4.—What are be- 
lieved to be the first earthquake policies 
to be written in northern Ohio outside of 
Cleveland and Toledo have been written 
in this city. They cover private dweli- 
ings and a mercantile building and were 
written by J. Edgar Lyons, well-known 
local agent of Elyria, who maintains a 
branch office in this city. 

The business was placed through the 
Mr. Lyons states 
coverage is difficult 
to write in this section of the state, 
people regarding it the same they 
did tornado prior to the big storm here ! 
last year, but he is of the opinion that 
in the very near future it will as 
easy to obtain as tornado is now. 

“Just wait until mother earth 
another ‘shimmy’ and then there 
be a grand rush for the protection,’ 


says. 


this form of 


as 


be 


does 
will 
ne 


McCabe Goes to Cleveland 


A. C. MeCabe has removed from 
cinnati to Cleveland. He has severed his 
connection with A. W. Shell & Co. and is 
taking a month’s vacation before enter- 
ing into a new connection. Mr. McCabe 
was formerly a field man Ohio. 


Cin- 


in 


Automobiles in West Virginia 


CHARLESTON, W. VA., Aug. 4.—Ac- 
cording to a report just given out by 
| the automobile bureau of the State Road 
Commission, 29,628 more automobile and 
truck licenses were issued for the first 
half of 1925 in West Virginia than for 
the same period last year. The total 

of automobiles and trucks 


Y 


21 


STATES 











licensed this year to July 1 was 180,850, 
while the number licensed to July 1 last 
year was 151,222 


Storm Loss at Sidney, O. 
A windstorm which swept over Sidney 
in Shelby county, O., caused a loss esti- 
mated at $200,000. A number of factory 


| buildings were unroofed and crops dam- 
| aged. 
|}a chautauqua tent were injured. 


Twenty-four persons who were in 


Features Its Depositors 


Sank in 
window 


The Cosmopolitan 
using part of its 
advertising the business of its deposi- 
tors. The display this week is an ad- 
vertisement for the Berning & Eckes In- 
surance Agency. The display calls at- 
tention to the various lines of dwelling 
house coverage and shows in miniature 
two residences, one untouched by fire 


Cincinnati 


is space for 


|} and the other partly damaged. 





Ohio Notes 


D. F. Riggle, superintendent of schools 
of Perry county, O., has resigned to en- 
gage in the insurance business in Zanes- 
ville, 

One of the 
Paper Svock 
was burned a 
of $50,000. 


of the Franklin 
at Franklin, O., 
days ago with a loss 


buildings 
Company 
few 


Many Dwelling Losses 


A well known underwriter said during 
the week: “If we could tear out the 
losses we have had on dwellings and 
our tornado losses for the first seven 
months of 1925 we would have a gilt- 
edged record. There have been a large 
number of dwellings that have burned 
this year. They are risks that we would 
insure right over again. The tornado 
losses in the western field have been 
high this year. There were a number of 
blows that brought about these numer- 
ous losses.” 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 
Organized 1855 


Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .....$3,000,000.00 

All other 


liabilities. . 8,536,871.80 
Net Surplus. 3,586,660.11 





Total ......$15,123,531.91 


Policyholders Surplus, 
$6,586 ,660.11 





Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. & Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secy. 


GirardF.&M. 


Organized 1853 


Statement January 1, 1925 
ASSETS AND LIABILITIES 


Capital .....$1,000,000.00 
All other 

liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 





Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 











Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 


Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital $ 600,000.00 

All other 
liabilities... 2,575,127.95 
Net Surplus. 1,600,362.98 


$4,175,490.93 


Policyholders Surplus, 
$1,600 ,362.98 














H. M. Schmidt, President 
Neal Bassett, Vice- Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secy. 


National 


Ben Franklin 


FIRE INSURANCE CO. 


of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 
All other 
liabilities. . 
Net Surplus. 


3,751,385.75 
501,427.56 





Total Assets .$5,252,813.31 


Surplus, Policyholders 
$1,501,427.56 











Western Department—844 Rush Street—Chicago, Illinois 


WAITE BLIVEN, Vice-President 


H. R. M. Smith, Assistant Secretary 


J. H. Gwinn, General Supt. of Agents 
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Fair Play 


Everybody wants it—not Every- 
body gets it. 


The HANOVER takes pride—in 


giving every agent a square deal. 


THE HANOVER FIRE INSURANCE 


Company of New York 


Charles W. Higley, President ; 
Montgomery Clark, Vice-President 
John G. Hollman, Secretary 


Western Department 
Charles W. Higley 
President and General Agent 
Chicago 


William K. Maxwell 
Assistant General Agent 


Pacific Coast Department 
Selbach & Deans, General Agents 
San Francisco 















































AFRAID OF COAL MINE RISKS 


Companies Are Scanning Their Busi- 
ness Carefully in the Illinois Field 
in View of Idleness 


A few of the companies have been 
making an investigation of the coal mine 
situation in Illinois and have cancelled 
off a number of the idle properties. 
Many of the mines are not in operation 
and have not been for some time. Their | 
machinery is not modern and hence it | 
is impossible to compete with the West 
Virginia and Kentucky mines with their 
modern equipment which are carried on 
by non-union labor at a lower expense. | 
The Illinois mines are all union. There 
is no possibility of work being revived | 
in the Illinois mines, especially in the 
smailer ones. The situation is far from 
encouraging. Concerns purchased ex- 
pensive machinery in the past for mining 
and at that time it was efficient. Those 
that have made an inspection of these 
properties do not see how they can es- 
cape loss. 





Michigan Agents’ Meeting 


The date of the annual meeting of the 
Michigan Association of Insurance 
Agents, has been changed from Oct. 19 
to Oct. 22-23. The gathering is to be 
held at Kalamazoo, Mich. 


Good Progress in Indianapolis 
INDIANAPOLIS, IND., Aug. 4—Presi- 
dent N. H. Richardson of the Indianapo- 
lis Fire Insurance Agents’ Association 
says that he is very much encouraged 


getting signatures to the new constitu- 
tion and by-laws presented at a meeting 
several weeks ago by a committee which 
was appointed to draft articles that 
would make the association more virile. 
About 50 signatures have already been 
secured. The work of getting signatures 
has been slowed up a bit during the past 


| their agency last week. 


| for the blind bogey prize. 


| ent, 


with the progress that is being made in | 


CENTRAL WESTERN STATES d 


week because of the vacation period but 
another meeting will be held shortly and 
Mr. Richardson says that some interest- 
ing developments can be expected at that 
time. 


Rippbergers Stage Tournament 


The Charles Rippberger Company of 
Elgin staged a golf tournament for the 
field men representing companies in 
Twenty-three 
men participated in the tournament. 
Dean Owsley of the Springfield had the 
low net score of 91. Carl Rippberger 
and Miner Shaw of the Westchester tied 
Frank Cargill 
of the Pennsylvania won the booby 
prize. In addition to the field men pres- 
E. O. Wagoner, superintendent of 
agents of the Aetna Casualty & Surety 
at the Chicago branch, was on hand. 


Automobile Bureau Closed 


INDIANAPOLIS, IND., Aug. 4—The 
automobile bureau of the Indiana Insur- 
ance Society is now closed and the fur- 


, niture and equipment have been disposed 


of. Notices of losses of conference com- 
panies will now be handled through 
Chicago. Miss L. B. Taylor, who had 
been in charge of the office since its or- 
ganization, left Indianapolis this week 
for a trip to Seattle, Wash. 


Goes With Fox & Pfister 


Robert A. Noe, who has been with the 
Evansville, Ind., branch of the Indiana 
Inspection Bureau for the past three 
years, has resigned as of Sept. 1, to go 
with the Fox & Pfister agency at Terre 
Haute, Ind. 


Illinois Notes 


Harry A. Yates of Springfield, Ill., spe- 
cial agent of the Aetna, has been in the 
western department office for a couple 
of weeks, taking the place of the Illi- 
nois examiner while the latter was on 
a vacation, 


Michigan Notes 
Fritz & Bauske succeed to the Fritz 


Insurance Agency at Benton Harbor, 
i Mich. 
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NO BLANKET RAISE PLANNED 


Story Published in Minneapolis Paper 
Denied by Inspection Bureau and 
Insurance Department 


A story published in a Minneapolis daily 


a general 10 percent increase in 
ings in the Twin Cities proved to be 
decidedly beyond the facts. when checked 
up by THe NATIONAL UNDERWRITER. Resi- 
dent officials of the General Inspection 
Bureau, who were somewhat provoked 
by the newspaper story, denied that there 
was to be any flat increase in rates, 


it was that in the ordinary process of 
rerating the business districts of 


increases made as well as some reduc- 
tions. 

The newspaper story went on to say 
that the increase had been approved by 
Commissioner Wells, which was 


tice of Mr. Wells’ office to approve 
blanket rate increases such as the news- 
paper declared were ordered. The Gen- 
eral Inspection Bureau files with the 
commissioner from day to day such new 


accordance with changed conditions. 

Following is part of the story which 
appeared in the Minneapolis paper: 

An increase of 10 percent in 
‘surance premiums on brick and frame 
business buildings, other than those of 
fireproof construction, in Minneapolis 











and St. Paul, is to become effective im- 


MINNEAPOLIS, MINN., Aug. 5— | 
paper to the effect that there was to be | 
fire | 
insurance rates on non-fireproof build- | 


stating that in fact the only basis for | 


the } 
two cities, there naturally were some | 


ratings as it makes and these remain | 
on file until they are again changed in | 


fire in- | 


| mediately, it was announced Thursday 
| by the General Inspection Bureau, 
whose members are the larger insur- 
ance agencies and underwriters of the 

Twin Cities. 
} The class increase is planned with 
the full approval cf the insurance de- 
partment of the state of Minnesota, as 
a necessary adjustment of rates to fire 
losses. George W. Wells, insurance 
commissioner, said, Residential build- 
ings, including dwellings, duplexes, flats 
and apartments, are not affected by the 
increases. Hctels, other than those of 
fireproof construction, will have to pay 
the increased premiums. All mercantile 
and manufacturing buildings, of non- 
fireproof type, are included in the pre- 
mium advances. 

The higher rate is to become opera- 
tive as rapidly as the inspection bureau 
can rerate the property of the affected 
class in the Twin Cities, the bureau an- 
nounced, 


WISCONSIN PROGRAM IS OUT 


Complete List of Speakers for Conven- 
tion at Wausau Aug. 19-20 Is 
Announced 


an- | 
other inaccuracy, as it is not the prac- | 


The program for the annual conven- 
tion of the Wisconsin Association of In- 
surance Agents, which will be held in 
Wausau Aug. 19-20, is announced by 
President Earl E. Fisk of Green Bay. 

The convention will open with an ex- 
change of the usual courtesies, whic 
| will be followed by the report of the sec- 
retary-treasurer, J. G. Grundle, Milwau- 
kee, the reports of various committees, 
| and the president’s annual address. 


On the afternoon of the first day, 
| speeches will be made on “The Amertt 
can Agency System from an Outsider’s 
| Viewpoint” by Charles Dobbs, “Insur- 
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ance Field;” “National Association 
Principles” by E. M. Allen, Helena, 
Ark., past president National Associa- 
tion of Insurance Agents; “The Insur- 
ance Agent and the Insurance Depart: 
ments” by George W. Wells, Jr., Minne- 
sota insurance commissioner, and “A 
Few Remarks” by W. Stanley 
Wisconsin insurance commissioner. 

On the morning of the second day, 
John C. Braislin, Chicago, manager ma- 
rine department Fireman’s Fund, will 
speak on “Transportation Insurance,” 
and Ernest B. Dunning, Duluth, mem- 
ber of the National Association’s special 


chamber of commerce committee, on 


“The National Association of Insurance | 


Agents’ Chamber of Commerce Coop- 
eration Program.” Committee reports 
will again be heard, and after the elec- 
tion of officers, the convention will ad- 
journ. 

Entertainment will be provided by the 
Wausau Board of Fire & Casualty Un- 
derwriters and will be featured by a 
banquet in the ball room of the Hotel 
Wausau the night of Aug. 19. 

A meeting of the executive committee 
of the association will be held on the 
Tuesday prior to the opening of the 
convention, and several of the important 
National Association men will be invited 
to sit in at this body’s discussions. An 
advisory council luncheon will probably 
be held Wednesday noon although this 
part of the program has not been finallv 
worked out since it supplements the 
complete business program for the con- 
vention proper, upon completion 
the principal energy has been expended 


to date. 


whose 


Warehouse Loss Uninsured 


MILWAUKEE, WIS., Aug. 4.—There 
was no insurance on the $10,000 worth 
of goods which were damaged in a firé 
at the American Furniture Company’s 
warehouse, 140 West Water street, July 
30, and, according to C. A. Shapiro, pres- 
ident of the concern, it is impossible for 
firms in the building to get insurance 
since the fire in the cigar warehouse at 
144 West Water street last spring. AlJl 
insurance policies were cancelled after 
that fire. The building is located in the 
downtown business section of Milwaukee 
and for a time it was feared that the 
fire would spread across an alley to the 
docks of the Goodrich Transit Company. 
The fire had developed to a point before 
it was discovered where the entire four- 
Story structure which reaches from 136 
to 146 West Water street was theatened. 
Firemen kept it confined to the rear por- 
tion of the upper two floors of the old 
building. 


Inspection at Ipswich, S. D. 
IPSWICH, S. D., Aug. 4—Nine state 
agents of fire insurance companies put 
on a fire prevention campaign 
sisted by W. F. 


here, as- 
3enbow, vice-president, 
and D. P. Lemen, secretary of the South 
Dakota Fire Prevention Association 

4 thorough inspection was made of 
all business houses and public buildings. 
At noon the citizens tendered a luncheon 
to their guests in the new prairie- 
boulder Baptist church In the after- 


noon the state agents addressed a mass 
meeting at the opera house on fire pre- 
vention. 


Minnesota Department May Move 

There is talk of moving the 
office of the Minnesota insurance depart- 
ment to the Midway district between 
St. Paul and Minneapolis, to make room 
lor the new state finance department in 
the Capitol at St. Paul. It is argued 


some 


Smith, | 





that the location in the Midway would 
be more accessible to Minneapolis insur- 
ance men and others who have daily 


| business with the department. 


Iowa Hail Losses Heavy 


DES MOINES, IA., Aug. 4—Freakish 
hail storms continue to visit numerous 
sections of the state and each week adds 
to the burden assumed by hail .insur- 
ance companies. It has been an unusual 
season for destructive hail visitation. 
It has also been an unusual season for 
tornadoes and wind storms. Experts re- 
port losses five times in excess of normal 
Harry F. secretary of 
the Iowa Mutual Tornado Insurance As- 
sociation, states that since June 1 that 
company has paid 5,725 claims totaling 
$665,000. 

Eight Sundays and 17 week days is 
Iowa’s storm record since and including 
May. With the exception of 1902, 1913 
and 1918, Iowa’s storms have been worse 
this year than any year since 1885. The 
losses this year were ten times greater 
than in 1923, which was a year unusually 
free from storms. 


seasons. Gross, 


Fire Prevention for Parent-Teachers 


A fire prevention meeting is included 
in the program of meetings for next 
year of the Parent-Teacher Association 
in North Dakota. This meeting will be 


held in October and a means of safe- 
guarding the lives of children in schools 
will be discussed. 


State Releases Fargo Insurance 


FARGO, N. D., Aug. 4.—Agreement 
was reached at the meeting of the city 
commission of Fargo to allow a com 
mittee of commissioners to distributé 
the $25,000 in insurance covering a fleet 
of motor cars owned by the city. Mayor 
Dahl will announce the appointments 
shortly. 

The state fire and tornado 
department has agreed to release 
icies on the city cars and to allow 
to distribute the insurance 
agencies. 


insurance 
pol- 
Fargo 


among local 


North Dakota Hail Losses 


Heaviest hail losses reported in North 
Dakota recently come from parts of 
Hettinger, Adams and Stark counties as 
the result of a storm which swept one 
of the best crop areas on the Missouri 
slope. 


Wisconsin Notes 


Frank G. Roth, who has conducted an 
insurance business in La Crosse, ris., 
for several years, has sold out to Frank 
J. Malin. 

Charles Hutchinson, state agent in Wis- 
econsin for the Pennsylvania Fire, is 
spending his vacation in the north 
woods of Wisconsin fishing in the lakes 
of that region. 

E. C. Hauser, who has been with the 
Wisconsin Inspection Bureau for the past 
five years, is now associated with the 
Leedom, Miller & Noyes Co., local agents 
at Milwaukee, as an engineer. 


Bay, Wis., 
at Vickery Park, 3ig Suamico, with 
agents and their families from all parts 
of the territory in attendance. 

The police and fire department of West 
Allis, Wis., is considering the addition 
of a fire prevention bureau West Allis 
is a suburb of Milwaukee and is one of 
the most important of the smaller manu- 
facturing cities of Wisconsin. 

William T. Benallack, superintendent 
of the Michigan Fire & Marine, and Roy 
L. Nicholson, Wisconsin state agent, be- 
gin their annual hegira to the northern 
part of Wisconsin and the upper penin- 
sula of Michigan Aug. 10 Each year Mr 
Benallack and Mr. Nicholson make this 
trip visiting company agents and making 
a general survey of the territory 
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HELD THE PREMIUM WAS PAID 


Checks Made Out to Company but 
Appropriated by General Agent 
Still Fulfilled Purpose 


\ e ‘ - < 
., Wrot eful Indorsement of Checks 
Made Payable to Insurance Company 
v Its Agent. Held Not to Destrov 


. 7 ot Checks as Payment by Insured 
~1n Indemnity Mutual Marine vs. 
‘owell & O’Rourke Grain Company, St. 


Louis Court of Appeals (Mo.), the ¢ 


eral agent of the company received cer 
The 
drew the 


ccount to his com- 


company, in payment of 
agent indorsed the 


money, and fatled to ; 


premiums 


checks, 





the insurance compan) 
brought the instant action to recover the 
amount of these checks from the insured 
on the that, since the agent 
wrongfully indorsed the checks and ob- 
tained the money. they did not consti- 


ground 





tute payment to the insurance company 


\ 


Ft 
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The day whena good Agent 
becomes a representative of 


THE WORLD 
FIRE AND MARINE INSURANCE CO. 
HARTFORD CONN, 
Superior Service 
Business Getting Helps 
Effective Literature 
Alertness- Strength 


“Yhen giveto THE WORLD the best you 
rave and the best will come back to you” 


Wy ahpr (3 Seb 


President 


hN 
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of the premiums. In denying this con- 
tention and in holding that payment to 
the agent, irrespective of his wrongful 
indorsement of the checks, constituted 
payment of the premiums, the court 
said: 

“We think there was evidence from 
which a jury might properly find that 
Decker had authority to indorse the 
checks in question by writing plaintiff’s 
name upon their back. But, irrespective 
of the question whether or not Decker 
had authority to indorse the checks, 
under the facts adduced in this case the 
delivery of the checks to Decker, in pay- 
ment of the bills rendered by him, and 
the subsequent payment of the same by 
the bank out of the funds of the defend- 
ant amounted to a payment by the de- 
fendant and operated to discharge the 
defendant from liability of the debt sued 
on herein.” 


Kansas Fire Department Tax 


TOPEKA, KAN., Aug. 4.—The annual 
distribution of the firemen’s relief funds 
has been completed by Superintendent 
Baker. The actual payments by the 
companies of the premium taxes col- 
lected in towns with organized fire de- 
partments amounted to $103,030, includ- 
ing some $600 of interest collected while 


the money was on deposit in the banks | 


awaiting the final payments of all com- 
panies. The money was distributed to 
the relief fund associations in 253 cities 
and towns and to the state association. 


Concern Over Nebraska Corn 


LINCOLN, NEB., Aug. 4.—The 
of the usual July rains to 
caused considerable concern 


failure 
appear has 
in business 


circles with respect to the fate of the 
corn crop. Two and three weeks ago 
the prospects for a great crop were 


never brighter, but only occasional and 
widely scattered showers have fallen 
since then, with the result that the crop 
has been damaged. Just how great a 
damage has been caused is not known, 
and, like the damage to wheat from 
drouth conditions, what has been done 
is spotted. 

In northern Nebraska, which produces 
the bulk of the crop, the conditions are 


better than in the south half, and as the 
corn is two weeks ahead of its usual 
schedule, there will be’ no possibility of 
frost damage, which is always consid- 
erable. 


Ramsey Sells Agency 


ance agency at Kansas City, Mo., to W. 
Clay Woods of the Woods Investment 
Company. Mr. Ramsey has not been in 
good health for the last two years fol- 
lowing an dttack of influenza. He 
go to Florida, living at Fort Pearce, 
where he has purchased an orange grove. 





Fire Prevention in Schools 


. KANSAS CITY, MO., Aug. 4—The two 
weeks starting Nov. 9 have been desig- 
nated by the school board of Kansas 
City for the campaign through the 
schools in cooperation with Harry K. 
Rogers of the fire prevention depart- 
ment of the Western Actuarial Bureau. 
The members of the board are completely 
“sold” on the program, and all possible 
steps will be taken, it is promised, to 
make Mr. Rogers’ work effective. It is 
likely that the home inspection program 
of the Kansas City Safety Council will 
coincide with the school campaign of 
Mr. Rogers, unless the bond election for 
| the $1,510,000 bonds for fire fighting pur- 
| pose should be set for a date previous 
| to Nov. 9. In that case, the home in- 
spection campaign will occur earlier. 

The extended campaign on fire preven- 
| tion planned by the Citizens Fire Waste 
| Council probably will start around Oct. 
1, the school work by Mr. Rogers and 
the home inspection by the Safety Coun- 
cil to be tied into it. 








Kansas Blue Goose 

TOPEKA, KAN., Aug. 3—The Kansas 
Blue Goose held a very interesting meet- 
| ing today with John Kirk presiding and 
37 members in attendance. Governor 
Ben S. Paulen was a guest and at the 
| close of the lunch gave a brief but in- 
| teresting talk. He dwelt on the immen- 
sity of the insurance business, compli- 
menting the managers present by saying 
| that it had been raised to a very high 
| plane because of the character and good 


| 


men should be avoided. In speaking of 
local agencies, the governor said it 
would be better to pass up a town unless 
a good first-class man could be had to 
represent the company. A. L. Burt in- 


| troduced the governor as the “Coolidge 


Harry C. Ramsey has sold his insur- ‘= 


will | 


of Kansas.” 

Other visitors included J. B. Brins- 
maid, formerly state agent for Kansas 
the Firemen’s of New Jersey, now 
with the New York Life at Des Moines, 
and F. L. Scott of Kansas City, special 
agent of the live stock department of the 
Hartford. B. E. Marsh of the Phoenix 


| was named as chairman for next meet- 


ing. 


Missouri Notes 


The home of E. H. Scholten at Spring- 
field, Mo., was destroyed by fire July 29, 
with a loss estimated at $55,000. The 
family was away from home at the time. 

Mrs. Grace McKenzie of Keokuk, Ia., 
mother of William A. McKenzie of St. 
Louis, special agent of the Phoenix of 
Hartford in Missouri, died, July 27, at 
the age of 80. 

Mrs. P. H. Martin, mother 


of Porter 
Martin, prominent insurance 


agent at 


| Springfield, Mo., died at the home of her 


son, July 30. Funeral services were held 
in Springfield and the body was taken to 





Galion, O., for burial. 

Iowa Notes 
I. M. Lieser, newly appointed United 
| States marshal of the Panama canal 
zone, Friday took out articles of incor- 


poration for the I. M. Lieser Insurance 
Agency with capital of $10,000. Officers 
are: I. M. Lieser, president; H. O. Snow, 
secretary, and M. A. Lieser, treasurer. 
E. BE. Cole, Jr., of Pittsburgh, assistant 
to the president of the National Union 
Fire, is making a tour of inspection 
through the west and called upon O. W. 
Follett, Iowa state agent of that com- 
pany, Monday. He expresses gratifica- 
tion over the hopeful business outlook 
that has greeted him in the midwest, 
Manning, Ia., had a fire early Monday 
morning with $50,000 loss. The greatest 
loss was in the Schelldorf building, in 
which was stored a large stock of drug- 
gist’s supplies. That loss is 
at $40,000. Odhe Brothers furniture stock 


was badly damaged from smoke and 
water. Frank Livingston, barber and | 
billiard hall, also was badly damaged. 


No report as to insurance. 


estimated | 


with the electric transformer station. 
The fire was supposed to have been 
caused by a short circuit. The fire ruined 
the plant that furnishes electric lights 
for the town and that also furnished 
power for pumping the town’s water 
supply. The loss is estimated at $40,000, 


Kansas Notes 


W. B. Gasche and E. J. Smalley, presi- 
dent and secretary of the Alliance Co- 
operative of Topeka, accompanied by 
their wives, leave this week for Seattle 
to attend the annual meeting of the Na- 
tional Association of Mutual Insurance 
Companies. Mr. Gasche is a past presi- 
dent of the organization and is now a 
member of the board of directors. 
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COMPANY EXTENDS ITS LINES 








Commercial Standard of Texas Amends 
Its Charter to Write Various 
Casualty Classes 


AUSTIN, TEX., Aug. 5.—With ap- 
proval of the attorney-general, the Com- 
mercial Standard of Dallas amended its 
charter, enlarging from a fire company 
to write all lines of casualty insurance 
except life, accident and health, which 
is the first time a fire company has so 
expanded in Texas. I. T. Houston, vice- 
president, is now made president with 
the amendment. 

This company was chartered as a fire 
company in 1924 and sought to amend 
its charter to write all casualty lines 
but was refused approval by the attor- 
ney general whereupon it sued out a 
mandamus, in which the supreme court 
held it could so expand conditioned that 
it increase its capital stock. The amend- 
| ment now approved increases the capital 
stock from $10,000 to $200,000 in accord- 
ance with the caurt’s decision. 


Oklahoma Oil Losses 


Damage estimated at $175,000 was done 


: The interurban railway station of the 
grade of men who were managing the Port Doaws. Des Moines & Southern at | 2t Haskell, Okla., and the southeastern 
| business, and that cheap irresponsible | Ankeny was totally consumed, together | part of the city threatened, when a 
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40-car oil train on the Midland Valley 
railroad went in a ditch and ignited. 
More than 30 families living near fled 
from their homes when it became known 
two of the cars piled up were full of 
high grade gasoline, which might ex- 
plode at any moment. One gasoline car 
did explode, but the flames were confined 
to the right of way. Each of the 23 
ears burned was valued at $1,000. Vir- 
tually half of these were destroyed. 
Each of the cars contained 8,000 gallons 
of gasoline, valued at 15 cents a gallon, 
wholesale .The crude oil involved was 
quoted at $2.40. It is believed a negro 
boy who struck a match near the loose 
oil that had run out of one of the 
wrecked cars is responsible for the blaze. 

The Tibbens gasoline plant at Sapulpa, 
Okla., was partially destroyed by fire 
of unknown origin. The loss is esti- 
mated at $250,000. Fire started in the 
coil room and spread to the expansion 
coils. It traveled quickly into the ac- 
cumulator house and then to the con- 
denser and engine room, 


Quake Policies in Texas 


DALLAS, TEX., Aug. 4—Slight earth 
tremors felt in the Panhandle section of 
Texas this week resulted in a new brand 
of insurance in the Lone Star State. 
W. H. Kirkland & Co. of Houston wrote 
an earthquake policy for $250,000 on the 
Tennison hotel, a_ six-story structure. 
I. Reinhardt & Co. of Dallas wrote a 
similar policy on the business structure 
occupied by I. Weil. So far as is known 
these are the first quake policies issued 
in Texas for years. The rate is ex- 
tremely low and the underwriters are 
expecting a considerable volume of the 
business. 


Adjustment Offices Sold 


The West Texas Adjustment Company 
has sold to the Texas Adjustment Com- 
pany the Wichita Falls, Abilene and Am- 
arillo offices. The Amarillo and Abilene 


offices will soon be closed and the 
Wichita Falls office opened under the 
new company name, 

In view of the opening in the field, 


left by the retirement of the West Texas 
Adjustment Company, the Southwestern 
Adjustment Company has announced the 
opening of a branch office at Wichita 
Falls, which will be in charge of James 
D. Burt, going there from the Houston 
office of the Southwestern. 


Called for Military Service 


Capt. Charles W. Childress, Jr., who is 


attached to the staff of the Southwest- 
ern Adjustment Company, Dallas office, 
has received orders from the war de- 


partment to report for six 


months duty 
at Kelly Field, San 


Antonio. 


Oklahoma Waterworks Improvements 





A new water storage reservoir, with 
a storage capacity of 250,000 gallons, 
was completed recently at Tonkawa, 


Okla. Work has been started on the 
second water tower, to be the same size 
as the one already in operation. When 
completed, Tonkawa will have 1,250,000 
gallons of water a day ready for use. 
Construction is in prospect at New- 
kirk, Okla., of a 150,000-gallon concrete 
reservoir, a pipe line, power line, pumps 


and other equipment to complete the 
city water system. The pipe line and 
power line are to be from the new 
city wells at the Arkansas river to the 


reservoir. A bond issue of $115,000 was 
voted for this purpose. 


Oklahoma Pioneer Dead 


OKLAHOMA CITY, OKLA., 
Howard Graves, former local 
the American Alliance and Safeguard, 
died at his home here last week. Mr. 
Graves was one of the pioneers of insur- 
ance in Oklahoma, having entered the 
field nearly 20 years ago. He had been 
a local agent at Parsons, Kan., before 
coming to this city. He had been ill 
off and on for several years, and suc- 
cumbed after a three weeks’ acute 
attack. He was 55 years old. His wife 
had been associated with him in busi- 
ness for a number of years and it is 
believed she will continue to operate the 
business as previously. 


Aug. 4.— 
agent for 


Oklahoma Agency Appointments 


Recent Oklahoma agency appoint- 
ments include: Lawton, J. H. Bdwards, 
Hanover; Okemah, V. C. Akin, Sentinel; 
Hominy, Nellie Gaymon, National Union; 
Cheyenne, Alvin Moore, N. Y. Under- 
writers; Duncan, M. M. Meek, American 
Eagle; Davenport, B. F. Grigsby, Fidel- 





ity-Phenix; Sayre, E. D. Davis, Citizens; 


Norman, J. H. Hudson, Mass. F. & M.; 
Hitchcock, J. E. Cronkhite, American 


Alliance; Buffalo, H. N. Arnold, Palatine; 
Ardmore, C. W. Richards, Mechanics & 
Traders; Weleetka, H. B. Skinner, 
Queen; Okmulgee, O. W. Carter, Sentinel; 
Muskogee, H. P. Shelor, National Union; 


‘Bristow, S. L. Canterbury, Columbia Fire 


Underwriters; H. G. House, Home; Shaw- 
nee, Crew & Ejichenberger, Glen Falls; 
Sapulpa, L. J. Anderson, Mechanics; 
Geary, E. Thomas, Great American; 
Taloga, G. Stedman and T. L. Smith, 
Hartford; Norman, J. Crowley and J. W. 
Ezzell, Mercury; Waukomis, Louis Wirth, 
Mass. F. & M.; Waurika, Waurika In- 
surance Agency, Home F. & M. 


Charged with Embezzlement 
Lieutenant W. E. Smith of the Tulsa, 


Okla., fire department, and secretary- 
treasurer of the Tulsa firemen’s relief 
fund, is charged with embezzlement of 


more than $1,800, the extent of the short- 
age in the treasury of the relief fund 
after the records had been reported lost. 


Report on San Antonio 


The National Board has issued a report 
on San Antonio, Tex., stating that the 
water supply is dependable and quan- 
tities generally sufficient in important 
districts. The fire department is well 
equipped and efficient, but the fire alarm 


system is seriously inadequate, with 
many unreliable features. 
In the congested value districts, con- 


struction is largely of joisted brick, 
stone and adobe, with many unprotected 
floor and wall openings, and with slight 
protection against the large number of 
bad exposures. The frame construction 
adds somewhat to the potential hazard. 
Streets are narrow and overhead wire 
constructions in some localities are bad. 
The potential hazard is moderate to 
high, but the probability hazard is mod- 
erately low. In the manufacturing and 
minor mercantile districts, severe local 
fires are probable in a number of places, 
but there is not much danger of them 
getting beyond the control of the fire 
department. The shingle roof residential 
districts are subject to the hazard of 
flying brand fires. 

Fire department records for the past 
five years show the average annual num- 
ber of fires was 485, varying from 355 
to 581, with an average loss per fire of 
$580, a low figure. The average number 
of fires per 1,000 population for the five- 
year period based upon an estimated av- 
erage population of 174,500 was 2.8, and 
the loss per capita was $1.61, both low 
figures. 


Houston May Get Decrease 


HOUSTON, TEX., Aug. 4.—It now looks 
as though Houston’s fire insurance key 
rate is to get a reduction of about 7 
cents. J. J. Timmins, state fire marshal, 
wired Allie Anderson, city fire 
sioner, Saturday to the effect that an 
inspection was to be made immediately 
with an idea to reducing the key rate to 
21 cents if possible. 

Ever since the raise in 
cents, effective July 15, Houston has 
strained herself to bring about a de- 
crease, The water situation is un- 
changed, although everything is being 
done to drill more wells, lay more pipe, 


commis- 


rate to 28 


install an above ground reservoir, etc. 
But the fire department has really 
stepped. In wards where lack of sta- 


tions was noted, the fire department has 
erected tents and put in commercial 
trucks equipped with hose and chemical 
extinguishers in a desperate effort to 


bring about a reduction as far as fire 
equipment is concerned. It is the in- 
vestigation of this improvement, if im- 
provement it is, that may lower the 
key rate. 
Many Texas Agents’ Licenses 

AUSTIN, TEX., Aug. 4.—There were 
more than 10,000 additional insurance 
agents’ licenses issued in Texas this 


year as compared to the same period in 
1924. For the same time last year the 
total was approximately 51,000 and up 
to this time this year it is slightly over 
62,000. 

This does not mean that there are 
62,000 insurance agents in Texas, for 
there are only between 8,000 and 10,000. 
Under the system of licensing agents in 
Texas a separate certificate must be 
issued for each agent of each company. 
An agent ‘representing six companies 
must have six licenses, one for each 
company. 

The license division of the Texas de- 
partment is well up with its work and 
the certificates are going forward almost 
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Your Out-of-Town Business— 


UR BROKERAGE DEPART- 

MENT will give the same 
prompt and efficient attention to 
your Out-of-Town business that we 
pride ourselves on giving on New 
York and Brooklyn lines. 


Our agency binds risks located 
anywhere in the United States for 
the: 

Northern of London. 
London & Scottish. 
National Liberty. 
Caledonian of Scotland. 
Firemen’s of New Jersey. 
United Merchants, N. J. 


LEWIS & GENDAR, Inc. 


Established 1867 


1 LIBERTY ST., NEW TORK 198 MONTAGUE ST., BROOKLYN 
Telephone John 0063 Telephone Matin 6378 
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AYTON, OHIO | 





Automobile Insurance—Full Coverage—All in One Policy 
Health & Accident—Plate Glass Insurance 


Capital Stock $250,000—Assets $742,917.68 
Surplus for Protection of Policyholders $490,257.11 


J. R. Jones, Sec’y & Mgr. 








Agents wanted in Ohio, Missouri, Kentucky, 
Michigan, Tennessee, Kansas.and Indiana 
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“Superior Service Satisfies’’ 


1871 


Superior Fire Insurance Company 


PITTSBURGH, PENNSYLVANIA 


$1,250,000.00 $4,877,985.88 $2 202,342.95 
Writes 


FIRE, TORNADO, RIOT, USE and OCCUPANCY 


A. H. TRIMBLE, President EDW. HEER, Vice-Pres. and Secy. 
H. J. A. FINLEY, Ass’t Secy. LEE TRIMBLE, Ass’t Secy. H. E. BECKER, Treas. 


i 
1925 











The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 
HENRY WENTZ; President L. A. DENNIS, Sec. and Gen’! Agent 
The Only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 





| as represented by 
ance 


immediately upon receipt of the com- 
pany nominations of its agents. There 
are always stragglers through the year 
and these will swell the total. 


Texas Notes 


Price K. Johnson, with Cravens, Dar- 
gan & Co., Houston, is touring north and 
east Texas on fire business. 

Announcement has been received in 
Dallas of the arrival of Hubert C. Craig, 
Jr., the newly acquired son of Mr. and 
Mrs. Hubert C. Craig, Sr., who formerly 
lived in Dallas. 


Recent marriage license records at 


Dallas carried news of the marriage of 
Harry W. Crutcher and Miss Frances 
Stevens. Mr. Crutcher has been identi- 
fied with insurance circles in Dallas as 
|}an adjuster. 

Ian M. Wood, assistant special agent 
of the Great American, has returned to 
| Dallas after spending six weeks in the 


New York office of the company. Mr. 
Wood is associated with M. G. Jarreau, 


John G. McClure, of the Underwriters’ 
Salvage Company in Texas, accompanied 
by his family, has gone for an extended 
| visit in California, there will 

| be the Jean Pat- 
| ton, formerly company’s Dallas 
| office. 


| 
1 
| special agent in north Texas. 
| 


and while 
guest of Mr. and Mrs. 
of the 
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FLAT SCALE PLAN FAVORED 


Further Action Not Proposed Until 
Louisiana Society Committee’s 
Next Meeting 


NEW ORLEANS, LA., 
Whether Louisiana fire insurance agents, 
the Louisiana Insur- 
Society, should put up a fight for a 
flat 20 percent commission has become 


a live question in this state, following 
the recent bulletin promulgated by 
| President George A. Petrie of Alexan- 
dria, president of the society, discussing 
and recommending the merits as he 
sees them of the matter a few weeks 
ago. 


states that at least 
the agents have given ac- 


President Petrie 
50 percent o! 


tive consideration to the suggestion. 
eager bres so far indicate that those who 
have already considered the matter are 
inclined to favor it. Only some three or 
four agents have actually expressed 
| doubts and dissent. However, a large 


| to indicate 


number of the agents have so far failed 
their attitude in the matter, 
though it would appear they have now 


had reasonable time to make their 
wishes known. 
As has been already published the 


agents of Alexandria have gone on rec- 
ord strongly in favor of the change. The 
movement is being directed by the exec- 
utive committee of the society, but it is 
stated that the matter will now pend in 
its present status until the executive 
committee holds its next meeting about 
Sept. 1, at which time 
what steps, if any, it will be justified in 
taking to settle the question. 


State Election in Virginia 


RICHMOND, VA., Aug. 5.—Harry Flood 


Byrd, candidate for governor, was nom- 
inated over his opponent, G. Walter 
| Mapp, by an overwhelming majority in 


Virginia’s statewide Democratic primary 


this week. The race was of interest 
insurancewise, because Mr. Mapp had 
expressed himself in favor of merging 


the bureau of insurance with the 
of banking and placing it directly under 
supervision of the state corporation 
commission, while Mr. Byrd was in favor 
of letting the situation remain un- 
disturbed. 

John R attorney 
Virginia, seeking re 
easy victor over his opponent, Marvin 
Smithe of Lawrenceville, Mr. Saunders 
ow local agency at Saluda, Va., and 
has been prominently identified with the 
Virginia Association of Insurance Agents 
for many years Nomination in the pri- 
mary is equivalent to election. 


Saunders, general of 


-election, Was an 


ns a 


Acquire Greenville Agency 


J. Allen Hunt and J. M 
have purchased the 
agency of George 
ville, Miss Mr 
volved with his « 
ago the agency was 
of 


was 
Wa 





Robertshaw 
fire insurance 
Wheatley at 
Wheatley 
ompanies and a 
placed in the hands 
However, the arrangement 
satisfactory and Mr. Wheatley 
littee rep- 
his office 
ittee dis 


Hunt and 


local 
Green- 

in- 
year 


became 


a trustee 
not 
assigned his agency to a comn 
resenting the 20 
who were creditors 
posed of the agency 
Robertshaw M: 

of Greenvill 


companies in 

This comn 
to Messrs 
Hunt is the present 
and Mr. Robertshaw 
of the prominent bus 
men the city. The transfer 
about 20 fire companies and 
ualty companies The 
operated under the 
Robertshaw 


mayor 


is one most iness 
ot 
two 

will be 


Hunt & 


cas- 
agency 


name of 


Aug. 5.— | 


it will consider | 


bureau ; 


affected | 


HELD THE COMPANIES LIABLE 


Question Arose Where Agent Knew 
Assured Had No Iron Safe As 
Policy Demanded 





Knowledge of Insurance Agents That 
Insured Had No Iron Safe Held to 
Constitute a Waiver of the Forfeiture 
Clause Relating to the Keeping of Such 
Safe. In Bullard vs. Pilot Fire et al., 
supreme court of North Carolina, 126 
S. E. 179, the insured brought an action 
to recover on policies covering a stock 
of merchandise. The companies denied 
liability on the ground that the insured 
had violated the bookkeeping and iron 
safe clauses. 

The evidence tended to show that the 
agents knew the insured did not have 
an iron safe, and agreed that it would 
be all right if he took the books home 
with him at night. The agents also, it 
appears, had knowledge of the manner 
followed in keeping books by the plain- 
tiff. On this state of facts the court in 
| holding the forfeiture clauses had been 
waived, and that the insured should be 
allowed to recover, said: 


Held Assured Could Recover 


“Conditions which form a part of the 
contract of insurance at its inception 
may be waived by the agent of the in- 
surer, although they are embraced in 
the policy when it is delivered; and the 
local agent’s knowledge of such condi- 
tions is deemed to be the knowledge of 
his principal. * * * 

“Upon this principle the testimony of 
the agents Robinson and Tyson, * * * 
clearly establishes a waiver at the in- 
ception of the contract. The testified 
in substance that they had knowledge 
of the plaintiff's inventory when the 
| policies were issued. Robinson, when 

informed that the plaintiff had no iron 

safe and would not take out the policy 
if he had to buy one, expressly con- 
sented that he should not be required 
to keep the books in his place of busi- 


ness and should have permission to 
take them home at night; 

“And Tyson knew that the plaintiff 
was not qualified to keep a record of 


purchase and that his bank book was 
his only record of sales. It was under 
these conditions that the premiums 
were accepted and retained by the de- 
fendants and under these conditions for- 
feiture of the policies for the reasons as- 


signed ‘would be wholly inequitable.” 


Close New Orleans Office 


With the view of concentrating all 
efforts on its Texas business, the South- 
western Adjustment Company, which 
has a number of offices in that state, has 
decided to close its New Orleans branch 
office. The New Orleans office has been 
in charge of Frank E. Holmes, a ver} 
capable adjuster, who won many friends 
in the Crescent City. In future Mr 
Holmes will be attached to the head 
office of the company at Dallas 

Send Out Memorial Coins 

Charles A. Bickerstaff, assistant mana- 
| ger of the southern department of the 
Fireman’s Fund at Atlanta, was the 
prime mover in sending out to all the 
agents of that company in its southern 
department a very interesting little 
|! booklet describing the Stone Mountain 
Memorial project and enclosing one of 
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the Confederate memorial coins recently 
issued by special act of Congress in 
tribute to the reunited people of this 
nation 60 years after the war between 
the states. The coin itself is inserted in 
a circular aperture in a heavy piece of 
eardboard attached to the inside of the 
front cover of the booklet. It is sent 
out by the Fireman’s Fund “as an ex- 
pression of good will and loyalty to a 
project that should be close to the heart 
of every southerner and should have his 
indulgent and active support, whether a 
native son or one of the land of his adop- 
tion.” 


Charged With Embezzlement 


E. A. Jumonville, local agent for the 
Firemen's of New Jersey at Baton Rouge, 
La., Was arrested this week on a charge 
of embezzling $1,800 belonging to the 
Firemen’s. 

A second charge of embezzlement was 
lodged against Jumonville by W. H. 
Quine, who claims that he paid Jumon- 
ville $39 for a policy which never 
delivered. 
bond of $2,000. 


Suggestion for Florida 
H. 


H. Thornton of Pensacola, a past 
president of the Florida Local Under- | 
writers, has made the suggestion that 


all members of the state association ex- 
ecutive committee attend the National 
Association convention at Kansas City 
in October. They would then be able to 
concentrate on what they wanted to do 
before the big convention and agree on 
how to get the best results from what 
was done or set in motion at the na- 
tional sessions. So far five of the seven 
members of the Florida forces have sig- 
nified intention to go to Kansas City 
and the other two are being worked on 
with prospects of suecess. 


Field Man Dies Suddenly 


In the general 
sulted when New 


excitement which 
Orleans broke 


re- 
ahead 


of Atlanta in a close baseball struggle 
in the Crescent City recently R. N. 
Cooper, special agent in Louisiana of 


the National Union Fire, with headquar- 
ters at Lake Charles, La., suffered an 
acute attack of heart trouble and died 
before aid could be administered. Mr. 
Cooper had been in the service of the 
National Union a number of years. Prior 
to going to New Orleans he made his 
headquarters at Houston. He was well 
known in the Texas and Louisiana field. 


Appeal to Companies 

The Mississippi Coast Fire Underwrit- 
ers Association, composed of the estab- 
lished fire insurance agencies in Bay St. 
Louis, Pass Christian, Gulfport, 


a resolution appealing to the companies 
to refrain from the appointment of new, 
part-time and inexperienced 
additional bank agents in these cities. 


Ewing with Travelers Fire 


The Travelers Fire announces the ap- 
pointment of Esmond Ewing 
manager of the southern territory, with 
headquarters at the Travelers’ branch 
office at Atlanta. For the past seven 
years Mr. Ewing has been associated 
with the Royal, supervising at’ various 
times the business in Tennessee, Ala- 
bama and Arkansas, having been state 
agent for the last state since 1919. 





was | 
Jumonville was held awaiting | 


| tains 
| established for the summer. 


| INTEREST IN BROOKS’ 


Biloxt, | 
Pascagoula and Moss Point, has adopted | 


agents or | 


as district | 


advisory committee of the Eastern Union 
and a member of the legislative commit- 
tee, chairman of the automobile advis- 
ory committee of the Southern Automo- 
bile Conference and chairman of the 
Arkansas Field Club. 


Georgia Blue Goose Elects 


R. N. Clark was named most loyal 
gander of the Georgia Blue Goose at 
the annual election last week at Atlanta. 
Curtis Thompson was made supervisor 


of the flock; Dana Kilcrease, custodian 
of the goslings; B. K. Clapp, guardian 


of the pond; R. E. Bruce, Jr., keeper of 
the golden goose egg and John M. Har- 
rison, wielder of the goose quill. R. L. 
Spalding of Asheville, N. C., deputy most 
loyal grand gander, was present as rep- 
resentative of the grand nest. 


Agricultural Leaves English Office 


The Agricultural, which has been in 
the office of Louis E. English of Rich- 
mond, Va., on a non-recording basis for 
the past seven years, withdrew from 
the office Aug. 1 with a view of being 
represented hereafter by an independent 
special agent in Virginia and the two 
Carolinas, the territory in which the 
English firm represented it. Companies 
still in the office of this firm are the 
Boston, Old Colony, Providence Washing- 
ton and Camden. 





Virginia Notes 
Erwin R. Dickey, general agent at At- 


lanta for the Agricultural, was in Rich- 
mond on a business trip last week. 
E. Wright Spencer, manager of the 


Virginia Inspection & Rating Bureau, is 
passing his annual vacation in the moun- 
of Virginia, where his family is 


Loss from fire which destroyed seven 


buildings, several loaded box cars and 
20,000 feet of lumber at Stony Creek, 
| Va., last week, is estimated at $75,000, 
partly covered by insurance. 

Louis E. English, manager at Rich- 
mond for the Boston and several other 


companies, is back at his desk after a 


| pleasant vacation spent with his family 


in the mountains of North Carolina. 

W. A. Jordan, Virginia farm special for 
the Royal, went to Carthage, Tenn., a 
few days ago to attend the funeral of 
his father, Rev. John B. Jordan, retired 
Methodist clergyman, who died at Jop- 
lin, Mo., aged 80. The minister was the 


| bership in the Lake Charles, La., 


| 
grandfather of W. A. Jordan, Jr., Vir- | 


ginia special agent for the Royal. 

R. K. Hendee, agency superintendent 
for the Commercial Union group, with 
headquarters at Atlanta, returned to At- 
lanta this week after a trip through the 
Virginia field with J. N. Jacobs, Virginia 
special agent for the group. 


Louisiana Notes 


James B. Ross, manager Louisiana- 


Mississippi department, left New Orleans | 


in his automobile this week for a tour 
of his agencies in both states. 

Miss Mary Bloodworth, general as- 
sistant to Louisiana State Agent Adding- 
ton of the Home, is out on a vacation 
of several weeks and will visit several of 


| the principal American centers. 
Smith & Perkins, Lake Charles’ newest | 


agency, was last week elected to mem- 
ance Exchange. All local 
the city are now on the roster. 

Chas. H. Black, head of the Black, 
Rogers & Co. general agency at New 
Orleans, has returned to his desk in 
Hibernia building following a visit 
his son, who is now a member of one 
the leading local agencies in Florida. 


Kentucky Notes 
The Fidelity Union Fire 
Tex., has been licensed in 
writing fire, wind and auto insurance. 
Charles G. Tachau of the Louisville 
local agency of E. 8, Tachau & Sons and 
Mrs. Tachau are on a vacation by motor 
through Virginia. 
Announcement was made in Louisville 


of Dallas, 
Kentucky, 


a few days ago of the engagement and 
wedding, to take place Aug. 5, of Paul 
B. Haskell, fire insurance adjuster of 


Ashland, Ky., to Miss Margaret Bennett 
of Louisville, who has been employed by 
the Commonwealth Life. 

John T. Ballard, a pioneer realty man 
and insurance agent of Shelbyville, Ky.. 
died in that city July 30 at the age of 
91 years. The agency was established in 
1870, with Fielding Neal and T. O. Shack- 
leford as partners, his son, Camden W. 
Ballard, becoming his partner in 1880, 
the firm being operated since that time 
as John T. Ballard & Son. 

William A. Perry of the Tippet, Walker 
& Cronan insurance agency, Louisville, 
is again a candidate for the state senate 


from the Louisville district. He has 
served several terms. He has been in 
the legislature since 1912, in both divi- 


sions at various times, and last year was 
acting governor for a few days, while 
both the governor and lieutenant gover- 
nor were out of the state. 





| 











ON THE PACIFIC COAST | 





Tells About the Record of the California 
Following the Great Earthquake 
of 1906 


The second edition of the book called 


| “The Spirit of 1906” written by George 


W. Brooks, president of the California, 
is now in circulation. This volume de- 
scribes the trials and tribulations of an 
insurance company, which sustained 
heavy losses during the San Francisco 
earthquake. The California Insurance 
Company will send interested insurance 
men a copy by addressing its head of- 


| fice, 315 Montgomery street, San Fran- 


cisco. 


BOOK | 


| Rome, down through the ages, to 5:15 


violin accompaniment to the burning of 


a. m., April 18, 1906, and up to the pres- 
ent date, the San Francisco disaster is 
the most prominent recorded in history. 
It was the greatest spectacular drama 
ever staged and produced the biggest 
heap of the ‘damn’dest, finest ruins’ the 
world has ever seen,” states Mr. Brooks 
at the outset of his narrative. 
First Impressions of Disaster 


The author graphically describes the 


first impressions of the earthquake and | 


fire. Particularly, when he tells of the 
heralding of the news that there were 
fires but no water, is a responsive chord 
struck in the hearts of underwriters. In 
several of the first chapters of “The 


| Franciscan, who attended the 


Insur- | 
agencies in 





the disaster from the point of view of 
an average citizen. He takes the San 
“celebra- 
tion” back to the days of ’06 and thrills 


| the outsider. 


The book does not lack in sentiment. 
In fact it was inspired by the magnani- 


| mous desire of the men who were the 


directors of the California to fulfil their 
obligations to fellow San Franciscans. 
The company had been operating less 
than one year; but all debts to the 
amount of $1,840,000 were paid dollar 
for dollar—to the extent of an assess- 
ment on stockholders of $330 per share. 


Exemplification of Courage 


Mr. Brooks writes: “In the absence 
of any specific or definite information as 
to the amount of the company’s indebt- 
edness, this action (to pay dollar for 
dollar) of the directors was a most mag- 
nificent exemplification of nerve and 
integrity and a superb testimony rein- 
forcing the axiom that a California 
man’s word is as good as his bond. The 





GEORGE W. BROOKS 
President California 


board might have instructed its secre- 
tary to make the best compromise set- 
tlements possible and have wound up 
the affairs of the corporation. The pub- 
lic mind was in a receptive mood to 
accept such compromise settlements and 
such action would have resulted in ex- 
treme financial advantage to the stock- 
holders. 


Promises Were Redeemed 


“No one at that time believed the Cal- 
ifornia would discharge its obligations 
on a parity with the largest and strong- 
est insurance companies in the world. 
Indeed, the public announcement that 
the company would pay in full was re- 
garded as ridiculous and unbelievable 
and was generally considered in the 
light of an extremely sagacious bluff. 
The directors of the company were not 
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stuff. They did not hesitate. They were 
in deadly earnest and absolutely meant 
to live up to their spoken word and the 
world knows how they redeemed their 
promises.” 


OBJECT TO ITS MEMBERSHIP 


Some Managers Feel That Niagara 
Should Be Dropped from Pacific 
Board for Violations 


SAN FRANCISCO, CAL., July 30.— 
Complaint has been made to the Pacific 
Board against the Niagara Fire retain- 
ing membership in that organization 
while it continues to write business 
originating with the Inter-Insurance 
Exchange of the Southern California 
Automobile Club. Complaints are rife 
that rules are being broken with regu- 
larity by a number of board companies, 
and efforts are being made to bring 
about a mutual agreement to clear the 
slate and start over again. The diff- 
culty came to a head following the ex- 
pulsion of the Niagara from the Pacific 
Coast Automobile Underwriters Confer- 
ence for accepting the business of the 
reciprocal exchange. 

As a result, some managers feel that a 
rule prohibiting this sort of an arrange- 
ment should be rescinded and that the 
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RATE REDUCING 
APPLIANCES 


Non-Explosive Safety Cans and 
Automatic Oily Waste Cans 


Each can bears the label of the 

Underwriter’s Laboratories and 

the Associated Factories Mutual 
Fire Insurance Companies. 


Justrite Manufacturing Co. 
2067 Southport Avenue, Chicago, Il. 


companies should meet the situation as 
it exists on the coast by accepting busi- 
ness directly or indirectly from recipro- 
cals and mutuals as well as nonconfer- 
ference and  nonboard companies. 
Others feel that the rules should be fol- 
lowed strictly and that those who are 
violating them should be expelled re- 
gardless of the effect upon the member- 


| ship of the conference and board. 











Say Plan Was Approved 


Edwin Parrish, manager of the 
Niagara, says that both the Pacific 
Coast and National Automobile Confer- 
ences four years ago approved the ar- 
rangement with the Automobile Club 
and that if the Niagara were to refuse 
this business, it would be written by 
nonconference companies at cut rates. 
His own company, he states, has always 
mantained conference rates in connec- 
tion with this business. 

Commissioner Charles R. Detrick 
has issued a _ broker’s license to the 
Automobile Club of Southern California, 
though a few weeks ago he refused such 

1 license. This action came as a resuit 
of an opinion from the attorney-general’s 
office. The club’s attorneys held that 
the club was entitled to a_broker’s 
license as the club and its Inter-Insur- | 
ance Exchange were under 
management. 


No Manager Yet Named 


SAN FRANCISCO, CAL., Aug. 5.— 
Thomas H. Anderson of New York 
City, one of the managers of the Liver- 
pool & London & Globe in the east, has 
left this city 
ters. but expects to return here some 
weeks hence. Mr. Anderson took tem- 
porary charge of the Pacific coast de- 
partment of the Liverpool, following the 
resignation of C. E. Allan. No an- 
nouncement has vet been made as to 
the successor of Mr. Allan. 


Joins Oregon Surety 


PORTLAND, ORE., Aug. 4—Frank B. 
Cram, who has just resigned as mana- 
ger of the auto department of the 
Pacific States Fire, has been named as 
head of the automobile fire and theft 
insurance department just authorized by 
the board of directors of the Oregon 
Surety & Casualty. It is expected that 
the new department will make a rapid 
growth and become a highly important 
part of the company’s business. 


Portland Against Flat Commission 


PORTLAND, ORE., Aug. 4—Vote of 59 
to 45 against asking for a change from 
a graded schedule to a flat 20 percent 
commission was registered by the Port- 
land Fire Insurance Exchange. The 
ter has been indefinitely tabled. 

The exchange is making big plans for 
its annual picnic Aug. 6. Five hundred 
insurance men and their families are 
expected to be on hand for the day. 

The leading event will be the base- 
ball game between the special and lo- 
cals. The losers annually 
banquet for the winners. 


Check Up on Oregon Hazards 





PORTLAND, ORE., Aug. 4—Operating | earth movements, probably when the 
under a law passed by the 1925 legisla- | Rocky mountains were being unpraised, 
ture, officers of the state fire marshal’s | 4nd which might cause earthquakes at 
office are at work through the state |... ¢ time. have heen located and 
where municipal fire loss ordinances are me future time, have been ocated anc 
lax. Fire hasards are being abeted,| charted by government geologists and 
building owners required to instal! fire | others between Denver and Longmont 
escapes, warning gongs and other safety | and Boulder, Col., and in the vicinity of 
apparatus The fire marshal’s office ex- | Golden, Col. 
pects to bring about a substantial re- United States geological survey pub- 
ae in fire losses through the new lications showing the geology of the 

j Denver basjn delineate the dead faults 
=, ee Many geologists believe such faults in 
Utah to Be Represented California to have been the cause of 

SAN FRANCISCO, CAL. Aug. 4.—In} the recent disastrous Santa Barbara 

reply to a letter recently sent out by | quake. 

Cc. A. Fleming, secretary of the Insur- 

ance Brokers’ Exchange of San Fran- Series of Faults Is Found 

cisco, who was named as secretary of | id Lupton a consulting geologist 
the newly organized “A. B. C.”—Agents ° aoe “ies ° . 1 —" 
and Brokers Conference of California— ol Denver, Says there is a well-defined 
addressed to all agent's’ and brokers’ or- | zone of dead faults at least one-quarter 
ganizations in other states of the Pa-| of a mile wide and ten to fifteen miles 
cific Coast territory, requesting they | long, between Denver and Longmont. 
organize similar conferences and prepare | Two or three dead faults have been 
to send delegates to the Pacific Coast | jocated north of North Table moun- 
conference, T. H. Cartwright, secretary | ref ? Golde 1 | ~widently 
of the Salt Lake Association of Insur- | aim, near sOIGEN, aiso, put evicentty 
ance Agents and Utah State Association | these have been inactive lor ages, too 
| of Insurance Agents, states that, while | Formations on one side of the fault! 


these bodies will have no regular meet- 
ing until Sept. 15, a special meeting will 
be called for the purpose of placing 
the matter of the organization of a con- 
ference and attendance at the California 
agents’ convention in September before 
these two bodies. 


San Francisco Lecture Course 


SAN FRANCISCO, CAL., 
The lecture course being conducted by 
the Fire Underwriters’ Association of 
the Pacific for the benefit of associate 
members continues to hold the interest 
of the young men in the business. At 
present W. J. Mara of the Bank of Italy 
is conducting a series of lectures on 


Aug. 4.— 





separate | 


for New York headquar- | 


mat- | 


provide a 


“Business Correspondence.” During the 
absence of J. H. Martin, chief examiner 
for the Royal fleet and chairman of the 
library committee of the F. U. A. P., 
who has been absent from the city for 
| several weeks on a vacation, 
| of the 
| meetings. 


Writing Rain on Coast 
FRANCISCO, CAL., Aug. 
, manager of the western branch 
office of the Aetna Life and affiliated 
| companies, has announced that hereafter 
|} the Automobile will write rain insur- 
| ance in California, having established a 
| crop and weather department with An- 
drew H. Palmer as superintendent 
charge. All rain insurance policies for 
California issued by the company will 
| be written in the San Francisco office. 


| SAN 








| 
| 


Cutting Down Forest Fires 


| 

| SAN FRANCISCO, CAL, Aug. 4.—Ap- 
| parently the campaign for the preven- 
tion of forest fires in California, con- 


ducted by the National Board and the 
California Development Association, is 
bearing fruit, for there is a decrease of 
380 in the number of man-caused forest 
fires for the first seven months of this 
year as compared with the same period 
of 1924, according to a report just issued 
by Paul G. Redington, district forester. 
The report shows that from Jan. 1 to 
July 20 there were 708 forest fires, as 
compared with 830 for last year during 


| the same period. In 1924, 556 of these 
| fires were the result of human careless- 
| ness, while this year only 176 were at- 
| tributed to this cause. 

| en 

| New Fireboat for Los Angeles 

| LOS ANGELES, CAL. Aug. 4.—Con- 
struction of the new fireboat of the city 


| of Los Angeles, which was recently com- 
| menced, is proceeding rapidly and it is 
| expected that the boat will be ready for 
service Oct. 1. According to Fire Chief 
Scott the boat will be among the fastest 
of its kind afloat, having a speed of 17 


| ognition 


and with its seven engines will 
pump 10,000 gallons of water a minute 
under 200 pounds pressure. In addition 
it will be equipped with large foamite 
tanks to fight oil fires. The vessel is of 
steel construction, 100 feet over all, and 
will cost $214,000. 


knots 





Recognition for Fresno Board 


Official recognition has been given by 
the Pacific Board of San Francisco to 
the Local Agents Association of Fresno, 
The association recently qualified for rec- 
by showing that 75 percent of 


| the insurance agents in the Fresno ter- 


4—J. R. | 


| tained. 
in | 
| ployes on the 


tay Young | Clty 
Fireman’s Fund has charge of the | ““ . : é 
give protection to its valuable properties. 


ritory had become members. 


Movie Plant Sprinklered 


LOS ANGELES, CAL., Aug. 4.—The 
Metro-Goldwyn-Mayer studio in Culver 
is having an elaborate sprinkling 
system installed at a cost of $200,000 to 





The system will protect every office and 
storeroom and 14 stages. The main 
supply reservoir will hold 600,000 gallons 
and will be placed at the west end of 
the property. The tank will be supplied 
at the rate of 600 gallons a minute from 
the Culver City water system. In addi- 
tion to this supply, a reserve tank of 
100,000 gallons capacity will be main- 
A fire department is also being 
in the studio’s force of em- 
lines of the department of 
cities. 


organized 


metropolitan 


Coast Notes 


Hoadley, manager 
fire insurance department of Balfour, 
Guthrie & Co., San Francisco, has been 
appointed a member of the arson com- 
mittee of the National Board on the 
Pacific Coast. 

Damage amounting to $10,000, accord- 
ing to estimates, resulted from a fire 
which swept the United States goverr- 
ment chemical laboratory at 148 South 
Anderson street, Los Angeles. Four com- 
panies of firemen battled the flames for 
nearly five hours before they were able 
to gain control of the fire. 

Jay W. Stevens, manager of the fire 
prevention bureau of the National Board 
on the Pacific coast, visited Portland a 
few days ago on his way home from a 
trip through the east. Mr, Stevens was 
formerly Portland’s fire marshal and 
started a successful fire prevention cam- 
paign there when the Oregon metropolis 
was having excessive fire losses. 

The board of trustees of Beverly Hills, 
a suburb of Los Angeles, after consider- 
ing a report on the fire protection situa- 
tion made by Fire Chief Canfield, im- 
mediately authorized the employing of 
four additional firemen. This action fol- 
lowed the delivery of a new city service 
truck. Additional equipment was also 
ordered, including a light service truck 
for use of the chief in making inspec- 
tions. 


George O. of the 








| 





EARTH FAULTS 
Formations in Colorado That Might 
Cause Earthquekes There Charted 
by Government 


IN ROCKIES 


DENVER, COLO., 
merous dead faults, 


Aug. 5.—Nu- 
created ages ago by 


‘if there 


| The 


| IN THE MOUNTAIN FIELD | 


north of Denver have been found to be 
from 500 to 1,000 feet deeper than on 
the other due to the sharp slip or 
fault in the earth’s surface. 


side, 


Slight Tremors Are Reported 


of foldings in the 
been discovered im 
and near Has- 


Certain evidences 
earth’s suriace have 
southeastern Colorado, 
well, just west Eads, in Kiowa coun- 
ty, there have been reports of ver) 
slight earth tremors within recent years 
according to Mr. Lupton. 

It is possible, geologists believe, that 
the folding in southeastern Colorado i 
the vicinity the Sierra Grande arch, 
which runs from its highest point about 
forty miles east of Raton, N. M., north- 
easterly into Colorado, may be gradu- 
ally through the centuries pushing uP 
a new range of mountains. ; 

If the readjustment of the earths 
crust were perfect when the faults be- 
came inactive and “dead,” ages ago, and 
have been no substantial read- 
justments of weight on the earth’s suf 
face since then, the likelihood is, ge 
ologists say, that these faults will nevet 
cause earthquake shocks again for cet 
turies or 


ot 


o! 


ages. 


caused a_fire 


A short electric circuit 
of the Wil- 


which destroyed the plant 
liams Steel Wool Company at London, 0. 
loss on the building, which was 
owned by Robert Boyd, was plé aced at 
$20,000. 
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OBJECTING TO SIDE-LINERS 


New Jersey Agents Say Companies Are 
Demoralizing Business by General 
Distribution of Commissions 


NEW YORK, Aug. 5.—Established 
agents of Hudson county, N. J., just 
across the North river from this city, 
are fighting mad over what they term 
the indiscriminate appointment of local 
representatives in the territory by a 
number of prominent companies, and 
threaten that unless the practice is 
stopped forthwith to appeal to the state 
legislature for aid when that body meets 
in January. The legitimate agents as- 
sert that they are now compelled to 
meet the competition of numerous side- 
liners, men who for the most part are 
devoid of even a rudimentary knowledge 
of the fire insurance business, and who 
have neither the capacity nor the desire 
to master it, being concerned merely in 
getting commissions on the limited num- 
ber of risks they are able to control. 

The situation in Hudson county par- 
allels very closely that obtaining in the 
adjoining county of Essex, in which sec- 
tion brokers, once so numerous, have 
virtually ceased to exist, every individ- 
ual, utterly regardless of the volume of 
business handled, having secured agency 
representation from one company or an- 
other and at full commissions. The 
Hudson county men who have spent 
years in building up their respective 
agencies declare that as a return for the 
underwriting judgment they exercise in 
the selection of risks and the enforce- 


| of the National Life and Commissioner | 
of 


Insurance Robert C. Clark. 


Harry Saltzman was fined $25 in the | 


| smn 

Fined for Accepting Rebate 
| 

| 


district court at Springfield, Mass., the 
past week for accepting a rebate on an 


| insurance policy. The case is the first | 
|} ever tried in the Springfield district 
|}under the law aimed against “split- 


ting premiums” by insurance agents, 
which holds that the recipient of such a 
bribe is equally culpable with the agent. 
Saltzman appealed from the decision. 


Increase Philadelphia Equipment 


PHILADELPHIA, PA., Aug. 
S. D. Butler, director of public safety, 


and ten new fire companies will be 
in the outlying sections of the city. 

Director Butler plans to purchase 12 
fire engines, four trucks, three tractors, 
three chemical hose wagons, one high 
pressure wagon and one emergency 
wagon. A good part of this new fire- 
fighting equipment will be placed in 
West Philadelphia in residential sec- 
tions recently built up and which have 
no proper defense against fires. 


Eastern Notes 
Special Agent J. S. Murdy of the Auto- 


Frank W. Lippincott, for 40 years home 
office cashier of the Pennsylvania Fire, 
died in an Atlantic City hospital last 
week after a long illness. 

Thomas H. Day, electric engineer of 
the New England Insurance Exchange, 
Boston, was run down by an automobile 
in Norwalk, Conn., the past week and is 





ment of rules of good practice, they are 
entitled to the protection of their com- | 
panies, instead of the latter multiplying | 
competition of a most unworthy char- | 
acter. : 

They are not backward in saying that | 
if the companies are not to regard the | 
interests of the legitimate agents, the 
latter will retaliate either by keeping | 
hands off or by actively furthering the | 
repeal of the present state rating law | 
should a bill to that end be offered in 
the New Jersey legislature. From time | 
to time during the past few years efforts | 
to annul the Ramsey act have been | 
made, but unsuccessfully, mainly be- | 
cause of the stout opposition offered 
thereto by the local men. The latter now 
assert that the limit of their patience 
has been reached, and if the companies 
are willing to create conditions that will 
make for general demoralization in the 
state, the Hudson county agents will ac- 
cept the situation, feeling that the re- 
sults likely to be induced thereby could | 
be no worse than those under which 
they now contend. 





| 


Herman Hoopes Appointed | 


The London & Scottish has appointed 


Herman Hoopes agent in Philadelphia. | 
This marks the first metropolitan fire 
appointment obtained by the agency 
since its announcement recently that it | 
would enter intensively into fire lines. | 
The underwriting and inspection work | 


will be in charge of H. Mark Reeve. | 





Held on Arson Charge 


BUFFALO, N. Y., 4—John An- 
thony, 45 Triangle street, owner of an | 
Abbott Road candy store, was held for 
the grand jury following incriminating | 
evidence disclosed by arson officials and | 
gathered after a fire at his place of busi- | 
ness. Oil soaked rags and various in- | 
flammables were found on the premises, | 
itis said. Damage to the building was 

| 


Aug. 


estimated at $4,000. 


Mutual Celebrates 50th Birthday 


_The Union Mutual Fire of Montpelier, 
Vt., which began writing business July | 
28, 1875, observed the passing of its 50th | 
birthday by acting as host to the direc- 
tors and agents of the company, repre- | 

| 


Sentatives of other companies and many 
friends throughout the state. 
Ralph B. Denny acted as host, and 
among the principal guests were Gov- 
ernor Franklin S. Billings, a director of 
the company; President Fred A. Howland 


President 


|}ing July 22 are estimated at 


| first 


at the Norwalk hospital with a fracture 
of his left leg. 


The Buffalo, N. Y., arson squad was 
again called into action following a 


$15,000 fire, said to have resulted from 
an explosion in the building of the New 
King Outfitters, 108-110 Seneca street. 
The aréon squad found several pails of 
gasoline, oil and quantities of explosive 
chemicals in the hallway of the build- 
ing ,apart from where the fire started. 
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Forest Fire Situation Improved 


The forest fire situation in British 
Columbia has been considerably relieved 
by heavy rains last week and all the 
larger fires are now well under control. 


The total of forest fires up to the end of | 


last week, as compiled by the 
branch, has now been brought 
1,227, as compared with a total 
in 1923, for a similar period. 


forestry 
up to 
of 662 


Canadian Losses Compared 


to the “Monetary Times,” 
losses in Canada for the week end- 
$233,700, as 
for the corre- 


According 
fire 


compared with $399,000 
sponding week of 1924. Of this $100,000 
Was caused by the loss of a dry goods 
store at Collingwood, Ont., while $50,000 
was lost through a fire‘in a furniture 


|} store at Oxford, N. S. 


Aetna in Canada 100 Years 


The Aetna of Hartford has been estab- 
lished in Canada just over 100 years and 
during that’ time has paid out over 
$8,000,000 in Canadian losses. It was the 
United States fire company to 
transact business in Canada. 


Canadian Notes 


The Phoenix of Hartford has appointed 
the Manitoba General Agencies to repre- 
sent it at Portage la Prairie, Man. 

The State of Pennsylvania has been 
licensed to write marine insurance in 
British Columbia, in addition to the other 
classes for which it is already licensed. 

The Niagara-Detroit Underwriters has 


|appointed Malcolm Cole as its represen- 


tative at Saskatoon, Sask. 

Fire, which broke out in the stable 
of the Mount McKay Flour & Feed Com- 
pany, destroyed the whole plant, with 
the exception of part of the warehouse 
and office building, causing a loss_ of 
about $40,000, at Fort William, Ont. The | 
cause of the fire is unknown, but is at- 
tributed to tramps. The loss was not 
altogether covered by insurance. 


4.—Gen. | 


has ordered 24 new pieces of apparatus | 


formed to reduce the long runs to fires | 


mobile of Hartford and C. T. Hubbard, | 


secretary, are making a trip through | 
New England and  =~visiting various 
agencies. 











A Company for Good 
Agents 


Eighteen years of continuous progress 
have molded a reputation for the 
Home Fire Insurance Company of 
Arkansas that commands the conf- 
dence of every local agent. From an 
idea in 1905 this institution has grown 
to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 
you will find a satisfied agent 


We have excellent agency oppor- 
tunities in Arkansas, Louisiana and 
Mississippi. 
Home Fire Insurance Co. 
of Little Rock, Arkansas 
































F.R. Ormsby, Pres. G.E.Hutchings,Secy. Joseph Winum, Treas. and Asst. Secy. 


Industrial Fire Insurance Co. 


Akron, Ohio 


January 1, 1925 


Surplus to Policyholders $410,646 
Total Admitted Assets $1,120,654 








Capital $300,000 











An Ohio Company writing Business through Ohio Agents. Why not 
represent an Ohio Company? 
AGENTS WANTED 
CHAS, S. TURNER H. S. BASSETT PAUL H. BASSETT 
President Secretary-Treasurer Asst. Seeretary 


_ Buckeye National Fire 


Insurance Co. 
TOLEDO, OHIO 
OHIO AGENTS WANTED 
“All policies guaranteeed by the United States Fire Ins. Co, 


of New York and ‘United States’ service 
extended to all agents.” 






— 




















JOHN H. GRIFFIN, President 192s 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 








January ist, 1925 
DRE og cicoccecinnsecvdeccssbhctincdtdasctnds caduecees $1,972,294.50 
Liabilities ........... pede egaeeusccneubeeséanedhens «+» 803,200.84 
CN CN icc tcccccdecccaccsestccccsevececenncctece 400,000.00 
Reinsurance Reserve ......ccssccccccneseeeceneees ++» 678,849.53 
Surplus to Policyholders. .........-.+e+sseceeeseeeese 610,244.13 


WRITING 
Fire Tornado Lightning Automobile Hail Rents Use and Occupancy 
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CLEARY anD WINZER 
CERTIFIED PUBLIC ACCOUNTANTS 
Specializing in Insurance Accounting 


29 South La Salle Street 
CHICAGO 














INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


IOWA | KANSAS OKLAHOMA MISSOURI 
QUINCY ADJUSTMENT W. C. TRAVIS 
and SERVICE BUREAU Adjuster 
GEORGE C. GILL, Mgr. Fire, Tornado and Automobile Losses 
Wells Bldg. QUINCY, ILL. | PLEASANTON, KANSAS 


| 








MINNESOTA 
W. H. LARKIN 


Adjuster of Automobile Losses for Insurance 
ompanies 


Denver, Colo | 1124 Third St., South Minneapolis, Minn 
| LYMAN HANES 


General Adjuster for Insurance Companies 


CHAS. W. KRUEGER 
GENERAL ADJUSTER 
Mountain Field 








Jesse Curry 











Vv s 
ADJUSTER FOR COMPANIES ONLY | Sev 73 meontemnnahstoen 
Central and Southern Illinois and Indiana | J. F. Main J. W. Bake: 
FLORA, ILLINOIS MAIN & BAKER CO. 
General Adjusters 
FIRE AUTOMOBILE | 36 Palace Bldg. Minneapolis 
J. L. FOSTER | MISSOURI KANSAS 


INSURANCE ADJUSTER F. W. LITTLE, JR. 


Adjuster 
617 First National Bank Bldg. Fireand Tdseneblle Losses 


503-505 Orear-Leslie Bldg. KANSAS CITY, MO. 
Over 30 Years’ Experience 


| | WEBRASKT, 
OH. A. JEWELL 
ADJUSTER 
| Fire, Tornado and Automobile Losses, and 
Casualty Claims 
| 507-8 Omaha Loan Building Omaha, Nebr. 
NEW YORK 
ROSS L. KING, Jr. 


Springfield, Illinois 





INDIANA 
V. M. “ARMY’’ ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 


13 Years Automotive Experience 
31 W. Eleventh St. Phone Main 2515 
INDIANAPOLIS, IND. 





IOWA 








Automobile Adjust ments Only 


BRUGES ShelierT tne AUTOMOBILE ADJUSTER 
318 American Central Life Building | Office: 305 S. Warren St. SYRACUSE N Y 
, N.Y. 


Pt Main 0144 INDIANAPOLIS, IND. | Sesame: 718-720 S. Clinton St. 


GUS. H. WINTEMBERG 
Lloyd Adjustment & Service Co. | jalcodite lemmas tiekoe 
Philip W. McDonald, Mgr. 


Automobile Insurance Claims 
859 Leader-News Bidg 
General Adjusters for insurance companies | Cherry _1564 CLEVELAND. 0. 
Northern Indiana, Southern Michigan and | W. W. CORNELL 
Eastern Illinois. GENERAL ADJUSTER 
209 Union Trust Building, South Bend, Ind. 
P. O. Box 616 











| CASUALTY - AUTOMOBILE - FIRE 
| 1325 Guarantee Title Bldg. Cleveland, Ohio 
| NORTHERN AND CENTRAL OHIO 

COTT S. WOLF 


Phone East 1008 
Fremont, Ohio 


30 Years Experience in Real, Estate Insurance and Contracting Busines 


8c 








KANSAS 
KINKEL ADJUSTMENT AGENCY 
JOHN M. KINKEL W. P. KINKEL | 
Fire, Tornade and Aatomobile Losses Adjusted 809 Carbon St. 
HUTCHINSON, KANSAS 


Cc. J. WOOLDRIDGE 
GENERAL ADJUSTER 
36 Davidson Bldg. 








a week is the cost of The 
National Underwriter by 
annual subscription. 


Sioux City. lows | 








lowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
‘AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 


F. L. MINER FRANK P. FLYNN 


President Treasurer 
C. S VANCE, Vice-President and Underwriting Mgr 


PARLEY SHELDON 
Henorary Vice-President 


C M. SPENCER, Vice-President and Secretary 








MOTOR INSURANCE NEWS | 








WRITING FINANCE BUSINESS 


Companies Swelling Premium Receipts | 


with This Class of Risks Written 
with Restricted Forms 


Virtually all of the companies writing | 


a large volume of automobile business 


are again putting a fairly large volume | 
About | 
two years ago some of the companies | 


of finance business on the books. 


were severely jolted by their large fin- 
ance lines. ‘There were some important 
shakeups in the automobile 
world as a consequence of the large 


lossés sustained by several companies 


which had been specializing in the writ- | 
For a time | 


ing of finance business. 
it was regarded as poor underwriting 
to accept finance risks, but gradually 
the situation has changed until now a 
very substantial amount of finance busi- 
ness is being written by the leading com- 
panies every month. Probably 80 per 
cent of all automobiles sold are marketed 
on the partial payment plan. The con- 
cern handling the paper provides the 
buyer with insurance, making one 
charge for financing and insurance. Be- 
cause the great bulk of the cars sold are 
purchased on some deferred 
plan, it has been almost necessary for 
the companies to work out some plan 
for handling finance lines. 


Restricted Forms Used 


Gradually the most undesirable 
tures in connection with finance risks 
have been weeded out, and today many 
companies declare that they are making 
money on this class of business. There 
is less opposition to the use of restricted 
forms covering finance lines than was 
formerly manifested. Finance com- 
panies desire principally to get insurance 
as cheaply as possible. They are 
primarily interested in giving their cli- 
ents full and complete protection. In- 


stead, they simply want to be assured 
that they are being protected by in- 
surance. A finance concern charges a 


lump sum for financing and insurance, 
and the cost of the service is never item- 
ized to the purchaser. Thus, if a finance 
company can purchase restricted auto- 
mobile insurance at a low price, its profit 
is larger, 
the commission on the insurance itself, 
it can actually make an _ overcharge 
which is included in the total amount 
quoted to the buyer of the car. Be- 
cause of this attitude on the part of the 
finance companies, insurance 
have been gradually introducing restric- 
tions of one kind or another, 
this time most of the lines written 
finance companies are handled in such 


a way as to be quite sate trom the stand- 


point of the insurance companies. 


Truck Business Not Profitable 
Finance business produces 
premiums. For instance, the 


Motors Acceptance Corporation, 


insurance | 


payment | 


fea- 


not | 


because in addition to getting | 


comnanie Ss | 


until at | 
tor 


enormous 
Genera! 
whicr. 


| URGING ONE ORGANIZATION 


Underwriters Feel That 
Company Body Can 


Function Better 


Automobile 
One 





Automobile underwriters and com- 
pany officials are seriously considering 
the advisability of having one company 
organization with jurisdiction over all 
wena ome of automobile insurance. This 

has been brought about by the Chrysler 
deal, the launching of the General Ex- 
change Insurance Company and _ the 
Automobile Club’s activities on the 
Pacific coast. 

Some insurance men have _ thought 
that it is fortunate that state laws have 


| been amended so as to permit both fire 


and marine and casualty companies to 
write collision and property damage. 
Inasmuch as two organizations have 
jurisdiction over these two classes and 
with the laws as they are, confusion is 


a natural result. As an example, the 
two classes of companies are paying 
different commissions to local agents 
for collision and property damage in- 
surance. 

With one organization to have 
| jurisdiction over it all they could put 
up an active fight where one of the 


major branches of automobile insurance 


is attacked through a minor branch. 
As an example, if a liability writing 
reciprocal offers reduced rates for col- 
lision and »roperty damage in connec- 


tion with this liability, the liability com- 
panes cannot retaliate because the fire 
and marine companies have no occasion 
to reduce the rates inasmuch as their 
major line is not attacked. 


Laud New Orleans Theft Squad 


} 





NEW ORLEANS, LA., Aug. 4—Con- 
gratulations on the way the present ad- 
| ministration is handling the automobile 


Orleans was con- 
Behrman in a letter 
Boyle, manager of the 
automobile department of McBryde, 
| Bourne & Kennedy, adjusters. The let- 
ter says, 

“The writer, as representative of the 
| insurance fraternity and appointee of 
the committee to discuss the automobile 
theft situation, desires to congratulate 
| your office on the hearty cooperation 
and spirit of fairness manifested by 
City Attorney Walmsley on the releas- 
| ing of cars to the companies and indl- 
| vidual owners; also to congratulate 
| your administration on the commend- 
| able step taken by Superintendent 
| Healy in appointing a theft squad to 
handle the most deplorable situation.” 


theft situation in New 
| veyed to Mayor 
| from Harry J. 





Favors Auto Club Reciprocal 
PHILADELPHIA, PA., Aug. 4—A re- 
| ciprocal exchange is favored by Robert 
P. Hooper, president of the Pennsylvania 


Motor Federation. for the automobile 
clubs of the state. Mr. Hooper is a di- 
rector of the Philadelphia Automobile 
Club. 

In the latest issue of “The Car,” the 











Do your fellow agent a good turn—get him ac- 
quainted with The National Underwriter, the real 
insurance newspaper. 











handles the financing of automobiles for | official organ of the Federation, Mr. 

the General Motors Company, brings to | Hooper has this to say regarding a re 

the Union of Canton, which handles the | ciprocal for the state clubs: 

line, more than $1,000,000 of premiums “I firmly believe that we should @ 
once establish and incorporate our ow? 


annually. There are other large and suc- 


1 i S giving to our own 
cessful finance concerns whose business 


advantage in 


insurance department, 


: Sala er we J ae individual members every 

s highly desirable. Most companies are | the way of low cost insurance that we 

declining to write finance business On | can possibly secure. 

trucks as the experience has not been “It is further my opinion that this 

favorable. It has been found that those | work had better be carried on by the 

who purchase trucks on the partial pay- | federation with the help of the > 
° . 1" ¢ Tr * , > oO : e selves, al 

ment plan are often unreliable. They eens yor ed oo M a > preter op- 

. 2 ~ - 1ouegnNn 1nK 1 shoul ye entirels 
are y “ >Xx eS ~ 4 le - ° . 
ire individual express men or haulers tional to each and every one of our 


small form of truck- 
without finan- 


or engaged in some allied clubs as to what extent they wish 


ing, and they are largely wi to cooperate. My own judgment is, how- 
cial responsibility. If business is not | ever, that the plan will so appeal te 
good they often attempt to recoup by | them all that we will have 100 percent 


selling out to the insurance company. | voluntary cooperation from the start 


\ number of underwriters state that the 
increase in automobile business be- 
ing shown by practically all of the auto- 
mobile writing companies this vear can | 


Raps Reciprocals’ Fleet Methods 


PHILADELPHIA, PA., Aug. 4—ReelP- 
rocal insurers in automobile lines haviné 


big 


be traced ‘< the willingness shown by | been sharply reprimanded by Commis 
most companies to write finance lines in | sioner McCulloch of this state for writ- 
large amounts with restricted forms. ing automobile fleets at much less tha® 
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the prescribed manual rates and also for 
issuing polieies at cut rates to indi- 
vidual employes of companies carrying 
fleet insurance. Commissioner McCulloch 
told the reciprocals this: 


“The law prohibits any discrimination 


between insurance of the same class in 
regard to premiums or any other benefits 
to accrue thereon, and any arrangement 
by a company or an exchange, under 
which the employes of a corporation may 
have their privately owned cars insured 
upon the same basis as the corporation 
has its cars insured under a fleet con- 
tract, is certainly discriminating against 
other policyholders of the same class and 
is illegal.” 


General Exchange in Kansas 
TOPEKA, KAN., Aug. 4.—The General 
Exchange of New York, which was pro- 
moted by the General Motors Company, 


has filed application for authority to do 
business tin Kansas, and agents assert 
General Motors will write insurance on 
all cars early this month. 


General Exchange Is Licensed 


The General Exchange Insurance Cor- 
| poration of New York has been licensed 
| in Illinois to write full coverage automo- 
bile business. This is the company owned 
by the General Motors. 


Commercial Credit Figures 


In the six months ended June 30 the 
Commercial Credit Company of Balimore 
and its affiliations financed the retail 
sale of 125,351 motor vehicles, averaging 
$481.08 for each buyer. The Commer- 
cial Credit is interested in the Palmetto 
Fire-Chrysler Motor insurance deal. 








ORIGINATOR OF “NO AMOUNT” AUTO POLICY 
| DISCUSSES DEVELOPMENT OF THAT FORM | 








into THe NationaAL UNDERWRITER 
* office the other day to get a few 
copies of the Automobile Insurance 
Number of April 16. The Automobile 
Number gave him credit for originating 
the “no amount” policy and it was the 
first publicity he had received on that 
achievement. 

Mr. Beers has ideas about automobile 
insurance. The article in the Automo- 
bile Number said he used the new policy 
ina mutual companv but it did not say 
he started the mutual to try out the poi- 
icy, nor that the Northwestern National 
paid him royalties for a couple of years, 
until so many other companies jumped 
in and used the no-value form. 


e P. BEERS of Janesville, Wis., dropped 


Mutual Was a “Laboratory” 


The mutual is be*-~ wound up. It 
was never anything but a “laboratory” 
and always reinsured 100 percent of its 
liability. Yet it was a good deal of a 
success, not only in testing the working 
qualities of the no-value policy, but its 
selling qualities as well. It had about 
2500 policyholders in Janesville and 
thereabouts. Mr. Beers declares every 
person bought a policy to whom he ever 
offered it. 

The no-value policy was not originated 
for Rolls Royces. It was designed for 
the kinds of cars used around Janesvilie, 
which includes a heavy percentage of 
fourth to tenth-hand Fords and second 
to sixth-hand of other makes. Instead 
of being a rate cutting device, it was 
based on the theory that the average 
owner doesn’t care anything about rates. 
The minimum premium is - big part of 
the no-value plan, in Mr. Beers’ opinion. 


Buying Is Always Easy 


Less than a third of the autos in use 
are insured. Those not insured are 
mostly those that come within the or- 
iginal object of the no-amount contract. 
A great many of them can be insured if 
the selling is made easy. The buying is 
always easy. It is the selling that has 
always been made hard. 

Just a day or two ago Mr. Beers heard 
1aman who had bought a closed Ford 
lor $75. He looked him up. “T suppose 
you want to insure it—it’ll cost $7,” was 
his solicitation. “Sure. The tire on the 
hack cost me $15,” was the response. 
Mr. Beers did explain that $7 was the 
Minimum premium, and that it covered 
tre, theft and cyclone, but there was no ! 


talk of value, amount to be insured, or 
Tate, 
Is a Practical Proposition 
As a practical proposition, that car 


Was not insurable under the manual rate- 
‘tated value plan. The manual premium 
Would be too small for the agent to 
hother with, and the owner would not 
lool around with a policy that stated 
m cold type the amount of insurance. 
He would be ashamed to buy a policy 
iF a stated amount, and ashamed to tell 
VS Intends what the car was insured for. 
et as an underwriting proposition it 
Was absolutely insurable 
Mr. Beers holds that a clerk who saves 





up $100 or $200 to buy a car is just as 
good a risk as the owner of a straight 
eight. The adjustment is perfectly sim- 
ple. The car he buys is one that can 
be picked up for the same amount 
anywhere. The neighbors, the garage- 
man, readily give a check on its condi- 
tion. The trouble is in the selling. An 
agent can’t waste time on a_ stated 
amount policy at the manual rate, and 
if he-did solicit the business the selling 
would take three times as long as to get 
a decent minimum premium. 
he won’t get the business very often 
on a_ stated amount policy, and it 
wouldn’t pay him for his time if he 


landed every case he solicited. 


Besides, 


Selling Side Is Important 


makes Mr. 
Beers attach so much importance to the 
minimum premium. Companies are 
afraid that if the minimum premium is 
too high someone will undersell them. 
“Let ’em,” is Mr. Beers’ comment on 
that. What is the use of making a rate 
so low that nobody can afford to waste 
time on the risk? If the minimum pre- 
mium is too low, nobody will get the 
business, because nobody will go after 
It. 


It is the selling side that 


Mistakes Have Been Made 


Mr. Beers from his experience thinks 
some mistakes have been made with the 
no-amount policy. He would not issue 
it for anything but the three covers, fire, 
theft and cyclone. He believes a flat rate 
can be named on each car, regardless of 
age, and that the owner will pay it with 
less question than elaborately graded 
rates. And above all, he would not re- 
duce the minimum rate to a point where 
an agent can’t afford to bother with it. 

Much Work Was Done 


A lot of work was done before the no- 
amount policy was launched. The man- 
ual was consulted on 100 cars of various 
ages, and the premium worked out for 
the largest amount of insurance allowed 
on each car. The average premium was 
found to be about 1 percent of the list 
price. Another hundred was tried, with 
the same result. Then 300, then 500, 
then 800. The result was always the 
same, running 98 cents, a dollar or $1.01 


per hundred on the list price. The 
Northwestern National later worked it 
out on 2.500 cars, with still the same 


result. Mr. Beers’ mutual named a flat 
rate of $1 per $100 on the list price and 


never had any difficulty on rates. 
UNITED LLOYDS EXPANDING 


The United Llovds of America, with 


home offices in Chicago, has taken 
more commodious quarters in the 
Wrigley building. On Aug. 1 the com- 


pany organized a 
department which is managed by Will 
iam A, The newly organized au 
tomobile department will be in charge of 
John C. Williams and will occupy space 
in the new section. The company now 
writes practically all lines of fire and 


inortgage guaranty 


Goss. 





TRUE ECONOMY 





OMBINA TION AUTOMOBILE 


PSURANCE MANUAL 





AUTOMOTIVE SERVICE BUREA 


means a saving in’time, cost and effort 


The Combination Automobile Insurance Manual 


is an outstanding instance 


Rules, rates and instructions for all classes of 
coverage applicable to automobiles are available 
in a single volume. 


Simplified direct quotation tables show at a glance 
rates for Fire, Theft, Collision, Property Damage 
AND Public Liability for all cars in general use. 
Rates by classification symbols are given for all 
cars including those no longer produced. 

List Prices, Serial and Engine Numbers, and 
major specifications shown for all cars and trucks 
from 1916 or 1922 to date as ordered. 


Indicated amounts of insurance (average current 
values) shown for each make and model of car. 


Memorandum Applications included to be filled 
out on the spot to avoid error: 


Memorandum Quotations included to be given to 
assured as reminder or record. 


But above all- 


Each of the above items is always up-to-date be- 


cause of the loose-leaf revision service. 


210 South Hanover Street 
Baltimore, Maryland 








FIRE 


INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
TORNADO 


AUTOMOBILE 


TIME-TEMPERED STRENGTH, SECURITY AND SERVICE 








FIRE 
HAIL 


R. M. BISSELL, President 


WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


TORNADO 
AUTOMOBILE 


FARM 
TRACTOR 

















JAMES J. CAREY 
President 





JOSEPH GERSON 


EDWARD x LYONS 


Vice-Pres. Sec’y-Treas. 


The Columbian National 
Fire Insurance Co. 


LANSING, MICH. 
Statement December 31, 1924 


ASSETS LIABILITIES 
Real Estate 60 06.0.0 Ca0 a8 $ 307,837.00 Unearned Premium Re- 
Mortgage Loans ...... 850,988.31 ae ae $ 843,964.68 
Stocks & Bonds....... 386,566.79 Loss Reserve ......... 114,677.77 
ee teesseees 161,511.13 Taxe s, Contingencies 
Accounts Receivable... 163,536.76 Deemed «-<,.. «5. «s.. 37.400.00 
Accrued Interest ...... 36,363.06 Capital 
; Stock .....$650,000.00 
j Net 
Surplus ... 260,760.60 
Surplus to Policy Hold- 
Be seabed neo ow buees 910,760.60 
| $1,906,803.05 $1,906,803.05 














JAS. M. TEAHEN, Treasurer 





casualty insurance. 





DETROIT NATIONAL FIRE 


Insurance Company 


231-233 John R. Street, DETROIT, MICHIGAN 
GEO. K. MARCH, President and Gen. Manager 


WYNN C. GEROW, Secretary 
M. E. BLACK, Assistant Secretary 


ROBERT R. BUCKNELL. Assistant Secretary 
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Advantageous 
Agency Openings 


The Philadelphia Fire and Marine Insurance 
Company will establish a few more agency 
connections. 

This is the kind of company it pays to repre- 
sent—a powerful organization, reliable service 
and a full line of desirable policies offering 
protection on property and commercial activi- 
ties 


2D \ 


= 


== 
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Views 





PHILADELPHIA : | 
FIRE AND MARINE TE: {: | 
INSURANCE COMPANY | 


1711 Chestnut Street, Philadelphia, Pa. | 
508 Walnut Street, Philadelphia, Pa. oH 
209 W. Jackson Boulevard, Chicago, IIL “Hl | 
125 Trumbull Street, Hartford, Conn. oy: 


204-14 Pine Street, San Francisco, Calif. 
Trust Company of Georgia Building, Atlanta, Ga. 








I. REINHARDT & SON | 


TEXAS GENERAL AGENTS 
American Exchange Nat’! Bank Bldg., Dallas 


Hanover Fire Insurance Co., of New York 
Tokio Marine & Fire Insurance Co. Patriotic Ins. Co. of America 
Girard Fire & Marine Ins. Co. (Underwriters Dept.) 
Mechanics Insurance Co., of Philadelphia (Underwriters Dept.) 
Northwestern Fire & Marine Ins. Co., Minneapolis 
Fidelity & Casualty Co. 
American Automobile Insurance Co., of St. Louis 
Twin City Fire Ins. Co., of Minneapolis 
Century Insurance Company, Lt’d, of Edinburgh, Scotland 











GEO. M. EASLEY HAL. V. HAYS 


GEO. M. EASLEY AND COMPANY 
GENERAL AGENTS—DALLAS 


“HE PROFITS MOST WHO SERVES BEST" 


Boston Ins. Co. Federal Ins. Co. of Jersey City 
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BEST’S SHOWS DANGER 
IN MANY RECIPROCALS 


Says Laws Should Be Made to 
Protect Members of Inter- 
insurance Exchanges 


CRITICISES PRACTICES 


Excessive Lines, Lack of Experience 
and “Fatally Inadequate” Rates 
Among the Faults 


Best's Insurance Reports, which is 
regarded by many as favorable to re- 


| ciprocal exchanges, calls attention to the 


dangers in some of the concerns which 
are seeking business from the public. 


| In regard to automobile exchanges it 
| is stated that in many cases the man- 
| agers and attorneys have little or no 


practical experience and the concerns 


| are writing at fatally inadequate rates. 


The 1925 addition of Best’s Reports con- 
tains the following paragraphs of warn- 
ing in regard to imterinsurance ex- 
changes: 

State Laws Not Applicable 


“In recent years the situation in the 
field of reciprocal insurance has been 
confused and weakened by the intro- 
duction of a new element, namely, a 
large number of reciprocal exchanges 
formed for the purnose of insuring auto- 
mobiles against various hazards. The 
insurance of automobiles (a compara- 
tively new development in the insurance 
world) brings into operation principles 
differing widely from those followed by 
insurance organizations (whatever their 
structure) which write fire insurance 
upon other kinds of property; and from 
the point of view of effective legisla- 
tive control the principal defect of ex- 
isting laws is that they were created 
at a time when the institutions sought 
to be supervised were writing fire in- 
surance upon some single class of busi- 
ness in which the physical hazards in 
the various risks insured were funda- 
mentally similar and under conditions 
which made readily enforcible and col- 
iectible the contingent liability assumed 
by members. State laws and depart- 
mental regulations for the government 
of such organizations are not applicable 
to the newer organizations insuring 
automobiles only. 

Divided Into Three Classes 

“Reciprocal exchanges may be di- 
vided broadly into three classes: 

“1. Those writing fire insurance on 
a single class otf hazards or two or more 
classes of the same general hazard. 
These institutions as a rule write very 
large lines, the amount of liability as- 
sumed on a single risk seeming in many 
cases disproportionate to both the 
premium income and the number of 
separate risks insured, as well as the 
net cash resources, except as this opin- 
ion might be modified by the consider- 
ation of the effectiveness of sprinkler 
equipments. 

Rates “Fatally Inadequate 

“9 Reciprocal exchanges insuring 
owners of automobiles against the risks 
of fire, theft, collision, property damage 
or liability, or any combination of these 
classes. These are for the most part 


| of recent origin; in many cases their 


attorneys and managers have little or 
no practical experience, and this group 
| constitutes the most dangerous element 
| in the present reciprocal insurance situ- 
|ation. Many of these concerns are 
writing at fatally inadequate rates and 
others are burdened with an expense 


sure to result in disaster. Still others 
are well managed and successful. 

“3. Reciprocal exchanges writing 
workmen’s compensation and _ liability 
insurance. There are in existence also 
a few exchanges endeavoring to write 
general fire insurance under a plan which 
in effect makes them unincorporated 
mutual companies. They have no facili- 
ties for passing intelligently upon the 
quality of the risks offered, and experi- 
ence indicates that they are a weak re- 
liance for any policyholder. 


Silent as to Duties 


“The liability to assessment should 
be sufficient to insure the payment of 
any loss incurred, and should be so 
clearly defined as to leave no room for 
misunderstanding. Some of the clauses 
we have reviewed were dangerously in- 
definite, loose or ambiguous. 

“The power of attorney agreements 
are usually broad and explicit as to the 
powers and privileges of the attorney, 
but silent or vague as to his duties and 
responsibilities. 

“In our careful review of the methods 
of the various offices we have noted de- 
partures from the established practices 
of the best managed exchanges, which 
have resulted or may result in disaster.” 


CHARGE IS UNFOUNDED, 


CONN TELLS GOVERNOR 
(CONTINUED FROM PAGE 8) 
named by the individual companies. In 
preparing the farm schedule an effort 
was made to name rates in line with 
the average rates used by farm-writing 
companies, with due consideration given 
to the experience with this class over a 

period of years. 

According to figures we have received, 
farm writing companies subscribing to 
this bureau have paid in losses and ex- 
penses on farm properties $1.20 for every 
dollar collected on their fire business, 
yet even with this result the average 
fire insurance rates now in effect on 
farm dwellings are lower than the aver- 
age rates formerly used, the premiums 
on farm property. The average rates on 
barns and outbuildings now in effect are 
higher than those formerly used, but 
higher rates on this class are justified 
because of the heavy lIosses that have 
been incurred by the companies writing 
this business. 


Changes in Recent Years 


The farm property class today is not 
like it was a few years ago. Modern 
methods, while Iabor saving, have intro- 
duced fire hazards. Gasoline engines, 
automobiles and tractors are quite com- 
mon on farms these days, and their use 
has increased the chance of fire. This 
is true of city property also, but in 
cities, improvements in public fire pro- 
tection have offset to a great extent the 
increase in fire hazards. 

The farm property schedule provides a 
credit of about 10 percent in the rate 
for the installation of approved chem- 
ical fire extinguishers. Private protec- 
tion of this kind is greatly needed on 
farms. 

Experience has proved that lightning 
rods properly installed are effective in 
safeguarding farm property from light- 
ning discharge. Lower fire rates are 
named on farm property protected by 
lightning rods. 


Experience on Tornado 


As in the case of fire insurance, tor- 
nado insurance rates have been increased 
because of the experience of the com- 
panies with this class of insurance 
Figures we have show that companies 
have paid out in losses and expenses 
$1.20 for every dollar collected on this 
class over a period of years. 

The fire insurance rates on farm prop 
erty in neighboring states are fully 5? 
percent higher than those recently pub- 
lished in this state, and the tornado in- 
surance rates are about the same. 

In general we might say that the ex- 
perience with farm property in this state 
has been so unprofitable that out of 30 
of our subscribing companies only 6 
write insurance on this class, and of this 
number only six insure farm property 
in general over the state. We question 
whether the rates named in the farm 
schedule will produce a profit on this 
class or attract) companies that have 
heretofore had farm property on theif 
prohibited list. 

We shall be very glad to submit any 
other information you desire on this 





allowance to the attorney and manager 


subject. 
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PALMETTO’S LICENSE 
IN N. Y. IS IN DANGER 


(CONTINUED FROM PAGE 3) 


ground that the Chrysler company and 
its agents are seeking to do a fire insur- 
ance business, for which they have not 
been licensed and that the Palmetto is 
attempting to do business in Kansas 
without being admitted to this state. It 
is also to be charged that the legal re- 
quirement that non-admitted companies 
may write business in Kansas when the 
liability of all admitted companies has 
been exhausted is not available for the 
Palmetto in this state. 


Won’t Accept Michigan View 





The attitude of the Michigan insur- 
ance department in the Chrysler case 
has been presented to the Kansas de- 
partment but will not affect the lawsuit. 
fhe Michigan department has ruled that 
the fire and theft insurance is actually 
written on the cars at Detroit and that 
it follows each car through the distrib- 
utors and retailers and then is simply | 
transferred to the individual buyer on 
the order of the local agent and that | 
the business is not written by the local | 
agent at all. The Kansas department is 
prepared to insist that this attitude is | 
not legal under the Kansas law. 


“CEASE WRITING,” DUMONT SAYS 


LINCOLN, NEB., Aug. 5.—Commis- | 
sioner Dumont has notified the Chrysler 
Motor Company and the Palmetto that 
the attorney general having upheld him 
in his previously expressed opinion that 
the contract of insurance between them 
was in violation of the laws of the state, 
he would ask that they cease writing or 
issuing any policies to citizens of Ne- 
braska. t 

He has received an acknowledgment 
from the motor company of the receipt 
of the notification and was informed that 
the matter had been referred to the 
firm’s Nebraska attorneys, an Omaha 
firm headed by Senator Baldridge. 


Contract Made in Nebraska 


Mr. Dumont has also been served with | 
the brief sent out by the general attor- | 
neys of the motor company. He is of 
the opinion, however, that the contract, | 
so far as he is informed, violates the 
state law in two respects—that the con- | 
tracts of insurance are being issued by 
a company not licensed in Nebraska and 
through agents of the motor company 
who have no licenses to sell insurance. | 
He believes that the contracts are actu- 
ally made in this state. 

Assistant Attorney General Ayres, | 
who wrote the opinion for Commis- 
sioner Dumont, said that after reading 
the brief he concluded that the motor 
company would, if the matter ever came 
into tourt, contend that what it actually 
was doing was to insure all of its pro- 
duction in one policy, and then, when 
it sold a car, to make assignment of a 
portion of the coverage to the purchaser, | 
just as a person may now take out a 
policy in a company and legally assign | 
it to another. He regarded this as the 
strongest legal point brought out in the | 
brief, but he has not changed his con- | 
clusion that actually the contract was 
made by parties within the state. 


FLORIDA AGENTS’ ACTION 


JACKSONVILLE, FLA., Aug. 5.— | 
Clifford A. Payne, president of the Flor- 
ida Local Underwriters Association, has 
sent out a circular letter to the member- | 
ship on “the scheme of a certain auto- 
mobile manufacturer to handle the in- 
surance on their make of cars.” He 
continues: 

“I have had this matter up with Com- 
missioner J. C. Luning and he is of the 
opinion that the plan is in violation of 
our insurance laws, and I am confident 
that he is correct.” 

It is unfortunate that the new qualifi- 
Cation law under which Mr. Payne feels 
that this matter can be defeated so far | 
as Florida is concerned does not become 
effective until Oct. 1, next. However, 
Mr. Payne is confident that its provi- 
sions will be effective even in anticipa- 


| tion. 


new 


| the 


| tion 


tion, to check the practice. He has 


confidence in the intent of the commis- | 


sioner to enforce the laws in the interest 
of the agents and the business and he 
invites the aid and cooperation of the 
agents in the support of this purpose. 

“I know that he would appreciate 
your reporting any violation and I also 
know that it will receive attention and 
due treatment,” says Mr. Payne. 


SCOTT GIVES POSITION 
AUSTIN, TEX., Aug. 5.—In regard 


to the attitude of the Texas department | 


toward the Chrysler-Palmetto plan of 


| insurance, Commissioner Scott says: 


“This matter has already been taken 
up with the Chrysler Motor Corporation 
and it has been advised that the plan 
will not be permitted in this state. My 
reasons for this procedure are: 1. It 
would be violative of the resident agents’ 
law. 2. It would be doing an insurance 
business in this state without a permit. 
3. It would be discriminatory as between 


| assureds, 


_ ene above, concretely, without going 
into detail, would be the cardinal objec- 


tions to the operation of such a plan | 


in Texas.” 
The plan has been put up to the at- 


torney general for opinion as_ to 
whether it is legal in this state. Co- 
incident with its reception the Texas 


| department has been flooded with pro- 


tests against its approval. Texas in- 


surance agents are vigorously protest- 


ing that an automobile company does 
not have the 


corporate or legal right 
to issue insurance certificates and that 
it cannot force its insurance on pur- 
chasers of cars by compelling them to 
pay for same when the 


auto is 
chased. 


pur- 


EXPECT FIGHT IN UTAH 


SALT LAKE CITY, UTAH, Aug. 5. 
—The state insurance department, it 
appears, may have to fight the manufac- 
turers of the Chrysler automobile before 


| the question as to their right to sell 


insurance 


with their machines in this 
state 1s 


1 finally settled. Attorneys for 
the company claim that the federal con- 
stitution protects them from interference 
from the department. Commissioner 
John G. McQuarrie has replied that un- 


| proved to be unconstitutional he shall 


endeavor to enforce them as they stand. 


| til the insurance laws of the state are 


He insists that the company carrying | 


the Chrysler car risk be registered in 
the state in the usual way, and that the 
company appoint a local agent to sign 
its policies, according to the Utah law. 


IRELAND TO ARRANGE HEARING 
SPRINGFIELD, ILL., Aug. 5.—Di- 


rector of Trade and Commerce Clifford 
Ireland of Illinois will arrange an early 
hearing in the Chrysler automobile in- 
surance controversy before he takes ac- 
He has instructed the Chrysler 
Motor Car Company not to have is- 
sued in Illinois any 


insurance certifi- 


| cates until the legality of their issuance 


was substantiated. 


MONK RAISES NEW 


BOSTON, MASS., Aug. 
angles to the much 
Chrysler plan of furnishing fire and 
theft insurance policies with all cars 
sold have been developed as a result of 
a most thorough and careful study of 
the situation by Commissioner Wesley 
E. Monk. The commissioner has ap- 
proached the scheme from a different 
viewpoint than heretofore disclosed by 
the commissioners of other states and 
before making public his opinion as to 
stand which the Massachusetts de- 
partment will take in the matter desires 
to make fully sure of his position. The 
attorney general of the state has been 
called on for his opinion. 


POINTS 


5.—Some 
discussed 


New Angle Lawyers Say 


Commissioner Monk had a long and 
interesting conference with the attor- 
neys for the Chrysler Motor Corpora- 
last week. The counsel for 
Chrysler company, following their 


the | 
in- | 
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terview with the commissioner, ad- 
mitted that the commissoner had 
brought to their attention an entirely 
new angle of the situation and one on 
which they desired to make a careful 
analysis. The counsel, at the comple- 
tion of the interview, asked permission 
to file with the commissioner a new 
brief which would bear on the points 
brought out, and were assured no defi- 
nite action would be taken by the 
Massachusetts department until such 
brief was filed, within reasonable time. 
Tue NATIONAL UNDERWRITER is not 
permitted at this time to state the posi- 
tion taken by the commissioner but it 
may be said that it is an important one 
and may have a vital bearing upon the 
entire project, and similar schemes pro- 
posed by automobile manufacturers. 


CHECK UP IN MINNESOTA 


ST. PAUL, MINN., Aug. 5.—Repre- 
sentatives of the insurance department 
are now checking up on some reported 
sales of Chrysler cars in Minnesota un- 
der the new insurance plan and as soon 
as all the facts are obtained the depart- 
ment will decide its course. Commis- 
sioner Wells, who recently issued a 
statement defining the attitude of the 
department toward the Chrysler con- 
tracts, does not care to take the matter 
into court until he is sure of his ground. 

The Chrysler plan, if carried to its 
logical conclusion, means the elimination 
of the American insurance agent, ac- 
cording to a bulletin issued this week 
by the Minnesota Association of Insur- 
ance Agents, which says in part: 


Asked to Aid Commissioner 


“All members of the Minnesota Asso- 
ciation of Insurance Agents are vitally 
concerned in the present attempt to in- 
vade the insurance field by the Chrysler 
Sales Corporation, organized to control 
the sale and distribution of Chrysler au- 
tomobiles; for, carried to its logical con- 
clusion, it means the elimination of the 
American insurance agent, and the pass- 
ing of the American agency system. 

“Commissioner Wells of the Minne- 
sota insurance department has ruled on 
the Chrysler plan. The Palmetto is not 
licensed in Minnesota. The Minnesota 
department therefore holds that the sale 
of insurance in this company on auto- 
mobiles in Minnesota is contrary to law, 
except where the purchaser secures li- 
cense and files bond; and the department 
will file complaint in cases where the 
facts of such illegal sale of insurance, 
placed before the department, afford rea- 
sonable ground for court action. Each 
individual sale may be made the basis 
of a separate complaint. 

“Members of the Minnesota Associa- 
tion of Insurance Agents, who may have 
definite knowledge of the illegal sale of 
insurance on Chrysler cars, are re- 
quested to place this information at the 
disposal of the insurance commissioner 
and thus aid him in the enforcement of 
our insurance laws.” 


SEES FLAWS IN BRIEF 
OF CHRYSLER LAWYERS 


(CONTINUED FROM PAGE 6) 


lar expression in the automobile in- 


dustry. 
‘But how 


about the Chrysler plan? 


The Palmetto has no right of selection; 
in fact, the policies cannot be cancelled. 
What a blow this is to the principle that 
the old insurance companies have been 
striving for, and in which they have had 
the support of all law enforcement 
bodies. It is possible that the Palmetto 
will rue this bargain. 
Others May Be Involved 

‘It is scarcely proper, however, to lay 
all the blame on the Palmetto, for cer- 
tainly the Chrysler Company would not 
xe satisfied to place all of this liability 
in a company no larger than the Pal- 
met te me it is unquestionably a fact 
hat some larger company is reinsuring 
the Palmetto, « r] as contracted to take 
over the P Seuatiel liability as of next 
Dec the Palmetto having made such 
reit ce arrangements for its out- 


standing liability at the end of each of 
the two preceding years. 

“The Chrysler plan is supposed to net 
the finance company eight percent on 
the money loaned. Is this statement en- 
tirely correct? Does not a purchaser on 
securing a car pay interest at 8 percent 
on the full balance due for the 10 or 12 
months of the loan, but as this loan is 
paid off at the rate of one-tenth or one- 
twelfth monthly, is not the actual inter- 
est charged something like 15 percent? 
Of course on top of this is the commis- 
sion paid to the Baltimore brokers, who 
saw enough profit in the undertaking to 
induce them to open a new branch office 
in Detroit for the purpose of handling 
this one account. 

“But now, best of all, the Chrysler at- 
torneys, who are said to be experienced 
in insurance law, say: ‘The savings are 
effected because the insurance is done on 
a wholesale scale. Why talk about 





saving when every purchaser of a Chrys- 








ler car, outside of the few metropolitan 
cities, will pay more for his insurance 
(in many cases almost double) than he 
could buy it for from any local insurance 
agent in his home community. The 
scheme is one which will make the 
farmer or small town buyer pay an ex- 
orbitant price for insurance, to provide 
funds with which to pay the big city 
buyers’ losses, including the bootleggers, 
bandits, etc. But who ever heard of 
fire insurance or theft insurance at 
wholesale? Can a builder of one hun- 
dred dwellings buy insurance cheaper 
than the builder of one? Can a group 
of householders in a community get a 
wholesale price for burglary insurance? 
If insurance companies were foolish 
enough to attempt to issue such policies, 
the very excellent state insurance regu- 
latory laws would not permit it, and that 
particular law pertaining to discrimina- 
tion would promptly be invoked. 


“The Chrysler 


insurance attorneys 





COMPANY AFFILIATIONS IN THE WEST 





called 


list 


to Aug. 1, 1925, is as follows: 


UNION 
Aetna Home F. & M. 
Aetna Fire Und. Hudson 
Albany Tllinois Und. 
Alliance, Pa. Tmperial 


Allied Und. 

Amer. Alliance 
Amer. Ali. Assn. 
American Central 
American Eagle 
Amer. Nat’l, Ohio 
Amer. Union 
Anglo-Amer. Und. 
Asso. Federal Und. 


Automobile, Ct. 


Brit. & Federal 
British Und. Agcy. 


Caledonian 
Caledonian-Amer. 
Caled. Amer. Und. 
California 
Carolina 

Cent. States, Kan. 
Cent. States Und. 
Chicago F. & M 
Citizens, Mo. 

City of New York 
Colonial Fire Und. 
Columb. Fire Und, 
Columbia, N. J. 
Com’! Union, N. Y. 
Com’! Union, Eng. 
Commerce, 
Commonw'lth, N. ¥ 


Commonw'lth F&M 


Connecticut 
Conn. Und. 
Constitution Und. 
Continental 
Continental Und. 
County, Pa. 


Delaware 
Delaware Und. 
Detroit F. & M. 
Detroit Nat’l 
Dixie 


Eagle 

Eagle Star & Brit. 
Employers Fire 
English-Am. Und. 
Equitable F. & M. 
Equitable Und. 
Exchange Und. 


Farmers, Ia. 
Federal, N. J. 
Federal F. & M. 
Federal Union 
Fidelity-Phenix 
Fire & Marine Und. 
Fire Ass'n. 
Fireman's Fund 
First American 
Forest City 
¥ranklin, Pa 
Franklin Nat. 
General, France 
Ga. Fire Und 
Georgia Home 
Glens Falls 
Glens Falls Und, 
Globe Fire Und 
Granite State 
Great American 
Hand-in-Hand 
Hanover 
Harmonia 
Hartford 
Hawkeye & Des 
Moines Und 
Henry Clay 
Hibernia Und. 
Home, N. Y 
Home Und. 


Ins. Co. No. Amer. 
Inter-State Fire 
Iroquois 
LaFavette 

Law Union & Rock 
L. & L. & G., Png. 
London & Provin. 
London Assur. 
London Und. 
London & Lance. 
London & Scottish 


Manhattan F. & M. 
Manhattan Und. 
Maryland 

Mass. F. & M. 

Mech. & Traders 
Merc. F. & M. Und. 
Mercantile, N. Y. 
Mercury 

Michigan F. & M, 
Middlewest Und. 
Mid-West Dept.., Ia. 
Minneapolis F. & M 
Minnesota Und. 
Nat'l Amer., Neb. 
National, Ct. 

Nat’l Security, Neb. 
Newark 

Newark Und. 

New Hampshire 

N. Y. Fire Office 
New York Und. 
New Zealand 
Niag.-Detroit Und. 
Niagara 


Northern. Eng. 

nat gn Und. 
W.F. & M.. Minn. 

haat Union 

Occidental, Und. 

Orient 

Palatine 

Patriotic 

Pennsylvania Fire 


Philadelphia F. & M. 


Phenix Und. 
Phoenix, Ct. 
Phoenix, Eng. 
Phoenix Und. 
Preferred Risk 
Presidential 
Prov. Washington 
Providence Tind. 
Provident Fire 
Provident Und. 
Quaker City Und. 
Queen 

Queen City 
Reliance, Pa. 
Retailers, Okla. 
Rochester Dept. 
Royal Exchange 
tcyal 

Roval Und. 
Scottish-Met. 
Safeguard 

St. Paul F. & M. 


Scotch Und. 
Seottish U.& N 
Security Nat., Tex. 


Sentinel 

South Brit 
Springfield F. & M. 
Standard, Ct 
Standard, N. Y. 
Star of N. Y. 
State, Eng. 
Sterling 

Sun 

Sun Und. 

Svea 


HE complete of companies 
operating in all or a part of 
“Western Union territory,” 
according to affiliations, 


so- 


corrected up 


Tokio Marine 


United Firemen’s 


Ba a OUrbaine, France 

reaty Un Victory, Pa. 

Twin City Virginia F. & M. 

oe eg Oo Vulcan Und. 
nion, Ind. 

Union of Canton bbe re 

Onion Marine ‘ 

United Amer. Und. Yorkshire 

BUREAU 
Abeille Mich. Com’! Und. 
Agricultural Millers Nat’l 


| Allegheny F. Und. 
| Allemannia 
| Allemania Und. 


American, N. J. 
American Und. 
Baltimore Amer. 
Ben Franklin Und. 
Boston 

British America 
Buckeye Nat’l. 
Buffalo 

Calumet Und. 
Camden, N. J. 
Capital, N. H. 
Central Federal 
Cincinnati Und. 
City. Pa. 
Columbian Nat. 
Columbia, Ohio 
Concordia 
Dubuque 
Duquesne Und. 
East & West 
Empire State Und. 
Eureka-Security 
Farmers. Pa. 
Firemen’s N. J. 
Firemen’s Und. 


Girard 

Girard Und. 

Globe, Pa. 

Great Western 
Great Western Und. 
Great Lakes, Ill. 


Holland-Amer. Und. 


Ins. Co. State Pa. 
Tnsurance Und. 
Towa Und. 
Jersey Fire Und. 
Keystone Und. 
Marquette National 
Mercantile Und. 
Mechanics, Pa. 
Mechanics Und. 
Merchants, Colo. 
Merchants, R. I. 


Milwaukee Mech. 
Milwaukee Und. 


Nat’l-Ben oe 
Nation Und. 

Nat’l Liberty 
National Union 
National Reserve 
New Bruns. Und. 
Netherlands 

New Brunswick 
New Haven Und. 
North River 

N. W. Nat’! 
Northwestern Und. 


Ohio Farmers 
Old Colony 


Pacific States 
Pa. Und. 

Peoples Nat’l 
Peoples N. Und. 
Pittsburgh 
Pittsburgh Und. 
Reliable 
Republic. Pa. 
Rhode Island 
Richmond 

Rhode Island Und. 
R. I. Union Und. 
Rockford Und. 


Security, Ct. 
Security. Iowa 
Standard, N. J. 
Standard Amer. 
Superior, Pa. 


Union, Buffalo 
Union, France 
Union Und. 

(Tnited Amer., Pa. 
United States 
United States Und. 
U. S. Merch & Ship. 
Washington Und. 
Western, Canada 
Western Und. 
Wheeling, W. Va. 
Wisconsin, Und. 


NON-AFFILIATED 


| Alliance. Eng. 


Allied, Pa. 
Amer. Equitable 
American Gen., TI1. 


American Druggists 


Anchor. N. Y¥ 
Assur. Co. of Amer. 


Bankers, Mont. 
Rankers & Shinpers 
Rirmingham. Pa. 
Brit. & For. Mar. 


Century, Scotland 


Equity, Mo. 
Pureka 
Excelsior, N. Y. 


Fidelity Union. Tex. 


Firemens & Mech. 
General, Wash. 
Globe, Und. 

Globe & Rutgers 
Grain Belt, Ia 
Great Union F. & M. 
Hamilton 

Hampton Roads 


Home, Ark. 
Illinois Fire 
Importers & Exp. 
Indem, Mut, Mar. 


‘ Independence 


Indiana 
Tndustrial, O. 
Towa Mfrs. 
Iowa Nat'l 

Iowa State 
Knickerbocker 
La Salle, La. 
Liberty, Ky. 
Lumber Und. 
Madison 
Merchants, N. Y. 
Merchants. Ind. 
Merchants Und. 
Metropolitan Hib. 
Minnesota Fire. 
National N. J. 
New England 
New Jersev 
Northern, N. Y. 
Pacific 

Pioneer. Tl. 
Potomac 

Rocky Mountain 
Savannah 
Southern Home 
South Carolina 
Stuyvesant 
Stuvvesant Und. 
Utah Home 
Vulean, N. Y. 
Wolverine 





refer to group insurance. They evi- 
dently mean life insurance, which differs 
in every respect from insurance upon 
physical property, and they will then 
probably say, ‘How about automobile 
fleet rates?) As a matter of fact, they 
know the answer to that question so 
well that they are only fencing when 
they ask it. The requirements for a fleet 
rate are such that no individually owned 
car is eligible, and only a few groups 
of cars under one ownership can secure 
such a rate, because it is obtainable only 
on commercial cars housed in a garage 
with expert mechanics in attendance and 
complete repair facilities, so that dam- 
ages coming under the terms of the in- 
surance policy can be repaired at much 
lower cost than with an_ individually 
owned car, and this saving in loss repair 
cost is represented in the reduced fleet 
rate. 

“Can the Chrysler plan show any such 
intent? Do all Chrysler dealers intend 
to tepair Chrysler cars insured by the 
Palmetto at cost? If so, that part of the 
plan has not been announced. 

Insuranee Not Given 


“The Chrysler insurance attorneys 
close their appeal to the public by a 
statement as to the legality of it. That 
is a lawyer’s job to decide, and an in- 
surance man can only express what to 
him is a common sense point of view. 
Any statement to the effect that this in- 
surance is given away, or that the 
Chrysler company pays for it, and does 
not get it back in the purchase price 
of each car, is pure ‘bunk’ and should be 
checked from the Chrysler books. 

“When a local Chrysler dealer receives 
payment for any part of the purchase 
price of a new Chrysler car, he is act- 
ing in the capacity of an insurance 
agent, for he is collecting premium for 
insurance and actually receives the same 
rate of commission upon the premium 
included in the price of the car that he 
does upon the net cost of the car itself. 

“The plan has been in effect for one 
month, and we have not heard of a pur- 
chaser or dealer who is enthusiastic, but 
to the contrary. Inasmuch as they have 
been told that they pay nothing for the 
insurance, many Chrysler purchasers are 
unwilling to trust to its effectiveness, 
and are continuing to provide their own 
insurance, through companies’ which 
have heretofore protected their interests 
satisfactorily. 

“It will be interesting to watch the 
‘sales resistance’ produced by a few dis- 
satisfied claimants under the Chrysler 
plan and there will be dissatisfied claim- 
ants, beyond a question of doubt, be- 
cause the principal reason for the gen- 
eral satisfaction with loss adjustments 
under the established automobile insur- 
ance methods is the presence on the 
ground of the local agent or broker, who 
in every instance is a friend of the car 
owner, and can act as a ‘buffer’ between 
the insurance company and the owner. 
Without the services of these agents 
and brokers, 50 percent of automobile 
loss claimants would be dissatisfied with 
their adjustments. 

Finance Accounts Not Desired 


“Not more than a dozen insurance 
companies have seen fit to meet the out- 
rageous demands of the automobile 
financing companies operating country 
wide, by allowing preferential rates, of 
paying excessive commissions, and in 
many instances, when they have done 
so, they have been in violation of state 
laws, and have done their business under 
cover. Well managed and conservative 
companies have preferred to avoid these 
finance accounts, or to be satisfied only 
with the business of small local finance 


companies spn iting conservatively an 
without the grasping methods of the 
lar ‘wer eolaeras. 


automobile 
a sincere 


“Ti the 


manufacturers 
have i 


desire to correct the evils 


of the financing business, why approach 
a small company that has even found 
it unwise to attempt to carry from yeat 
to year the limited liability that it has 
assumed in the past? Why not appea 
to the insurance companies as a whole, 
which have carried the bag for them for 
vears past, to confer in finding a way 
in which the financing evil could be 


overcome?” 
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BROKERAGE OFFICES 
OFFER BIG SERVICE | 


Agent- -to-Agent Business Big De- | 
“velopment for Offices Binding 
Business Everywhere 


|; company 


with the agency system. They know it | 


would be inimical to their interests to 
adopt any policy of overhead writing. 
The manager of one of the largest 
brokerage departments says that 75 per 
cent of his business comes on the agent- 
to-agent plan. This is valuable from a 
standpoint because it saves 


| business that might otherwise get away 
| and in addition is a great service to a 


TOTAL VOLUME SMALLER) 


| ment at 


Newer Departments Kept Going by Re- | 
| ranges with the local agent where the 


insurance and Other Services 
Rendered in Chicago 


Brokerage departments in Chicago, 
authorized to bind business anywhere in 


| risk is located to write the policy. 


the country, have for the most part ex- | 


perienced a sharp reduction in volume 
during the past year. Many of these 
offices were established during the boom 
and prospered on the big lines that 
brokers were placing with difficulty. 
Now the small company offices are do- 
ing practically no brokerage business, 
and it is possible that some of them will 
be closed. The old established broker- 
age departments are still doing a good 
business, although not as much as dur- 
ing the boom, and it is a significant fact 
that their main source of premiums is 
agent-to-agent brokerage, whereby a lo- 
cal agent writes his company’s service 
department in Chicago to handle for 
him business which he controls outside 
of his territory. 


Other Department Functions 


The brokerage departments in Chi- 
cago for the most part are not dependent 
altogether on brokerage business. They 
are usually designated as service depart- 
ments as well, and are valuable to com- 
panies and agents for various uses_ to 
which they are put. A company which 


does not have a western department of- | 


fice in Chicago is sorely in need of some 
company representative in that city. 
The manager of the brokerage or serv- 
ice department is put into use to look 
up and get together any information 
about local conditions that the home 
office wants. He does all the little odd 
jobs that the company wants done in 
Chicago and there are a good many of 
these. In addition to this, many of the 
offices carry on an extensive reinsurance 
business. The brokerage end for the 
small companies has just about gone. 
During the war and in 1919 and 1920, 
it was no uncommon thing for a broker 
to walk into a brokerage department and 
offer the manager any part of a $5,000,- 
000 line. That is all changed now. The 
big brokers usually have their regular 
connections and tell the manager just 
how much they can give him. They 
have no trouble in placing their lines 
and the small company is left out, for 
the simple reason that the brokers nat- 
urally want as few policies on a risk as 
possible. Therefore, they call on 
large companies who can handle the big 
chunks. The tendency of the day is to 
reduce the number of policies. Some of 
the larger brokers are taking risks 
where a whole bushel basket of policies 
has been used in the past, and are re- 
ducing the number to eight or ten. 

The agent-to-agent 
big service of the 
ments of the large 
companies do not 
Writing and even though managing a 
eet of companies, the brokerage man- 
ager finds it poor policy to accept a risk 
direct where any one of his companies 
is represented. Most of these brokerage 
Managers complain that there are some 
eet organizations who will select the 
company that is the most poorly planted 


the 
depart- 
These 


brokerage is 
brokerage 
companies. 
do any overhead 


and accept lines in that company, giv- 
ing the broker the full commission. This 
Is not done by the companies with the 
Stronger agency plants as they realize 


the value of the good will of the agents 


the | 


and it is their fixed policy to fall in line | 


local agent. The local agent may not 
know which are the best agencies in the 
town where his risk is located. He 
merely writes to the brokerage depart- 
Chicago, which handles the 
whole thing for him and gets him the 
brokerage commission. It also ar- 


The 
agent who writes the policy appreciates 
the fact that his company is on the job 
with the service and gets the business 
for him which might go to some 
other local agent in his community. He 
is, therefore, quick to respond when he 
has any brokerage business and writes 
at once to his Chicago department in- 
stead of direct to an agent in the other 
city. 
Other Services to Agents 

Most of the service departments are 
ready to help in other ways. They will 
place any line of insurance that a man 
has to offer. If an agent comes in with 
a big fire line and later on wants to 
place the workmen’s compensation, 
plate glass, or in fact any other line, the 
brokerage service department manages 
to see that this line is taken care of and 
incidentally sees that the agent for his 
company in the locality of the risk 
writes the policy. 

The fact remains, however, that the 
purpose for which many of the broker- 
age departments were established no 
longer exists and if it were not for the 
other functions, they would undoubtedly 
be discontinued. 


Success Commandments 


By Charles M. Schwab 


1, WORK HARD. Hard work is the 
best investment a man can make. 

2. STUDY HARD. Knowledge 
ables a man to work more 
gently and effectively. 

3. HAVE INITIATIVE. 
deepen into graves. 
4. LOVE YOUR WORK. Then you 
will find pleasure in mastering it. 
5. BE EXACT.  Slipshod 
bring only slipshod results. 

6. HAVE THE AMERICAN SPIRIT 
OF CONQUEST. Thus you can 
successfully battle with and over- 
come difficulties. 

7. CULTIVATE 
Personality 
fume is to a flower. 

8 HELP AND SHARE WITH 
OTHERS. 


en- 
intelli- 


Ruts often 


methods 


PERSONALIT Y. 


to others. 
9 BE DEMOCRATIC. Unless 
feel right towards your fellow men 
you can never be a successful leader 
of men. 
IN ALL THINGS DO YOUR 
BEST. The man who has done his 
best has done everything. The man 
who has done less thar his best has 
done nothing. 


10. 


is to a man what per- | 


The rea! test of business | 
greatness lies in giving opportunity | 


you 





NEW ORLEANS 
UNDERWRITERS 
AGENCY 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 


308 Camp Street 
NEW ORLEANS, LA. 


Reliable — Responsible — Respectable 





Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 








EDWARD MILLIGAN, 
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GEO. C. — Jr ice- President. 
HENRY P. UITMAN, Secretary. 
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ARD LIN, Secretary. 
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Cash Capital 
$5,000,000.00 


Reserve for Reinsurance a OMPANY S Reserve for Outstand- 
$11,232,734.0. Piccnl ; ing Losses, $1,489,500.47 


Total Assets, 
PHEENIX $31,567,013. 08 


Surplus to Policyholders -- $18,098,907.35 


Total Losses Paid Since Organization of Company 


$122,649,999.69 

















Its Name Indicates Its Character. 


American National Fire Insurance Co. 
COLUMBUS, OHIO 


Capital $500,000 
CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and Secretary 
ALLEN W. FLEMING and E. PHILLIP GUSTAFSON, Assistant Secretaries 


Operating Along Sound Lines. 


Progressive, Yet Conservative. 
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“STARS” IN THE LONE STAR STATE 





























GENERAL ACCIDENT POTOMAC INSURANCE CoO. ' 
FIRE AND LIFE OF THE 
ASSURANCE CORPORATION, LTD. DISTRICT OF COLUMBIA 
PHILADELPHIA, PA. d 
WRITING 
WRITING Fire 
Automobile Windstorm 
Liability Farm and Hail 
Property Damage Automobile Fire and Theft I 
Collision «Amarillo } 
Accident and Health 
Burglary 
Workmen’s Compensation . 
Steam Boiler «Plainview Wichita Falls ‘ 
Plate Glass 
Newcastle , 
Elevator Dallas C 
P ublic © ‘ ” r 
Teams - Liability Fort Worth Terrell is 
Abilene. P 
cl 








Waco 





FFICES AND SPECIAL AGENTS LOCATED ADVANTAGEOUSLY OVER THE STATE 


Rhaatins Beaumon 
HoustdS 


San Antonio 
















MONTHLY 


| MAGAZINE ” 
| | DEVOTED Home Office Facilities at Your 
| iNTEAESTS Finger Tips, Backed Up by 


| OF TEXAS AGENTS 





tion and Claims Service. 


Brownsvr lle 


RAVENS, DARGAN & CO. 


COMPLETE INSURANCE SERVICE 
Texas Managers for the “GENERAL ACCIDENT” and the “POTOMAC” 


HOUSTON, TEXAS 


Expert Engineering, Inspec- 
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| RECIPROCAL TO RETIRE 


INROADS ARE MADE IN 
RECIPROCAL BUSINESS 


No Reductions Announced Since 
Stock Company Rate 
Decreases 





DISCRIMINATION IS SHOWN 





Insurance Buyers Are Making Investi- 
gation Into Merits and Objecting 
to Some Advertising 





DETROIT, MICH., Aug. 5.—That 
stock company representatives in this 


section are making substantial inroads | 
into the business of the Interinsurance 
Exchange of the Detroit Automobile 
Club well as other similar recip- 
rocals operating in Michigan territory | 
is indicated from the fact that no rate 
reductions have been announced by re- 
ciprocal organizations, notably the ex- 
change, since downward rate revisions 
have been made effective by the stock | 
companies. Prior to the announcement | 
of these rate revisions by the stock or- | 
ganizations, the Detroit motor club re- | 
ciprocal in particular emphasized rate | 
reductions as one of the outstanding ad- | 
vantages to be obtained from its form | 
of insurance but this appeal has now | 
been subordinated, having given way | 
largely to more general features, espe- | 
cially its alleged connection with the | 
American Automobile Association of 
which the Detroit Automobile Club is a 
member. While the dividend feature of | 
the exchange insurance is being con- | 
tinued there has been no_ widespread | 
tendency to feature dividend returns as | 
one of the advantages from exchange | 
insurance. 


as 


Inquire into Basis 


To a great extent this change in sell- 
ing tactics by the Detroit motor club 
reciprocal is attributed to the increased 
tendency on the part of so many busi- 
ness and professional men to inquire | 
more closely in the underlying basis of 
reciprocal protection. For one thing it | 
is pointed out that the attempt to em- 
phasize the availability of alleged nation- 
wide insurance service by the Inter-in- 
surance Exchange, which brought about 
such strong opposition from stock com- 
pany representatives and resulted in an 
investigation by the Detroit Better Busi- | 
ness Bureau, has served to a marked | 
degree to concentrate the attention of 
insurance users, especially the owners of 
higher priced cars, upon the limitations 
of reciprocal service. Incidentally the 
filing of these complaints against the 


exaggerated claims of the Exchange 
with respect to nation wide insurance | 
Service has resulted in the discontinu- | 


ance of this kind of advertising. 
Limitations Shown 
The following limitations of reciprocal 


insurance are being pointed out with re- 
markably effective results: The policy 


Shall be null and void if the interest of | 


is other 
ownership 


the assured in the automobile 
than unconditional and sole 


} 
| 
| 
| 
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CASUALTY 


& 


ND 





Ws 





“YY YT 


BECOMES A STOCK COMPANY 


| Security Union Casualty Is to Take 
Over the Business of Oil Men’s 
Reciprocal 





The Oil Men’s Reciprocal Association 
of Houston, Tex., will be absorbed by 
the Security Union Casualty of Dallas, 
a stock company with capital of $100,- 
000. The stock company was organized 
by the reciprocal concern in order to 
take over its business. The Oil Men’s 
Reciprocal had a premium income of 
$700,000. It started business in April, 
1922, to write compensation and employ- 
ers liability. The attorneys in fact were 
George R. Christie and W. P. Hobby, 
who were the leading factors in the or- 
ganization of the Security Union 
Casualty. Mr. Hobby is ex-governor of 
Texas and he and Mr. Christie have been 
associated for some time in the recip- 
rocal. Mr. Christie is also attorney-in- 


| 
| 
| 


| fact for the Lumbermen’s Reciprocal of 


Houston. They are the moving spirits 
in the new stock company. 


No Reinsurance Contract 


No reinsurance contract has been pre- 
sented to the Texas department, but as 
explained to the department the Security 
Union will gradually take over the re- 
ciprocal’s business where patrons desire 
it, on expirations or cancellations for 
that purpose. This is the same plan fol- 
lowed by Homer Mitchell of the Texas 
Employers of Dallas in transferring its 
business to a newly formed stock com- 
pany. 

The Oil Men’s Reciprocal was licensed 
in Arkansas, Kansas, Oklahoma and 
Texas. The loss ratio of the Oil Men’s 
Reciprocal last year was 88.5 percent as 
compared with 51.2 percent in 1923. Its 
surplus decreased from $112,143 at the 
end of 1923, to $108,989 at the end of 
1924. Its premiums last year were 
$668,289; total income, $694,244; losses, 
$388,817; total disbursements, $512,680; 


| assets, $369,462; claim reserve, $231,334; 


net surplus, $108,988. 








or becomes encumbered by any lien or 
mortgage unless the written consent of 
the Exchange is endorsed herewith, or 
while automobile is being driven by one 


| under the influence of liquor; policy is 


ineffective if upon the occurrence of an 
accident involving bodily injuries or 
death or damage to property of others 
the assured shall fail to give immediate 


| notice thereof with the fullest informa- 


tion obtainable at the time to the 
head office of the Exchange; existence 
of provision that “the subscriber (the 
assured) will immediately advance for 
his credit with the attorneys of the Ex- 
change $..... as a premium for the pur- 
pose of exchanging indemnity as herein 
contemplated, such advance being in 
no sense stipulated payment to other 
subscribers for this contract,” the recip- 
| rocal policy will pay irrespective of the 
limit of liability expressed in the agree- 
ment, all costs taxed against the as- 
sured in any legal proceeding defended 
by the Exchange, all interest accruing 
| after entry of judgment upon such part 
therof as shall not be in excess of said 








| limits of liability, all expense incurred | 


| by the Exchange for investigation, ne- 
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CHECK ON CROOKED CLAIMS | 


Further Action Proposed in Maryland 
Campaign Against Accident and 
Health Frauds 


BALTIMORE, MD., Aug. 5.—Dras- 
tic steps to protect insurance companies 
from being defrauded by “repeaters” 
will probably result in the establishment 
in Maryland of a central bureau or clear- 


ing house to provide a check on ail who | 


purchase health and accident insurance. 
This innovation would go hand in 










CLEARING HOUSE | 
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UNION INDEMNITY WINS 
STOCK TRANSFER CASE 





Court Orders Approval of Deal In- 
volving Northwestern Casualty 
& Surety 


/REFINANCING UNDER WAY 





President Moss Issues Statement Out- 
lining Plans—Commissioner Smith 
to Appeal Case 


hand with the appointment of a special | 


physician by the state insurance com- | 
missioner, who will pass on all claims | 


and act as the final arbiter in disputed 
cases. 
After Crooked Doctors 

Physicians who lend their aid to per- 
sons defrauding insurance companies 
through the filing of false claims on 
health and accident policies are equally 
as guilty of fraud as the policyholder 
who makes a false claim, it is asserted 
by the companies, 

Commissioner Benson, who is back 
of the movement to effect changes in 


the present insurance laws to protect the | 
companies, said the physician problem | 


will not be overlooked. He added: 
“When I speak of the physician who 

aids in making fraudulent claims, I am 

talking of the few. 


scientious scruples against fleecing the 
companies. While there are a few, they 


are big enough in power to cause con- | 


siderable worry. We are going to take 


this type of physician into consideration | 


when we ask for additional teeth in the 


insurance laws from the next legisla- | 
If possibile we will drive him out | 


ture. 
of business. Maryland is no place for 
physicians who are off color and we in- 
tend to rout them out.” 


Would Mean Lower Rates 


When companies selling health and 
accident policies in Maryland are pro- 
tected against payment of fraudulent 


claims of dishonest policyholders, then | 
the honest purchaser of such insurance | 
insurance or | 


will benefit in increased 
lower rates, says C. A. Wright, district 
manager of the Home Beneficial, one 


of the 17 companies allied with the com- | 


missioner to drive out the defrauders. 


“With the knowledge that the com- | 


panies in Maryland are losing many 
thousands of dollars annually by reason 
of this form of theft—for it is nothing 
else—it is necessary to recoup our 
losses,” he declared. “For that reason 
the rates are probably somewhat higher 
than they would be if the companies 
knew they only had to pay bona fide 
claims. 

“It is certain that when these dis- 
honest practices of collecting claims for 
sickness and accidents where there is 


neither are stamped out, the honest pol- | 


icyholder will benefit by receiving lower 
rates for insurance or by 
higher benefits.” 








gotiation and defense; usually author- 
ized to do business only in the state or 
city in which the Exchange is author- 
ized; no claim adjusting offices outside 
(CONTINUED ON PAGE 46) 


] There are some— | 
not many of course—who have no con- | 


receiving | 


MILWAUKEE, WIS., Aug. 5.—Ar- 
| rangements have already been made and 
are being carried out for the refinancing 
of the Northwestern Casualty & Surety 
of this city, following the issuance of a 
mandatory writ by Judge Stevens in cir- 
| cuit court of Dane county, compelling 
the Wisconsin insurance department and 
securities division to issue a permit for 
an exchange of stock between that com- 
| pany and the Union Indemnity of New 
Orleans on a basis of 4.4 for 1. An- 
nouncement to this effect has been made 
by W. Irving Moss, president of the 
| Union Indemnity and of the Northwest- 
ern Casualty & Surety, who is in this 
city now assisting in working out the 
arrangement. 

| Smith to Appeal Case 

The decision of Judge Stevens was 
| given Friday at Madison, and came after 


\the Union Indemnity had gone into 
| court to protest the action of the insur- 
ance commissioner in withholding his 
permission for the affiliation of the bie’ 
| companies. The securities division 0 
the railroad commission had approved 
of the deal but could not authorize it 
without a permit from the insurance 
commissioner. This the commissioner 
refused to issue, holding that the trans- 
| action was inequitable from the view- 
point of Northwestern stockholders. He 
held out for a basis of. 5.4 for 1, The 
Union Indemnity, in petitioning for legal 
| means to force issuance of the permit, 
presented a petition from stockholders 
| of the Northwestern representing more 
than half of the outstanding stock ask- 
ing the court to allow the deal to go 
1rough. 

F Comnisiostonet Smith announced that 
the case would be appealed to the su- 
preme court, where it may be heard at 
the October term. 

Calls Smith’s Stand “Unreasonable” 


Judge Stevens, in a decision of great 
interest to the insurance business gen- 
erally because of its broad viewpoint 

2 hat: 
aeeThe’ determination of the defendant 
insurance commissioner that the pro- 
posed plan for the exchange of stock is 
not fair, just and equitable, was unlaw- 
ful and unreasonable. The plaintiff and 
intervening stockholders of the North- 
western Casualty & Surety Co. are 
entitled to a mandatory injunction di- 
recting the defendant insurance commis- 
sioner to approve and the defendant 
railroad commission to issue the permit 
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applied for by the plaintiff company on 
May 22, 1925.” 

The court pointed out that the com- 
missioner of insurance is not given any 
authority in law to prevent mergers of 
stock, even though inequitable. These 
are judicial not administrative questions 
he states. 

Misapprehended Scope of Statute 
“The commissioner apparently mis- 


apprehended the scope of the statute,’ 
says an excerpt from his decision. 


“It | 


is the plan of business which must be | 


unlawful, unfair, unjust or inequitable. 

he record contains no proof to warrant 
a finding that the plan of business of 
the company issuing the securities is 
unl laws ful, unjust or inequitable. 

The proof establishes without con- 
troversy that the proposed exchange of 
stock will not only not work a fraud 
upon those who propose to accept the 
stock or that of the Northwestern Cas- 
ualty & Surety Co., but it also estab- 
hshes the fact that it will be to the 
advantage of the holders of the North- 


western stock. The plaintiff and inter- 
vening stockholders have suffered a 
wrong and are entitled to a remedy. 


The only 
remedy.” 


question is the nature of that 


Comment by President Moss 


resident Moss of the two companies 
in commenting upon the successful con- 
clusion of the court action outlined the 
plans of the companies for immediate 
completion of the merger: 

“The Northwestern Casualty & Surety 
as well as the Union Indemnity of New 
Orleans will hereafter be under the com- 
mon ownership of the Insurance Securi- 
ties Company of New Orleans, a Lou- 
isiana corporation, with capitalization in 
excess of $5,000,000. There will be no 
financial relationship nor dependency 
between the Union Indemnity and the 
Northwestern, both of which will be 
continued as separate individual institu- 
tions, each ‘sailing on its own bottom.’ 
Ownership of each by the Insurance 
Securities Corporation, however, insures 
that there will always be ample addi- 
tional surplus provided from time to 
time to take care of the growing busi- 
ness of both companies. 

“Refinancing of Northwestern Casu- 
y & Surety is already under way. In- 
7 of its million dollar capital, the 
new capitalization of the company will 
be for $700,000, enabling the company 
to qualify for all lines of fidelity and 
surety business in every state in the 
Union. Its surplus will be between 
$600,000 and $750,000. The present im- 
nent in the capital of the company 








will be made good and a new surplus 
will be contributed to bring about a 
financial arrangement in the amounts 


indicated.” 
Will Write All Lines 


President Moss stated that North- 
western will gladly entertain applica- 
agency representation in every 
which the Union Indemnity is 

to do business. The combined 
facilities of both Union Indemnity and 
Northwestern are very great, he points 


tions for 
state in 


entered 


out, and agents representing the com- 
pany will have great resources behind 
them 

The charter of the Northwestern Cas- 
ualty & Surety already entitles it to 
write all lines of casualty and surety 
business, and burglary, theft and plate 
giz insurance will be written from this 
time or Poli forms and stationery 
for these new Snes are now in the hands 
of the printers, President Moss state 

Movie Sica Insured 

Enoct the large gray goose whe 
followed Louise Dresser wherever she 
went in the moving picture, “The Goose 
we ‘ nsured for $15,000 The 
policy, which was taken out by the Ur 
verse Corporatior covers him against 
theft. accident or death Two trainers 
are signed to watch over the goose 
nd attend to his education and trair 
ne It is said that he obeys the voice 
ot Keeper ‘ teide the camer lines 
r re ri t even a dog, his nte 
¥ he £ ost ine d his 


| has 


RAPS TECHNICALITIES | GREAT ADVANCES MADE 


RULINGS ARE GIVEN IN UTAH | 


oon | 


Commissioner McQuarrie Hands Down | 


Opinions Affecting Accident and 
Health Underwriting in the State 


SALT LAKE CITY, UTAH, Aug. 5 
—John G. McQuarrie, insurance com- 
missioner, has just handed down three 
rulings, affecting the writing of accident 
and health insurance underwriting in 
this state, following advice from the at- 
torney-general’s office. 

Commissioner McQuarrie says 
some companies are accustomed 
“very technical interpretation” when 
paying weekly installments to persons 
“necessarily confined to the house.” He 
declares that in some cases compensa- 
tion has been withheld when the patient 
been moved from his home to a 
hospital, and he holds that the com- 
pany is liable whether or not the person 
insured is confined to a hospital or his 
own home, or whether he be taken to a 
doctor’s office, on occasion, for treat- 
ment. It is not held that such cases are 
the rule, but that they exist, and, pre- 
sumably, the ruling is that the company 
on the risk cannot escape liability on 
such technical grounds, though the mat- 
ter would have to be finally decided by 
the courts in case of objection to the 
ruling. 


that 
to a 


Delivery of Notice 
Another ruling is that cancellation 
clauses which read that cancellation may 
be written notice “delivered to the in- 
sured, or mailed to his last address,” do 
not excuse the company from liability 
unless it can prove they were actually 
received by the assured. It is also held 


that if the notice is mailed, sufficient 
time must elapse, to be determined by 
the regular mail schedule, for the de- 


livery to be made.’ 

In the third ruling the commissioner 
comments on the meaning of the term 
“days of grace,” and says that a policy 
is in full force until those days of grace 
have expired, “just as much as if the 
premium had been paid.” 


Callos Elected Secretary 


F. R. Callos of the home office of the 
Sun has been elected secretary of the 
Sun Indemnity to succeed George W 
Allen, who has retired to engage in the 


practice of law. Mr. Callos has been in 
the United States since last December, 
familiarizing himself with the affairs of 


the Sun Indemnity. 

Mr. Allen has been secretary of the 
Sun Indemnity since it was organized in 
1922, prior to which he was for many 
years connected with the Fidelity & 
Casualty, of which he was assistant sec- 
retary at the time of the organization of 
the Sun Indemnity. 


Thomas J. O’Brien has been appointed 
a special agent by the Detroit Fidelity 


& Surety. 


é At ‘present he is traveling 
in the central west Mr. O'Brien for- 
merly was with the National Surety in a 


similar capacity 


EXPECT TWO MILLION GAIN 


Fidelity & Deposit Business Already 
Nearly $1,000,000 Ahead of Same 
Period Last Year 


BALTIMORE, MD., Aug. 5.—“With 
writings for the year already nearly $1,- 
000,000 ahead of the corresponding 
period of 1924, it does not seem too 
much to hope that the company will 
show a net increase of $2,000,000 this 
year,” declared an official of the Fidel- 
ity & Deposit. 

“Reports from all over the field are 
indicative of much progress,” he contin- 
ued. “For example, James Van Buren, 
resident vice-president at Kansas City, 
says that his branch office wrote $6,000 
more in premiums the first six months 
of this year than for the first eight 
months of 1924, and that up to July 1 
it had written quite a bit more than two- 
thirds of its entire business of last year. 


Offices Show Big Gains 


“Then there is the Herman Hoopes 
agency in Philadelphia, which wrote 
over three times as much business in 
June as it did in June, 1924. Only the 
other day, Conkling, Price & Webb, 
general agents in Chicago, reported an 
$87,500 premium. 

“Hugh Murrell of the Washington, D. 
C., office practically duplicated James 
Van Buren’s feat. Down in Memphis, 
Col. Carruth’s organization wrote over 
$20,000 worth of business last month, 
which is by far the largest month that 
office has ever had. 

“Sidney Feld, Salt Lake City man- 
ager, reports that the total premiums of 
his branch at the close of business July 
8 exceeded the total volume for the en- 
tire year 1924.” 





PLANS FOR THE CONVENTION 
French Lick Springs Gathering of 
Casualty Men Will Attract Wide 
Attention of Underwriters 





J]. W. Henry, president of the 
National Association of Casualty & 
Surety Agents, has sent out a letter to 


members of the organization calling at- 
tention to the 1925 joint convention to 
be held at the French Lick Springs 
Hotel, French Lick, Ind., Sept. 29 to 
Oct. 2 The International Asso- 
ciation of Casualty & Surety Under- 
writers is scheduled to meet at the 


| same place at the same time. 


Two Joint Sessions 


There 
also 


will be two joint sessions and 
separate meetings of each associa- 
tion to discuss the many casualty insur- 
ance problems which are now concern- 
ing casualty company executives. A 
special effort has been made in outlin- 
ing a program to leave ample time for 
full discussion of topics of current in- 
terest. 





= > — 


NEED FOR LARGER 


ASUALTY companies 
more are insisting on 
ate payroll estimates 
initial premium can 
Insurance buyers naturally 
every advantage they : 


defer pa 


more and 
more ade- 
that a 
be secured 
want to get 
and if they 
ying the full premium they 
It is up to the agent writing 
higher estimates. Com- 
that ady annual premi 
he uld not be based on less than 80 


G 


larger 


qu so 


can 
Ca! 


ance 


nercent of 


the estimated annual payroll 

However, 60 percent is fixed by most 
companies as the minimum requirement 
Some companies feeling that some 
large risks have been written on insuf 





INITIAL PREMIUM 


ficient payroll estimate are having in- 
spection made of the big premium cases 
and where it is found that an inadequate 
initial payment has been made, addi- 
tional advance premiums will be _ re- 
quired. The companies not only lose 
the interest on the money that should 
be in their hands, but in some cases the 


assured fails and before the rest of the 
premium can be secured there is little 
left. The company therefore has been 
carrying the risk at probably less than 


half the premium it should have secured. 
Companies more and more the ne- 
of agents cooperating to get 
larger initial estimate. 


see 


cessity 





COMPLETION BONDS ON 
JEWELERS BUILDING 





Fidelity & Deposit Tells About 
Financing of Big Enterprise 
in Chicago 


HOW MONEY WAS RAISED 





Shows How Surety Company Became 
Important Factor in Making the Se- 
curity More Strong 


The Fidelity & Deposit house organ 
describes the method followed in issu- 
ing building completion bonds, in con- 


nection with the erection of the big 
Jewelers building that is now being 
started in Chicago. The Fidelity & 


Deposit says 

“The important part played by surety 
companies in the financing of large 
building projects is well illustrated by 
the case of the Jewelers building, now 
being erected in Chicago. The con- 
struction of this building is sponsored 
by the Jewelers Association of Chicago 
and its purpose is to provide a central 
location for the various jewelry manu- 
facturers and wholesalers in Chicago, 


a well as for other industries allied with 
the jewelry trade. 


Description of Building 


“The main part of this imposing 
structure is to be 24 stories high, with 
a tower of 16 stories. The first four 
floors will be leased for stores and 
shops while the fifth to the fifteenth 
floors, inclusive, will be occupied by 
wholesale and manufacturing jewelers, 
many of whom have already made 
arrangements to take leases for a 
long term of years. The balance 
of the offices will be leased to 
jewelers and other industries. A novel 
feature to be incorporated in the build- 
ing is a multi-storied garage which will 
be capable of accomodating 528 cars in 
active, and 44 in dead storage. 


How the Building Was Financed 


“In 1924, several individuals who were 
interested in this project, organized the 
Riverside Plaza Corporation to pur- 
chase the property on which the build- 
ing is being erected, to arrange for the 
necessary financing of the project and 
to let the contract for the erection of 
the building. 

“The authorized capital stock of this 
corporation consisted of 30,000 shares 
of 7 percent cumulative preferred stock, 
par value $100 per share and 30,000 
shares of common stock, par value $100 
per share. A $7,000,000 issue of 6 per- 
cent first —- bonds and a $1,500,- 
000 issue of 7 percent second mortgage 
bonds were ateo authorized in order to 
provide funds to pay for the cost of con- 
structing the building as well as to reé- 
tire the existing mortgages now out- 
standing on the property. 


Value of the Structure 


“On June 12, 1925, the Riverside 
Plaza Corporation entered into af 
agreement with the Starrett-Dilks Com- 
pany to construct the building for the 
upset price of $5,100,000. The value of 
the completed building, together with 
the land on which it was to stand, was 
estimated by several reliable appraisers 
to be approximately $11,700,000 and it 


was on that valuation that the amount 
of the first and second mortgage issues 
were based. 


“After carefully investigating the pro- 
ject, the Federal Securities Company 
of Chicago agreed to underwrite the 
first and second mortgage bond issues, 
relying upon the security of the lan 

(CONTINUED ON PAGE 46) 
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HE represents the F & D in 
a town which has a popu- 


lation of only 300. 


In 1922 his Fidelity and Surety 
premiums amounted to $30. In 
1923 they climbed to $428 and 
in 1924, to $910. 


So far this year he has written 
$9,905 in premiums. 


Heisonly one of many whohave 
proved to their own satisfaction 
the truth of the F & D’s fre- 
quently reiterated statement, 

“there are prospects for Fidelity 
and surety business in every 
community regardless of size’. 


One of Many 





FIDELITY and DEPOSIT [ams zres: cmos 
COMPANY 


Baltimore, Md. 





FIDELITY & DEPOSIT COMPANY, 


NU 86 


If you are not already adequately represented 
in this territory I will be glad to have full in- 
formation regarding an agency connection 


BALTIMORE with ae Company. 
I its Cratetnetiswech Giteieeaass 
Fidelity and Surety Bonds and Burglary Insurance I iii icin ies Cie ee eel 
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CHANGES IN DISABILITY POLICIES 


Brief Review of News About Policies, Riders and Rates, Which Are Given 
im Full in the Policy Analysis Section of The A & H Bulletins, Published 
Monthly by The National Underwriter Company. 








MARYLAND CASUALTY 


The Maryland Casualty has issued a 
new policy known as the “Income Disa- 
bility Policy,” Form ID, A. & H. 4024. 
The accident coverage of this policy is 
the same as that in the “Income Acci- 
dent Policy” reviewed a short time ago. 
It provides full weekly indemnity so 
long as insured suffers total disability 
and allows 30 days for total or partial 
disability to develop. It also carries an 
intermediate disability clause calling for 
payment of three-fourths of the weekly 
indemnity for not exceeding 26 weeks. 
The policy covers surgical operations, 
surgeon’s fees, hospital indemnity, 
nurse’s fees and identification. The ill- 





























mess coverage is in effect 15 days after 
the date of the policy and does not re- 
quire house confinement. For total dis- 
ability defined as inability to perf form 
any and every kind of duty pertaining 
to his occupation, it pays full weekly 
indemnity for not exceeding one year. 
There is also a permanent disability in- 
demnity equivalent to 100 weeks indem- 
nity. The annual premium for $5 weekly 
inde ges 18 to 50, in the select 

and pret ferred classification is $12. 

* * * 

UNITED STATES CASUALTY 

_ Health Pol 
issued recently by 
1ite asualt This policy 
s sold with one, tw ian or four 
t 1 period but only concur- 
rei y with | an accident policy in the 
: company providing at least an 
amount of single weekly indem- 
The po icy is in force from date 
and does not requ house con- 
Ther e€ is a specific indemnity 
for loss of limbs or sight ull 





weekly indemnity is payable for total 
disability over a period of one year. The 


| and $5 weekly indemnity. 


cles, motorcycles and saddle horses).” 

The rate on the special policy is $7 in 
the select class for $1,500 principal sum 
The effect of 
the special policy is to pay double in- 


|demnities if the accident occurs while 


the policyholder is riding in or driving 


|a privately operated automoble. 


policy includes surgical operations and 
hospital indemnity provisions, the latter 
| paying full weekly indemnity additional 


tor period of confinement not exceeding 
15 consecutive weeks provided no claim 
is made for surgical operations. This 
policy is non pro-rating and contains no 
travel restrictions. The rate for $1,500 
principal sum and $5 weekly indemnity 
are as follows: 











Sel.Pref.& Ex.Pref. Ord. 
Exclusion Ages Ages Ages Ages 
Period 18-49 50- 18-49 50-59 
One week .$6.25 $8 $6.75 75 
Two weeks. E 7 5.75 
Three weeks 4. 75 5.25 
Four weeks. 4.25 4.75 





* * * 
FIDELITY & CASUALTY 


Anniversary Life Indem- 
’ just issued by the 
follows closely the 
“Speci al Life Indemnity Accident Pol- 
cy,” Form 2202 F, which has been 
issued by this company for some time. 
The hospit al indemnity in the “Anniver- 


The “50th 
nity Accident Policy’ 
F idelity & Casualty 


sary Policy” instead of paying one-half 
weekly indemnity additional for not ex- 
ceeding ten weeks, provides this cover- 
age for 20 weeks either separately or 
combined with nurse’s fees. The “Spe- 
cial Life -Indemnity Accident Policy” 
had no nurse’s fees provision. The an- 


class on this 
sum and $5 


nual premium in the select 
policy for $1,500 principal 
weekly y indemnity is $5. 
The “50th Anniversary 
Indemnity Accident Policy” is exactly 
like the “50th Anniversary Policy” ex- 
cept that it provides double benefits if 
the injury is sustained “while in or on 
a private conveyance (excluding bicy- 


Special Life 


* * * 
TRAVELERS 

The Travelers is issuing a new policy 

which is a combination of its “Maximum 

Policy,” Form MD, and its “Special Au- 

tomobile Supplement.” The coverage is 

the same as in the Maximum Form MD 


| with the addition that $10,000 is payable 





for loss of life if sustained while the 
insured is riding in, operating or work- 
ing directly upon an automobile main- 
tained exclusively for personal and fam- 
ily use. For $25 weekly indemnity the 
annual premium is $40 in the select and 
preferred classes. 

A new “Special Automobile Supple- 
ment,’ Form MAX, for use with Trav- 
elers Forms-MA, MB, MF and MBD, 


; 7 - ~. ¢ 
provides additional death indemnity if 


death is caused while riding, operating 
or working upon a private automobile 
or while riding as a passenger-in any 


public automo bile. The rate for this 
coverage is $1.50 annually for each 
$1,000. 

* * * 


EMPLOYERS LIABILITY 


New policies issued by the Employers 
Liability include the “Superior Disabil- 
ity Policy,” Form D, and the “Income 
Accident Policy,” Form E I. The prin- 
cipal st um benefits of the “Superior Dis- 
ability” are payable if the loss occurs at 
any time during total disability or 
within 180 days irrespective of total dis- 
ability. The policy provides full weekly 
indemnity for period of total disability 
and one-half weekly indemnity for not 
exceeding 200 consecutive weeks. All 
usual accident indemnity provisions are 
included. Hospital indemnity and 
nurse’s fees are payable covering amount 
expended for such services not exceed- 


ing the weekly indemnity for not more | 


than 12 consecutive weeks. The illness 
coverage is effective from date of policy 
and house confinement is not required, 
A 14 days’ exclusion period on the ill- 
ness coverage applies to weekly indem- 
nity, hospital indemnity and nurse’s fees, 
Total disability for illness pays weekly 


| indemnity for not exceeding one year 


| pays 


and the permanent disability provision 
for 100 consecutive weeks. The 
annual premium on this policy for ages 
18 to 50 on the select and preferred 


| classes is $10 for $1,500 principal sum 


jand $5 weekly 


indemnity. The policy 
may be renewed to age 60 at an in- 
creased rate. 

The “Income Accident Policy” pays 
full weekly indemnity for total disability 
during period of such disability and one- 
half weekly indemnity for partial dis- 
ability for not more than one year. The 
policy contains all of the regular indem- 
nity provisions except surgeon’s fees, 
Hospital indemnity and nurse’s fees in- 
demnify to the amount expended for 
these services not exceeding one-half 
weekly indemnity for not more than 20 
consecutive weeks. For $25 weekly in- 
demnity the annual premium in the se- 
lect class is $15. 

A third new policy issued by the 
Employers Liability is the “Super. Ten 
Accident Policy” carrying $10,000 prin- 
cipal sum and $25 weekly indemnity, 
sold only to the select and preferred 
classes for an annual premium of $28.33, 
The coverage follows closely that of the 
“Standard Accident Policy” of the Em- 
ployers Liability. 

o*« * *~ 
MASSACHUSETTS BONDING 

The Massachusetts Bonding has is- 
sued two new monthly premium policies, 
the “New Victory Accident Policy” and 
the “New Victory Disability Policy.” It 
has also changed its “Defender Disabil- 
ity” and “Defender Accident Policy” 
forms. 

The “New Victory 
pays full monthly indemnities for total 
disability for not exceeding five years 
and one-half monthly indemnity for par- 

(CONTINUED ON PAGE 46) 


Accident Policy” 
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WORKMEN’ 5 COME ENSATION | 











GIFT IS NOT COMPENSATION 


Rendering of Financial Aid by Em- 
ployer Not to Be So Construed 
New York Court Holds 


Gift by Employer to Injured Employe 
Held Not to Constitute Advance Pay- 
ment of Compensation Under Work- 
men’s Compensation Law. In Giamelli 
ys. Rahtz et al., decided by the New 
York supreme court, appellate division, 
205 N. Y. S. 346, an employe suffered 
an injury but failed to file a claim with- 
in the time provided by the New York 
workmen’s compensation law. While 
the employe was suffering from the in- 
jury the employer went to see him and 


gave him certain sums of money, and 
these acts were, among other things, 
used as a basis of an award of com- 


pensation by the State Industrial Board, 
on the grounds that the giving of such 
sums cons stituted advance payment of 


compensation, that would prevent the 
clam from becoming barred, under the 
followin g provision of the statute: 

o case in which an advance pay- 
ment is made shall be barred by the 


failure of the employe to file a claim.” 


Award Was Reversed 
award so made the 
ployer and insurance carrier, 
cial Casualty, prosecuted an 
Here in reviewing the evidence of this 
the case, and reversing the 
court, among other things, 


From the em- 


appeal. 


phase of 
award, 
said: 
“The ‘advance payment’ means a pay 
ment on account of compensation. It 
implies a recognition of liability. <A giit 
or a loan from motives of charity or 
humanity is not to be distorted into an 
acknowledgement of an indebtedness. 


1 
the 


[he circumstances of the payment must 
be such as to indicate an understz andi n 
by the pa rties that the payment is a 


reduction of what one owes to the ot! 


Testimony of Employer 


“The employer testified as follows: 

““T gave him (claimant) financial as 
sistance. Whenever I went there I 
gave hin. money. * * * When I came to 
see Mr. Giamelli, I knew he did not 
have any money, at the time, and for 


h friend, 
ok ok 





nanity sake I always, as a 
advanced him money occasionally. 
Q. Mr. Rahtz, did you ever pay 
man compensation? A. No: I 
not.’ ‘i 

“That the claimant understood that 
he was not being paid compensation by 
the employer is clearly indicated in a 
letter addressed by him to the State 
Industrial Commission * * wherein 
he wrote: 


this 
did 


Gk 


“ “As stated I have as yet received 
no compensation and as the injury oc 
curred June 9, 1922, over a year ago, 


I cannot understand why your commis 
sion has apparently failed to function.” 


Statement of Referee 


“There is no other evidence on this 
branch of the case. The spirit in which 
the referee interpreted the evidence 


above quoted as establishing an advance 
Payment of compensation is manifested 
by his statement in making the ruling 
to that effect 

2 ‘The referee finds that the e1 plover 
Paid the claimant money——he may call 
t whatever he ants to call it he paid 
him money after the claimant met with 
the iniury while in his employ.’ 

_ This ruling in the licht of the tes- 
‘mony is a travesty of justice. If fol 
oped in other cases, the result cannot 


ail to Teact against 


vy 
by 


generally, 
} 


employe 8 


discouraging acts of generosity or o 


simple ensnalts on the part of well 
‘ispos ed employers Such a ruling 
Misconstrues generous impulses and 
“Onverts them into grounds of liability 
Which do not exist. The award should 
iiekersed. 


and the claim dismissed 


{ant 


| with the 


| compromise 
| claimant 
: | tion. 
Commer- | 


| Dept.) 


DECIDE COMPENSATION CASES 


Recent Points That Have Come Before 
the Higher Courts Involving 
Payment of Claims 


As to Validity of Deficiency Award 
to Claimant Who Had Settled an Action 
Against a Third Party without*the Con- 
sent of the Employer—Claimant was a 
helper on appellant’s wagon and was 
injured in a collision with a third party. 
Claimant elected to sue the third party 
and make claim against the employer 
for the deficiency. The action against 
the third party was compromised and 
an order of discontinuance entered with- 
out notice to or approval of the em- 
ployer, as required by statute. Claim- 
then applied for and received an 
award from the Compensation Commis- 
sion for the deficiency between the 
amount received on settlement and the 
amount due under the act. Held, that 
while such order of discontinuance was 
invalid as not complying with the stat- 
ute, it was nevertheless a bar to an 
award since claimant had not complied 
statute. Until the order of 
discontinuance was set aside and the 
action prosecuted to judgment or a v alid 
made pursuant to statute, 
could not recover compensa- 
O’Brien vs. Knickerbocker Ice 
Co., N. Y. Surpeme Ct., App. Div. (4th 
Decided July 1 


* * * 


Whether One Not Legally Married to 
Deceased Is Entitled to Compensation— 
One Sullivan was killed and appellee 
made claim under the statute for com- 
pensation. She had been living with de- 
ceased and two dren had been born 
to them, both of whom died. No cere- 
monial marriage had ever taken place 


chil 


and appellee’ s husband was living and 
all the facts negatived the orm: of 
common law marriage. He! that 


while deceased had supported riot e 
he was at no time under legal or moral 
obligation so to do. As the statute was 
to provide for the family of deceased 
and those lawft ully dependent him, 
in award to appelle would be reversed. 
B aldwin vs. Sullivan, Sup. Ct. of Iowa 
Decided June 25. 


Hold Accident Caused Paranoia 
HARTFORD, CONN., Aug. 4 


upon 


One of 


the largest.awards ever granted in Fair- 
field county to an injured workman, 
$10.45 weekly for 520 weeks, made in 


favor of John Tomchik, 
Compensation Commissioner 
Buckingham, is 


Bridgeport, by 
Edward T. 
confirmed in a decision 





filed in superior court. 

Tomchik, employed by the Frank Mil- 
ler Lumber Company, fell 12 feet from 

lumber pile July 16, 1924. His in- 
juries brought about an abnormai men- 
tal state and he developed a paranoid 
condition. He suffers now from delu- 
sion of persecution and hallucinations 
during which he imagines iwesome 
voices threaten him, Several times he 
has leaned from windows, believing 
enemies were pursuing him. 

Commissioner Buckingham, after hear- 
ing evidence from several alienists, 
found that Tomehik, prior to being in- 
jured, had a dormant par jiac condi- 
tion, but that it was accelerated by the 
injuries and attendant mental = str 
He ruled in his favor and made a la 
award of compensation The insurance 
companies appealed, but Judge Elis uy 


holds the commissioner! 


May Initiate State Fund Act 


ST. LOUIS, MO Aug. 4 Fearing that 


the friends of compensation can and will 
successfully ist in court the petitions 
recently filed with Secretary of State 
Becker calling for an election on the act 
passed, a group of labor leaders in St 
Louis are threatening to file petition 
asking for a state wide vote on a radi l 
state-fund compensation act if the pet 
tions now on file with Becker are 
knocked out 

Thomas J, MeNamara, president of the 
St. Louis Building Trad Council who 
was recently beaten for that office as 





A COMPANY YOU WILL LIKE 
A COMPANY YOUR CLIENTELE WILL APPRECIATE 


Illinois Motor Casualty 
Company 


SPRINGFIELD 
Capital and Surplus Automobile 
over Insurance 
$300,000.00 Exclusively 
J. L. PICKERING STUART RUSSEL PAUL W. PICKERING 
President Vice-Pres. Secy-Treas. 


EXCELLENT TERRITORY AVAILABLE IN ILLINOIS 














Union Inpemniry 








Executive Offices Great Eastern Department 
630-636 Onion Street omPpany 100 Maiden Lane 
New Orleans New York 
FINANCIAL STATEMENT, DECEMBER 31, 1924 
ASSETS LIABILITIES 
Government, Municipal and Mis- Reserve for Claims..............- $1 403,522.43 
cellaneous Bonds and Stocks. .$4,893,685.70 Reserve for Unearned Premiums 2,981 088.00 
First Mortgage Real Estate Reserve for Commissions........ 349,731 
RIED  sacasecteneetacnsenctianbes 945.57 Reserve for Taxes.........sseesss tote 4 
Real Estate .......0..sccccccccce 408,700.00 Reserve for Sundry Bills, etc. 12,000.06 
Cash in Banks ‘and Offices...... 631,326.33 Reserve for Dividends........... 000.00 
Premiums in course of Collection Capit ca paid in..... $2,450,000.00 
mot due over 90 days.......... 1,339,969.24 plus over all 
Interest Accrued 72,445.73 ities canetyan 1,018,675.94 3,468,675.94 
ee SS” Rea , 151,757.15 
| aeaeemeyess $5,358 829.72 TOTES, cennesnestecinigentted as 


Surplus to Policyholders - - $3,468,675.94 
FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
AUTOMOBILE, LIABILITY, PLATE GLASS 
AND WORKMEN’S COMPENSATION INSURANCE 











Equitable Life & Casualty Insurance Co. 
of Frankfort, Ky. 


Our Accident and Health Policies give the Insured his money’s worth. 
They are Far Ahead of the Average, and Contain Features which make them 
distinctive. 
We need a few good men in Kentucky and California. 
Address 


CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 











EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad Street, Boston, Masa 
ORIGINAL AND LEADING LIABILITY COMPANY 
ALL FORMS OF LIABILITY INSURANCE 
The Most Advanced and Practical Personal Accident and Sickness Policies 


THOS. E. HANLON, General Agent, 
Cincinnati; STONE, 





Ohio, East Ky.. W. Va., Tenn, First National Bank Bull ne 
STAFFORD & STONE, General Ager $s. Ind and Ky Lemecke Annex 2) 


apolis, Ind.; McMULLAN & DOUAIRE, Res. Mers - and Iowa, Insurance Exchange B) ig Ch 4 
Il; CHAS. H. GARRISON, State Agent, Mich., Majest Blig., Detroit; LOYAL DURAND, General 
Agent, Wis., Wells Bidg., Milwaukee; F. D HIKS ( HE ERG _& co General Agents, Merchants 
Exchange, St. Louls, LOVE-HASKELL COMPANY, Ger Agents, Woodmen of the W ! Building, 
Omaha, Neb.; JAMES & MANCHESTER CO., General Agents 7 ader-News Bldg Cleveland, Ohio 
R. M. NEELY comp ANY, General Agents, Capitol Bank Bhig., St. Pa Minn 





GCLAABRRIS & GONPANY 


Auditorium Garage Building, Cleveland, Ohio 








Claim Examiners and Adjusters 


Immediate Service at Any Point in Northern Ohio 
“Notify our Closest Branch”’ 


Akron Office—1000 Second National Bank Building 


Youngstown Office—417 Terminal! Building 
Toledo Office—1151 Nicholas Building 
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spokesman for the element fighting com- 
pensation, claimed that sufficient names 
have already been obtained for a vote 
on a radical bill such as was defeated 
at the general election in November, 
1924. 

“If they bring suit and attempt to 
throw out our petitions, as we are ad- 
vised their officers are threatening to do, 
> we will file initiative petitions, submit 
a measure with high compensation sched- 
ules and give them a fight,”” McNamara 
said. He was referring to the Associated 
Industries of Missouri and the Missouri 
State Federation of Labor, sponsors of 
the law suspended by the referendum 
petition. 


e —_ 
Enjoy Injured Man May Use Brains 


6 eo 6 Decision of the Virginia industrial 
an inspiring commission, to the effect that a man 
incapacitated for physical labor may use 

his brains and thus earn some money 
4 d without having compensation granted 
Convention an him under the workmen’s compensation 
act reduced, was virtually affirmed by 
e 2 the Virginia supreme court of appeals 

the Hospitality of the when it refused a writ of error to the 
Holston River Lumber Company, em- 

ployer, and the Lumber Mutual Casualty, 


appeal is whether, this not being the 
regular business of these wholesalers, 
the compensation law applied. It is the 
contention that liability under that law 
is imposed, not on the individual, but 
upon the industry or business in which 
he is continuously or habitually engaged, 
Cocklin says that he was not in charge 
of the store and hence his carrier wag 
not liable, but the court held it was 
still his store and the man still his 
employe. 


Meeting of Industrial Boards 


The International Association of In- 
dustrial Boards and Commissions and the 
Association of Governmental and Labor 
Officials will hold their annual meetings 
at Salt Lake City this month, the former 
association meeting Aug. 13-15 and the 
latter Aug. 17-20. The two associations 
always hold their meetings at the same 
place and at about the same time be- 
cause of the fact that so many Officials 
are members of both bodies. 

O. F. McShane, chairman of the Utah 
Industrial Commission, is president of 
the International Association of Indus- 
trial Accident Boards, of which F. M. 
Williams of the Connecticut Industrial 
Commission is vice-president and Pthel- 





West Baden Springs Hotel 2 cage p agen Bhar rae ens eg 


commission's decision. 
decision was in favor of B. B. Tilley, 
t th who while in the employ of the lumber 
a e company was so badly injured that he 
was wholly incapacitated as to doing 
° any manual labor. He was granted com- 
Health & Accident Conference pensation under the act and later made 
some little money by directing the oper- 
ations of a lath mill. The lumber com- 
September 2.2 pany claimed that this money should 
correspondingly reduce the amount of 
compensation allowed Tilley, but the 

commission held otherwise. 


Realtors Under California Act 


SAN FRANCISCO, CAL., Aug. 4.—Ac- 
cording to a ruling just made by Attor- 
ney-General Webb, a real esate broker 
operating in the state is responsible as 
an employer of agents working for him, 
for industrial injuries and is amenable 
to the provisions of the employers’ lia- 
bility act. 


New Angle in Nebraska Case 
LINCOLN, NEB., Aug. 4.—A compensa- 
tion case with a new angle has been 
t?1tw—my | appealed to the supreme court by the 
Maryland Casualty, insurance carrier for 














Two weeks before the accident in which 
eg? a clerk was killed, Cocklin had made 
W riting Casualty Insurance an assignment to three of his largest 


ereditors and they had taken charge 


F idelity and Surety Bonds and were operating it in the interest of 


The principal point involved in the 


Frank D. Cocklin, a _ retail druggist. | 


bert Stewart, United States commissioner 
of labor statistics, is secretary. 


Harris Succeeds Shoe 

AUSTIN, TEX., Aug. 4.—The Texas 
State Fire Insurance Commission has 
appointed Fred R. Harris as chief of the 
workmen's compensation rating bureau 
to fill the vacancy caused by resignation 
of W. B. Shoe. Mr. Harris, who is a 
native Texan, formerly residing at Den- 
ton, has for the past five years engaged 
in workmen’s compensation rating work 
in several states. He will return to 
Texas from Indianapolis, Ind. 

James W. Swayne of Fort Worth, a 
former member of the Texas senate, is 
slated for appointment as chairman of 
the Texas Industrial Accident Board to 
succeed T. H. Fowler, whose six-year 
term expires Sept. 1. 


May Reclassify Dakota Mines 


BISMARCK, N. D., Aug. 4—The North 
Dakota workmen’s compensation bureau 
is considering a proposal to classify 
mines for insurance purposes according 
to character of equipment and _ other 
| facilities. Officials do not expect that it 
will go into effect this year, however. 
The bureau has decided that where a 
substitute takes the place of an insured 
workman and is injured, compensation 
shall be paid. The case arose for the 
first time when a daughter of a school 
bus driver substituted, was injured and 
claimed compensation, 
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LIMITATION ON RECOVERY 


When Money Not Kept in “Inner Chest,” 
Only 10 Percent of Loss Cov- 
ered, Texas Court Holds 


Where Burglary Policy Provided for 
Payment of Only 10 Percent of Policy 
Where Articles Lost Were Outside 
Inner Chest, Held Insured’s Recovery 
Limited to This Amount—In National 


sion of Appeals of Texas, 272 S. W. 442, 
the company issued a burglary policy 
for $8,000 to the bank. This policy con- 
tained among other things the following 
clause: 

“No. 10.—Ten percent and no more of 
the amount of insurance attaching spe- 
cifically on contents of any safe contain- 
ing an inner steel burglar-proof chest 
shall automatically apply, if the safe is 
burglar-proof, on mongy and securities 
in said safe outside o: its inner chest, 
and if the safe is fireproof only, then 
said 10 percent and no more shall apply 
only on securities, silver and subsidiary 
coin in the said safe outside of its inner 


Federal Surety Company chest.” 


Money Not Taken From Inner Chest 











Thereafter the bank suffered a loss by 

. burglary aggregating $5,178.78. The evi- 
1 : e . e 

dence showed that the money was not 

Home Office: Davenport, Iowa taken from the inner chest, that all of 

the property lost was situated outside 

of such chest. The surety company there- 




















Surety vs. First State Bank, Commis- | 


upon contended that it should only be 
held liable for 10 percent of the face 
of the policy, which amount it tendered. 
The cause was submitted to a jury, 
which rendered a verdict for $3.354.72 
From judgment on this the surety com- 
pany appealed and here the commission 
of appeals, in holding that judgment 
| could only be sustained for the sum ot 
10 percent of the face of the policy, said: 
“The safe had two compartments 
which were burglar-proof. One was the 
larger vault surrounding the ‘inner 
lchest. Before full recovery could be 
had under this policy, as shown by 
clause 10, already quoted, the lost art 
cles known as valuables must have beet 
contained in the ‘inner steel burglat- 
proof chest.’ If it had been intended 
that the policy should cover articles m 
the larger burglar-proof vault, there was 
|no necessity to use the word ‘inner. 
|The policy showed conclusively — that 
there were two burglar-proof compart 
ments, and the word ‘inner’ was use 
advisedly and for a purpose. As to what 
it referred there can be no doubt. 
Bank Charged With Notice 


“Under the terms of this policy, the 
company was liable for the value o 
articles taken from the inner chest, but 
only for value up to 10 percent of the 
face of the policy on articles taken from 
other portions of the safe. The insuf 
ance company had a right to insert this 
clause. It is more difficult for a burglaf 
to go through three locks than two. 
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was an additional protection to the com- 
pany. On the other hand, the bank is 
charged with notice of what the policy 
contains. It should have known that it 
had full protection on the articles only 
which it placed in the ‘inner’ chest... . 
The trial court should have rendered 
judgment for $1,566.10, the amount ten- 
dered by the company. No other judg- 
ment was proper.” 

Getting Ranger Plan Under Way 

MINNEAPOLIS, MINN., Aug. 4—The 
county ranger plan of combating bank 
bandits in Minnesota is now under way. 
Half a dozen counties have taken steps 
to organize rangers and others will fol- 


low immediately. By autumn it is be- 


lieved the entire state will be organ- | 


ized. 

The plan, though launched by the Min- 
nesota Bankers’ Association and for- 
mally approved at the annual meeting 
of the association, is now getting sup- 
port of merchants as well. They realize 
the value of the enterprise from a pro- 
tective standpoint and are getting be- 


| hind it. 
Squads of five men, heavily armed, and | 


equipped with speedy automobiles, or- 


|ganized in each of the nine towns of 
| LeSueur county will constitute the first 
| unit. The Otter Tail County Bank- 


ers Association has authorized a com- 
mittee to investigate the ranger plan 
with a view of organizing that county. 
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CONDITIONS GOOD IN SOUTH 


Health and Accident Companies Find 
Situation Very Satisfactory in 
Most Industrial Centers 


CHATTANOOGA, TENN., Aug. 5. 
—Accident and health Sama oper- 
ating throughout the south report that 
business conditions as a whole are very 
satisfactory, with a material improve- 
ment noted in recent weeks. 

This is particularly true in the case 
of companies that are writing franchise 
business. There had been somewhat of 
a slump in business for both coal and 
lumber companies, for which a large 
part of that business is written, but 
both classes of business now report 
much greater activity. Business had 
been almost at a standstill with the coal 
companies for sometime, but the big 
buyers of coal now feel that the present 
price level is sure to be maintained if 


not increased during the coming fall | 


and winter, and hence are placing big 
orders, which have resulted in a decided 
revival of activities. The big amount 
of building work which has been going 
on, not only throughout the south, but 
in all sections of the country, has made 
business better for the lumber companies 
and there has been such a demand for 
steel construction work that the steel | 
mills in Birmingham and vicinity are 
working absolutely at full capacity. 

While farm conditions in some sec- 
tions of the south are not as promising 
as they might be, there is no longer the 
same dependence on agriculture in that 
section that there used to be. With the 
development of the new industrial move- 
ment along various lines, accident and 
health companies are looking to the in- 
dustrial workers and the residents of 
cities whose prosperity depends primar- 
ily'on industrial enterprises, rather than 
to the strictly agricultural communities, 
for the bulk of their business. 


Feel Effects of Depression 

Companies writing industrial health 
and accident business find that it takes 
much energy to keep up the premium 
income as the industrial situaton is far 
from being satisfactory. Weekly income 
companies feel any industrial slack, first, 
because they are largely dealing with 
unskilled labor. Weekly payment busi- 
hess is built very largely on colored 
people and foreign settlements. Skilled 
labor is affected next. The industrial 
business, however, has held its own so 
far as acquisition cost is concerned, as 
the expense ratio has not increased ma- 
terially. The health insurance problem 
‘is not as vexing in the industrial de- 
partment as in the commercial. Smaller 
benefits are given and if the business 
has been well written there is no dis- 
Position to malinger. 


Maryland’s New York Changes 


W. L. Kick, who recently resigned as 
Manager of the accident and health de- 
Partment of the Maryland Casualty in 
the New York office, has joined forces 
With Ray L. Korndorfer of that city. 
He is succeeded by Wm. H. Rackle, who 
for several years has been handling ac 
cident and health claims exclusively in 
the New York City claim division. Rob- 
ert N. Errington has succeeded Mr. 
Rackle in the claim division. 


EVIDENCE HELD INSUFFICIENT 


Suicide Being Contrary to Common 
Conduct, Facts Must Plainly Re- 
veal Cause of Death 


In action on accident policy evidence 
held sufficient to sustain judgment that 
insured was accidentally drowned. In 
Silvia vs. Fidelity & Casualty, supreme 


| judicial court of Massachusetts, 147 N. | 


E. 858, am action was brought by the 


beneficiary for the death of an insured | 


under a policy. The policy excluded all 
liability on the part of the company for 
death of the insured by suicide. 


The evidence showed that the insured | 


was 55 years old, mentally depressed, 


| run-down and in a nervous state but not | 


insane. He was not in financial dis- 


tress. He had difficulty in securing his | 


rest at night and frequently went walk- 
ing at night. 

Thereafter, his body was found in the 
Mystic river, and the death return made 
out by the public authorities gave the 
cause of death as “drowning” (probably 
accidental). On this state of facts the 
trial of the cause resulted in a judgment 
in favor of the beneficiary. The com- 
pany presecuted an appeal on the 
grounds, it seems, that the evidence did 
not support the judgment but rather 
tended to prove the insured had commit- 
| ted suicide. In denying this contention 
and in overruling the defendants’ excep- 
tions, the court said: 

“The burden was on the plaintiff to 
show that the death occurred within the 
terms of the policy. * * *There was am- 
ple evidence to prove death by drown- 
ing. The plaintiff would be entitled to 
recover on the policy if death occurred 


by drowning unless it resulted from | 


suicide. * * * Voluntary  self-destruc- 
tion is contrary to the common conduct 
of mankind. It is a crime involving a 
high degree of moral turpitude. It is 
not assumed without clear proof. * * * 

“The determination of the cause of 
death on all the evidence was a question 
of fact. The evidence might have sup- 
ported a different finding. But it could 
not have been ruled as a matter of law 
either that the plaintiff was not entitled 
to recover or that he had failed to sus- 
tain the burden of proof resting on a 
The finding of the judge must stand b 
cause it cannot be pronounced ental 
ported by the evidence with the legiti- 
mate inferences which might have been 
drawn from it.” 


Sales Conference at Seattle 

Fifty representatives of the Business 
Men's Assurance from points in Wash- 
ington and Oregon attended the annual 
northwest sales meeting and conference 
at Seattle. Several home office officials 
were in attendance and led discussions. 
They included W. T. Grant, president; 
A. W. Hogue and J. H. Torrance, vice- 
presidents. 


Milwaukee “Sentinel” Policy 


The Milwaukee “Sentinel” is offering 
to its readers on the subscription basis 


a $7,500 accident insurance policy in the 


North American Accident of Chicago. 
The policy is of the familiar travel ac- 
cident and pedestrian insurance type. 
It provides for payment of $7,500 if the 








W. C. Potter, President, 
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The Sign of Good 


Casualty Insurance 


Established 1869 


Guarantee and Accident 
Company, Limited 


Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. 
earned in more than fifty years of close co- 
operation with the agents. 


UNITED STATES BOARD 
F. W. Lawson, Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of 


London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 


Chicago 


Fred L. Gray, of Fred L. Gray Co., General Agents, Min 


neapolis 


York, New York 


Geo. D. Webb, of Conkling, Price & Webb, General Agents, 


Chicago 
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THERE IS NO ADVERTISEMENT 


LIKE A GOOD REPUTATION 


death while 
elevated or 


insured meets accidental 

riding on a railroad train, 
underground railway car, passenger 
steamship or steamboat; $1,000 if killed 
in a privately owned automobile or 
horse-drawn vehicle, taxicab or omnibus, 
as a pedestrian by any moving vehicle, 
or by tornado, lightning, falling wail or 
in any accident occurring in a public 
building or theater; $10 a week for not 
exceeding 15 weeks if injured in such 
accidents. A $1 registration fee and a 
subscription to the “Sentinel” obtains 
the policy for the reader. 


Takes Over Crescent City 
President T. B. Martin of the 
Nati Life, Health & Accident 


Or! announces that his com} 


First 
of New 


any has 















take over the Crescent City Life, in- 
clud yr all the effective agent's of that 
company, adding very materially to his 


Crescent City had a 
nthly department and in order to take 
of this part of the business the 
National has established a similar 
which will be pushed. Presi- 
( 1 says his company has 
tered the half of the present year 
with a substantial gain over the business 


at the time year 


1 
t 
weekly debit The 


rtment 
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same last 


“Liberty Life on Coast 





sion of 
Nevada 





the Oregon 


while on 


Liberty to 
the trip. 


New Company for Colored Risks 
The Golden State 
surance of Los Angeles, a new 
ment life and disability association 
licensed last week by the California de- 
partment, was organized by William 


Guarantee Fund In- 


assess- 


Nickerson, Jr., and will write insurance 
on the assessment plan on colored risks 
exclusively It is understood that it 
will begin business with 500 members 


and $50,000 paid in. Mr. Nickerson is 
reported to have organized a number of 
similar associations in the South. 


Ohio State in Illinois 

The Ohio State Life has 
by the lllinois department 
life, accident and health. 


been licensed 
and will write 


Accident Notes 


Harry R. Oliver, manager of the rail- 
t ; 





road departme of the Provident Life 
& Accident, is spending his vication ar 
Biloxi, Miss He is accompanied by his 


family. Mr. Oliver will be back at his 
] Aug. 10. 

Dr. Joseph P. Donovan of Madison, 
joined the sales organization 
Neckerman agency He will spe- 
lize in the writing of life, accident 


has 
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7 ll and every sum or sums of monev due | recover under the bond, the court sas: 
INSURANCE COMPANY fad ay gm moh money ae gtr hte fel ed 
RRR ge a a SRE ae ; for no doubt performed an essential serv- 





other essential tool, 
implement, or appliance would be which 


HOME OFFICE :: DETROIT | material must be regarded 
















































ZENDARD- ZEN DARD. piste a ae was used in the construction of the im- 
ERVIC One of the Oldest (\VErvice& . sear re, e provement. These tools, implements, 
“Stig riee~ One of the Largest “ST isFiee caaie ae a d appliances may be essential in the 
enmtsacher tales a clan construction of the improvement, but 
7 [ FA " ee a Ee they do not enter into it, and form no 
Casualty and Bonding Companies of America iation and redelivery of nee ff salneser Bice Radics 52 
oe Pn aaah ine which we dreW¥. * * * 
r Tits ¢ as given no cause ot ac- 
ractor. 1 os cr y & } statute on the bond ot 
= : { at tena — ,. contractor, and the demurrer to the com- 
| ss nea merel pas _ nplaint s tl re fore properly stistained 
° : ” nd the 3 re the court below is 
| Deferred Payment Plan for Automobile Insurance Premiums wo Tyr geist Ry: argu orga ales PEE I 
ith . ° t T+ formed nart of their « | pment or » * k , 
wil no increase in rates a Cee 7m which they were regu As to Liability of Surety on Motor 
5 lar engaged The monthly rent Vehicle Bond for Damages Suffered by 
SIX MONTH S CREDIT ruing to the appellant was payable the Father in Consequence of Injuries ; 
regardle ( the extent to which the of Son.—Plaintiff and his son recovered 
fost automobiles are now bought on time and the Alco Three Time tear ovel w ctually used or of | judgments of $5.000 and $20,000 re 
Payment extends this same privilege to the policyholder with the place where it ope ed pectively for damage resulting from 
a period of six months for automobile premiun payments. "T € apy lant’s « con 2 ol iON ly not the son being tru 1 hy an automobile 
This pl permits a WIT R COVERAGE wit! consequent a ia _ — 4 = ¢ “4 Pe ai et wo ) whe se operator by ; bonde d ag 
LARGER PREMIUMS and MORE BUSINESS, eliminating bad a oe ' provisions of section 282-b of the Higt 1 
ns cr er the road wi: done | y Law Defendant company had pai¢ 
Sccoums exc] ] ] the I e4 and we thinl the 2500 under the provisions of the 
Write for General Agency in Ohio, Indiana, Pennsylvania, West t clear that the use and deprecia- | hond of the son’s judgment. Plaintiff I 
Virginia and Kentucky ( e steal hove d its trar brought this action to have the othef é 
‘ the ay ellant ould not $2500 of the hond applied on his i0g- 
THE AMERICAN LIABILITY COMPANY regarded as materials furnished in| ment for expenses’ and loss of services 
the construction of the roadway, wilthin | of the son. Held that iudgment be & | 
C. H. Sanders, Secretary the terms of the contractor's bond and | rected in favor of defendant, The statt- h 
Cincinnati, Ohio thie tatute Wy which it was pre tor reairement ot a uretv bond re I 
Old Line Stock Company Established 1910 ertbec lating to iudgments for “injuries © 
*« & © persons” did not include the greate 
8 ee a — - — A Vendor of Tools to Subcontractor | term “personal injuries.” Section 282-8 








XUM 





ite 


gan, 











Motor 
red by 
‘njuries 
“OV ered 


00 re- 
» from 
mobile 
der the 
» High- 
od paid 
of she 
Pjamtit 
; other 
is judg 
services 
+ be di- 
e statu- 
ond re 
ries 10 
gre ater 

9R2- d 





nt 


XUM 


August 6, 1925 


THE NATIONAL 


UNDERWRITER 





CASUALTY 45 





related only to injuries to the persons of 


plaintiffs. Goodier vs. National Surety 
N. Y. Supreme Ct. Special Term Part 
1 (Kings County). 


See Much Business from Exposition 


PHILADELPHIA, PA., Aug. 4—Because 
of the Sesqui-Centennial Exposition here 
next year suret'y bond men are looking 
for good business from now on, due to 
the big contracts for building and con- 
struction work of all kinds for this 
$60,000,000 world’s fair project. 

The great development in 
activity will require a vast 
surety bonds in varied 
from a few thousand dollars up to sev- 
eral millions. It is said that the work 
yet to be done on the Sesqui-Centennial 
site in South Philadelphia alone is so 
voluminous that bonds for this will run 


structural 
amount of 


denominations | 


into the several millions of dollars. 

Not only at the great exposition 
grounds is this expansion of construc- 
tion being felt, but in all sections of 
the city, where preparations are being 
made to house the 50,000,000 visitors | 
coming from all corners of the globe to 
the big fair. 





Suit on McCutchan Bond 


ST. LOUIS, MO., Aug. 4—The Telegra- 
phers National Bank of St. Louis has 
filed suit against the Fidelity & Deposit 
to collect $26,000 under a surety bond on 
certificates of deposit discounted at the 
bank by Jerome B. McCutchan, former 
vice-president of the Interstate Casualty, 
which is now in the hands of receivers. 
McCutchan is under indictment at Mem- 
phis, Mo., and Clinton, Mo., for alleged 
frauds in connection with the failure of 
the banks, which issued the certificates. 

At the St. Louis office of the Fidelity 
& Deposit it was stated that the bond 
clearly stated in very large type on its 
face that it ran only to McCutchan and 
the others named in the bond and that 
the bond was not to be assigned or 
transferred without the consent of the 
home offices of the bonding company. 
This consent was never sought or ob- 


|} in the 


} $15,000 


{amount is involved in the test case 
against the Globe. 
Not Writing Bail Bonds 

LOUISVILLE, EY. Aug 4.—The 
| Southern Surety of Des Moines recently ' 
withdrew from a $20,000 bond in the 
ease of Paschal Farina, appealing an 
eight-year sentence for robbing the 
| Portland Bank, Louisville, the company 
advising John A. Goodman, clerk of the 
court of appeals, that its charter does 
not permit it to write bail bonds in 
criminal cases and that the bond prof- 
fered by attorneys was unauthorized, 
no agent having the privilege of writ- 
ing any such bond. 


tained, 
have been given. 

The defense is that the bank 
in accepting the certificates of 
without ample protection and is now 
seeking to pass along its loss to the 
surety company, which is without lia- 
bility. 


erred 
deposit 





Appeal Nebraska Depository Case 


LINCOLN, NEB., Aug. 4.—The Globe 
Indemnity has appealed to the supreme 
court to have determined the question of ; 
whether the state law forbidding cus- 
todians of public money from depositing 
more than 50 percent of the capital and 
surplus of a bank applies to national 
banks. That tribunal, about a year ago, 
held that it did not apply to deposits 
made in state banks for the reason that 
these were all protected by the deposit 
guaranty law. It said that the passage 
of the guaranty fund law repealed the 
other by implication, but reached this 
conclusion only after having first de- 
cided the other way. 

Peter B. Schmidt, county 
Scottsbluff county, had $57,500 on deposit 
First National "Bank of Gering 
when it failed. He had taken out surety 
bonds for $5,000 with the Globe, $25,500 
with the General Casualty & Surety, 
with the Massachusetts Bonding, 
and §12,000 with the National Surety. 
The liability of all of these for the full 


treasurer of 








it was stated, and would not 
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The Baltimore branch office of the Fi- | 


delity & Deposit has a representative 
whose per capita production in 1924 it 
claims, in lines written by the company, 
breaks all existing records. Robert G. 
Hilton is the agent in question and 
Rockville, Md., with a population of 1,- 
136, is the scene of his operations. Last 
year Mr. Hilton wrote net premiums of 
$4,760, which gave him a per capita pro- 
duction of over $3.50. This year he is 
out to boost his production up to $5 a 
head and since his writings for the first 
six months amount to more than $3,300, 


it looks as if he were going to ring the 


bell. 

Charles E. Gilbert, secretary of the | 
Aetna Life, died July 31. He was 88 
years of age. Death was caused by a 


complication of diseases brought on by 
advancing years. Mr. Gilbert was born 
in Wallingford, Conn., Nov. 8, 1836. His 
early education was received in the 
schools of Wallingford and Farming- 
ton. He spent a number of years in the 
dry goods business and in 1868 he en- 
tered the office of the Aetna Life and re- 


mained with the company throughout 
his lifetime as accountant, cashier, as- 
sistant secretary and secretary, being 


elected to that office in 1905. 

While for more than half a century he 
was with the Aetna Life he found time 
to take part in the various activities of 


Hartford and has been prominent in 
Many of its important organizations, 
Civic, political and religious. 


James H. Brewster, Jr., for the past 


12 years a partner in the banking house | 


of Rhoades & Co., 
been elected a 
Aetna Life. 

Mr. Brewster is a native of Hartford, 
although he has not lived there since 
his graduation from Yale in 1904, He 
has been connected with banking and 
bond houses in New York since that 
time. His father, the late James H. 
Brewster, was for many years United 


has 
the 


New York City, 
vice-president of 


| at Clear 


‘a two weeks’ 


States manager of the Scottish Union 
& National. 

Mr. Brewster will be in the financial 
department the Aetna Life, 


of asso- 
ciated with President Morgan B. Brai- 
nard and Vice-President Morgan G. 


Bulkeley, 


Jr. 
Wilfrid C. Potter, who has been sec- 
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WILFRID C. POTTER 
many years, has been elected vice- 


president and secretary, 


succeeding the 
late Phineas C. 


Lounsbury. 


W. L. Ford, traveling auditor for the 
Federal Surety, died suddenly last week 
Lake, Iowa. Eight weeks ago 
Mr. Ford suffered a slight stroke of 
paralysis enroute from 
Davenport but his condition was be 
lieved to have improved and he obtained 
leave of absence, which he 


Minneapolis to | 





spent with his family at the resort. A 
second and finally the fatal attack fol- 
lowed. Mr. Ford went to the Federal 
Surety three years ago from the Chicago 
office of the London Guarantee & Ac- 
cident. 


From El Paso, Tex., comes word of 
the death in that city of Raymond M. 
rossman, a well known liability under- 
writer, who was successively at the head 
office of the Royal Indemnity, Hartford 
Accident and Ocean Accident. 


Texas Ruling on Capital 


AUSTIN, TEX., Aug. 4—That 
quirements of the Texas statute 
gard to capital for a foreign 
company apply to the amount actually 
paid in rather than that authorized is 
the ruling of the Texas attorney general 
in an opinion to the insurance commis- 
sioner. The question was raised in con- 
nection with the application of a Califor- 


the re- 
in 
insurance 


nia company, with authorized capital of 
$300,000 and actual paid in capital of 
$153,300, which desires to write liability 
and workmen's compensation business in 
this state. 

The statute governing the formation 
of Texas casualty companies requires not 
less than $100,000 paid in capital, with 
$50,000 additional for every kind of in- 


surance more than one which it is 
authorized to write. Inasmuch as a 
Texas company with $150,000 paid up 


capital would be 
classes of 


authorized to write two 
insurance, is held that the 
California company meets the require- 
ments in this respect and that the li- 
cense should be issued. 


Southern Surety’s Figures 


The July 1 statement of the Southern 
Surety shows assets $7,413,904; premium 
reserve, $3,053,476; claim reserve, $1,578,- 
065 t $1,228,500 net surplus, $873,- 


4 cap! al, 





703 This shows a gain of $128,000 in 
net surplus since Jan. 1 and $367,000 in 


assets. 








lege of reading pertaining to our 


month’s addition to the course.” 








G Western Insurance Company, 
Los Angeles, California 
“I find your monthly bulletin service a great help in solicitation of 
accident and health insurance and many of your ideas are real business 
getters.” 
B. B. Gutrurie, Representative, 
Business Men’ surance Company, 
LD ‘rT, I ey is 
“Many of our agents subscribed for the A. & H. Bulletins at our last 
annual convention and we are getting the service in our office. It is fille 
with valuable sales information which we hope all of our agent subscribers 
are using. Your Bulletins will help any agent build accident and health 
business.” 
J. W. Scuerr, President 
Ocean Casualty Company, 
Cincinmmal:, Ohto 
.& Advertisement it three t 
| The National Underwriter Company, 
420 E. Fourth Street, 
| Cincinnati, Ohio. 
| I want to increase my accident and health insurance sales. Please | 
send me your 32 page booklet descriptive of the A. & H. Bulletins. | 
ee” Fe SRP ee eee Pe dbs th O08 Sosauanees : 
| NN 6 be denne atvidxeksiecante Ganhsavcaae ocecece 
| APOE 5 ova ax Ga cen edande be COcecScccccccecese eeccccccce " | 
| Coty Tr ee oC adk oo osc netadeneteess peeeeessied beaesaadl | 


“Real Business Getters” 


— for — 


Accident and Health Men 


Goer 





“They are the most valuable piec 


f literature that I have had the privi- 
business. Am eagerly awaiting each 
Georce C. Martin, Div. Director, 
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The CONTINENTAL grew to be a 
leader because of the determination 
of its agents to succeed. 


We offer Casualty and Surety facilities to wide-awake 
agents. Our Accident, Health and Non-Cancellable 
policies will help you succeed. 


Continental Casualty Company 


H. G. B. Alexander, Pres. 
910 S. Michigan Ave. 


Chicago 


Casualty Insurance Fidelity and Surety Bonds 

















Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $2,000,000 Write for Territory 











Fidelity and Surety Bonds of 
Every Character and 
Description 











Prompt Service Intelligently Rendered 
Desirable Agency Territory Available 
CORRESPONDENCE SOLICITED 
DETROIT FIDELITY AND SURETY COMPANY 
DETROIT - - - - MICHIGAN 














RUINED BY ACCIDENTS 
HOMES PRICE OF NEGLIGENCE 


Failure to Carry Liability Insurance 
Costs Their All to Pay Court 
Judgments 


CINCINNATI, O., Aug. 5—The 
“Commercial Tribune” not long ago 
carried an article about the loss of his 
life savings by John Hard, through a 
moment’s carelessness. He had invested 
all of his money in a home and a second- 
hand automobile, and everything was 
swept away by a court decision, placing 
his property in the hands of others. 

Mr. Hard had been paying for his 
home in Mt. Washington since 1916 un- 
til 1923 when he bought a used auto- 
mobile for $300. To pay for the car, 
he borrowed $150 from a bank and gave 
a chattel mortgage for the other $150. 
The automobile was placed in his wife’s 
name subject to the mortgage and was 
operated by Hard without being, pro- 
tected by liability insurance. Possibly 
he felt that he could not afford to carry 
liability insurance, and as a result, to- 
day he has lost everything, including 
his home, because of the accident he 
Was not expecting. 

Car Injured Boy 


A similar incident occurred at 
Jamestown, N. Y. very recently when 
Sebastiano and Mary Montagna lost 
their home at a sheriff's sale to pay a 
judgment obtained against them as a 
result of an,automobile accident. Mrs 
Montagna drove her husband’s automo- 
bile into a group of children on the 
sidewalk, injuring a young boy. The 
supreme court awarded $2,400 to the 
boy and $500 to his father. Mr. and 
Mrs. Montagna subsequently went into 
bankruptcy but four months prior to 
that the attorney for the plaintiff se- 
cured an attachment against their 
property. 


INROADS ARE MADE IN 
RECIPROCAL BUSINESS 


(CONTINUED FROM PAGE 37) 
the state in which it is organized finan- 
cial resources limited to the subscrip- 
tions taken from its local policyholders; 
usually are new organizations. 


Stock Advantages Seen 


While this analysis of some of the lim- 


'itations of reciprocal cover readily dis- 


closes the counterbalancing advantages 
of stock company protection, the ab- 
sence of the first two restrictions in 
stock company policies is being empha- 
sized especially as well as the elimina- 
tion of red tane procedure in giving no- 
tice of accidents to stock companies. 
The status of a reciprocal subscriber in 
conveying a power of attorney under a 
plan of operation whereby the annual 
premium is merely a deposit with pro 
rata share in liabilities and exchanging 
of indemnity also is cited as an outstand- 
ing argument against the purchase of 
reciprocal protection. 


COMPLETION BONDS ON 
JEWELERS BUILDING 


(CONTINUED FROM PAGE 38) 


and building, as stated above, to pro- 
tect their loans. The building, how- 
ever, was not yet in existence and so 
could not really be considered a part of 
the actual security behind the loan. 
Therefore, before it would permit any 
of its money to be used to pay con- 
struction or other costs, the Federal 
Securities Company demanded some 
other security which could be substi- 
tuted for the building, until it was actu- 
ally completed. 
How F. & D. Came In 


“It was at this point that the F. & D. 
as represented in Chicago by Conk- 





— 


ling, Price & Webb, was called in. Af- 
ter considering the risk from all angles, 
making sure that sufficient funds were 
available to cover the estimated cost of 
erecting the building as well as a rea- 
sonable amount of extra work which 
might be necessary and that all of the 
money derived from the loan would be 
used by the trustees to pay these costs, 
the F. & TX agreed to execute a lend- 
ers’ bond in the penalty of $1,750,000 
for a premium of $87,000. Under the 
terms of this bond, the company guar- 
anteed the completion of the building 
according to terms and specifications 
and free of all liens which might be 
prior to the first mortgage. 
Completion Is Guaranteed 


“Upon the security furnished by the 
F. & D.’s bond, the Federal Securities 
Company had no further hesitancy in 
permitting the Continental & Commer- 
cial Trust & Savings Bank of Chicago, 
as trustees, to disburse funds from 
time to time, to pay the various costs 
of construction. The bond not only 
guarantees the successful completion of 
the project but relieves the Federal Se- 
curities Company of a number of the 
troublesome details which are a part of 
every construction loan, such = as 
making sure that the contractor re- 
ceives his money and that he in turn 
pays his sub-contractors, that the kind 
of material specified in the contract is 
actually. going into the building, ete. 

“Fred A. Price and W. G. Kress, of 
Conkling, Price & Webb, were largely 
responsible for securing this splendid 
piece of business.” 


SOME RECENT CHANGES 
IN DISABILITY POLICIES 
(CONTINUED FROM PAGE 40) 


tial disability for not exceeding six 
months. All the usual policy provisions 
except elective indemnities and nurse’s 
fees are provided in the policy. Hos- 
pital indemnity pays 100 percent 
nonthly indemnity additional for not 
exceeding two consecutive months. The 
rate on this policy in class AA for $1,000 
principal sum with accumulations and 
$100 monthly indemnity is $14.40. 

The “New Victory Disability Policy” 
provides accident coverage the same as 
in the “Victory Accident Policy.” 
The illness indemnities are in effect 
30 days from date of policy and 
exclusion period in the regular policy is 
seven days. The policy may be pur- 
chased with the first week of sickness 
covered for an additional premium. For 
total disability, confining, monthly  in- 
demnity is paid for not exceeding eight 
consecutive months. Indemnity for one 
month is payable for non-confining ill- 
ness. In class AA, the annual premium 
for $500 principal sum and $50 monthly 
indemnity is $14.40. 


F. & C. Auto Liability Contest 


In a three months’ contest for automo- 
bile liability insurance, conducted by the 
St. Louis office of the Fidelity & Cas- 
ualty, Fred W. Colvin of Sioux City se- 
cured first place for the territory which 
included Des Moines, Cedar Rapids, 
Waterloo and Davenport. Tom Kelley 
of Fort Dodge won first place in terri- 
tory No. 2, which included Mason City, 
Keokuk, Iowa City and Dubuque. B. L 
Belt of Oelwein won in territory No. 3; 
H. G. Bartlett of Osage in _ territory 
No. 4, and C. S. Catheart of Odebolt in 
territory No. 4. Nothing counted except 
new business. Each winner will be the 
recipient of a fine traveling bag. 





“Guest Suit” in California 


Another case has just come up in the 
California courts where “speeding the 
parting guest” may cost the host some 
money. A suit for $20,000 damages has 
been filed by Miss B. R. Wilson of Long 
Beach against R. L. Witt, student at the 
University of California. In her com- 
plaint Miss Wilson alleges that while 
visiting at the Witt home, young Witt 
drove her so fast over a rough road 
that she lost her breath for nearly five 
minutes at one time and was so badly 
bounced and bumped that she spent six 
weeks in a hospital and three months in 
bed as a result. It is reported that 
family relations with Witt are entirely 
friendly and that the suit is aimed at 
the automobile insurance company. 
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Progressive Agents 


May secure an attractive. contract 
available in Michigan, Pennsyl- 
vania, Ohio, Iowa, New Jersey, with 
a strong progressive Company if 
they act promptly. 

GENERAL CASUALTY AND 

SURETY COMPANY 
First National Bank Building 
Detroit, Mich. 








Casualty Special Agent 


WANTED: Well known  multiple-line 
casuaity company wants a special agent 
who is familiar with casualty and surety 
lines. ery desirable connection for the 
right mar 
Address O-94 
Care The National Underwriter. 








Wanted—Managers, Miami 








Surety manager with sales experience 
ho can develop surety in Miami and 
inity. Casualty omen = sales 
ability for ¢ salty 3 automobile. 
Must be man of histest sone with 
prov r 1 of produ with first 
ences ! to furnish 

st be willing to sign 

t it connection not 

years. Reply 





m as to experience 
Prefer photograph 





Address O-88 


ational Underwriter. 











Opportunity in Florida 


Wanted: Accident and Health managers 
and producers. A company now developing 
Florida in accident and health lines, both 
commercial and industrial, wants managers 
with producing ability and capacity to 
supervise field forces for principal towns 
in the State of Florida. Must be men of 
high character able to prove a récord of 
production, with good references, and able 
to furnish bond. Reply giving full infor- 
mation first letter with salary expected. 
Prefer photograph with first communica- 


tion. 
Address O-87 


Care The National Underwriter. 











a _ week is the cost of The 
National Underwriter by 
annual subscription. 
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MUST INFORM PUBLIC 


SHOULD FIGHT RADICALISM 


San Francisco Casualty Man Warns 
Against Feeling That the 
Battle Is Won 


SAN FRANCISCO, CAL., Aug. 5.- 
“The way to combat radicalism and the 
meddling of state legislatures with the 
insurance business to gain the con- 
fidence of the public and give to the 


is 


| public an understanding of the insurance 


Edwin C. 
United 


Porter, 
States Fidelity 


business,” says 
ager of the 


mat- 


& 


| Guaranty at San Francisco, who objects 


to a passive mood on the part of the 


| insurance business. 


| death blow in 1924. 


| in 


“The situation we see,” said Mr. Por- 


“was well stated by a financial writer 


Ser, 

who said, ‘The lawmakers of 39 states 
have assembled to pass laws. It is esti- 
mated that some 60,000 new laws will 


be proposed and about 15,000 of them 
added to some 2,000,000 laws and local 
ordinances now in force in the United 
States.’ 

‘The insurance business has been the 
victim of political capital for grandstand 


politicians and those of radical and so- 
cialistic inclinations. 
“Radicalism was seemingly dealt a 


To consider that the 
battle on radicalism ended with the vic- 
tory won last November is purely fallacy 
as long as we are cognizant of the ex- 
istence of approximately 500,000 radicals 
in our country. These radicals are in a 
hopeless minority, but exceedingly ac- 
tive. That we have in our country a 
large element of well-balanced and well- 
meaning citizens in favor of sound, con- 
servative and constructive administration 
business and economic affairs was 


fully evidenced in the last election. 


Battle Not Ended 


“Admitting these facts to be true, what 
gives rise and strength to the whole- 
sale attacks in the various legislatures 
upon the insurance business in particu- 


| lar, accompanied with drastic and vicious 


| organization 


Each session of the legis- 
forth a revival of what 
has gone before. It seems to me that the 
time has come to throw the spotlight of 
truth upon this situation. If those who 
think we can maintain our stz nding with- 
out vigorously defending our interests, 
they will awaken to the truth, if we do 
not grasp the situation soon. 

“It cannot be doubted for a 
that the insurance business is a leg 
and well-organized industry, and 
sity in our economic structure. It is 
» equal of any other business. There 
mystery surrounding its existence. 
li there be any mystery, it is because 
it complicated business, the 
ings of which are not readily and clearly 
understood by the public. Ignorance 
of the public affords politicians the fertile 
field to develop political capital. The in- 
surance business has indeed offered such 
a fertile field. 

“To my mind, the real 
create and establish more understanding 
and more confidence from the public. 
The public ought to be enlightened and 
fully informed of the inner workings, 
and operations of the in- 
company, its manner of doing 
and more assurance that its 


legislation? 
latures brings 


moment 
xitimate 
a neces- 


is no 


‘ , 
is a work- 


18 


remedy to 


surance 
business 


| way of doing business is the right way. 


| industry 


Of all of business, the insurance 
at its command splendid 


creating such confidence, 


lines 
has 


avenues for 


| namely, through the thousands of agents 


and brokers throughout the country who 
derive their livelihood from the insurance 
business and through the millions of 
policyholders. 

“While these vicious attacks are being 
made upon the insurance business, to as- 
sume a passive mood, while politicians 
play with our vital interests, is either a 
sign of weakness on our part or an in- 











dication of reluctance to our 
goods. 

“The insurance business is an honest 
business. As an industry, it need offer 
no apologies for its existence. I believe 
the public ought to be informed about it. 
I have every confidence that the same 
well-balanced, conservative and con- 
structive class that believe in truth, 
justice and fair play will lend its sup- 
port toward ending the unjust political 
attacks repeatedly made upon the busi- 


ness.’ 


display 


KENDRICK’S BROADSIDE 
HITS CHRYSLER PLAN 


(CONTINUED FROM PAGE 5) 
Iowa through uniicensed agents; and it 
is also against public policy for the rea- 
son that the Palmetto Fire is not author- 
ized to transact business in Iowa, and 
therefore permits the issuance of insur- 
ance contracts to the citizens of this 
state which can not be sued upon in our 
courts in the event of loss and denial of 
liability by the company. The statutes 
of Iowa expressiy deny to the holder of 
an insurance contract issued in this state 
by an unauthorized company the right 
to sue thereon in our courts. 


Louisiana Case Not in Point 


“T have examined your brief with un- 
usual care, but I must confess that it 
at all persuasive. The authecrity upon 
which you principally rely, Allgeyer vs. 


is 


not 


Louisiana. 165 U. S. 578, is not at all in 
point. The facts in the Allgeyer case 
ere not germane to the facts in the 


Chrysler plan. In the Allgeyer case a 
citizen of the state of Louisiana made a 
contract directly with an insurance 
company in the state of New York for 


an open policy of marine insurance, by 
the terms of which the insured was 
bound to notify the company by mail 
or wire of shipments of cotton from 
time to time and covered by the policy. 
The court held that, since the open 
policy was made directly between the 


company in New York and the insured 
in Louisiana and without the interven- 
tion of any third agency whatsoever, the 
mere fact that the insured mailed noti- 
fications from time to time of the ship- 
ments covered by the policy (the com- 
pany not being admitted to Louisiana 
and having no agents therein) did not 
constitute the transaction a Louisiana 
transaction nor the contract a Louisiana 
contract. 

“But in the Chrysler plan the blanket 
policy of insurance is not executed di- 
rectly between the Palmetto Insurance 
Company and the purchaser a 
Chrysler automobile, but it is issued di- 
rectly to the Chrysler Sales Corporation 
of Detroit, Mich., and the individual pur- 
such automobiles throughout 


ot 


chasers of 


the United States are not direct parties 
to that contract. So far as I am in- 
formed, the purchaser of Chrysler auto- 
mobile is entirely ignorant of the ex- 
istence of the master policy until he 
has been solicited by a local automobile 
salesman, and it is then represented to 
him that in the event he purchases an 
automobile a fire and theft policy will 


be issued to him upon the payment of a 
fixed premium, subtlely described a 
delivery charge. Under the Chrysler 
plan the local automobile salesman 
the intervening agency who in fact 
icits a contract of insurance along with 
the sale of the car, which clearly distin- 
guishes the question at issue from the 
question in the Allgeyer case. 


as 


is 
sol- 


Take Action Against Salesmen 


“However, the 
not formally 
and could not be 


approval of said plan 
before this department 
officially considered by 
the department, owing to the fact that 
the Palmetto Fire Insurance Company 
is not authorized to transact business in 
Iowa. 

‘Being without jurisdiction over the 


1s 


Palmetto Fire Insurance Company, this 
department can take no official action 
directly affecting said company. The 


department can, however, take cogniz- 
ance of the fact that local salesmen of 
the Chrysler Motor Corporation are 





soliciting insurance in this state without 
a license. This phase of the plan has 
been called to the attention of the at- 
torney general of Iowa, and it is the in- 
tention of this department to request the 
attorney general to prosecute each local 
Chrysler salesman in the state, wherein 
evidence can be procured that such 
salesman has represented to the pur- 
chaser of an automobile that a fire and 
theft policy will be issued to him as a 
part of the transaction. 

‘Therefore, it occurs to me that a 
formal hearing in this matter would be 
useless; nevertheless, I will be glad to 
extend to you this courtesy if you g9 
desire.” 


PERSONAL SIDE OF BUSINESS 


(CONTINUED FROM PAGE 20) 
rine added further to his laurels as a 
singer of note when he was called upon 
to lead community singing at Hartland, 


Wis., during that city’s attempt to raise 
a large sum of money for chari ty. Mr. 
Nicholson directed one of the largest 


gatherings in the history of the city in 
singing with marked success, according 
to fellow fieid men present on the occa- 
sion. 


George P. Kessberger of Detroit, spe- 
cial agent of the Citizens of Missouri i in 
Michigan and Ohio, has been given a 
leave of absence of one month by his 
company. Mr. Kessberger has gone to 
Los Angeles, Cal., to join Mrs. Kess- 
berger and his daughter who have been 
there since June 10. They will return 
home with him. 


Miss Isabel Stevens of Atlanta, Geor- 
gia, the popular and efficient librarian of 
the Insurance Library Association at 
Atlanta, is resigning her position. She 
will be married soon to Wilfred Me- 
Knight Knapp of Savannah, Ga. 

Miss Stevens has been associated with 
the library since its organization a few 
years ago. She has rendered excellent 
service and is very popular among the 
insurance fraternity in Atlanta. 


: A Robertson o of -Chicago, western 


general agent of the Automobile of 
Hartford, is spending the summer at 
White Bear Lake, Minn., recuperating 


from his serious attack that he received 


sore months ago. Mr. Robertson s 
able to sit in a chair, but is not able t 
get about without an attendant. 


P. F. Zimmer of Omaha, former pres 
ident of the Omaha Liberty Fire, 
ganizing a medical and hospital service 
society. The plan is to furnish medical 
attention and hospital service to holders 
of its contracts 


iS Of- 


Clerence A. Ludlum, vice-president of 
the Home, is taking a month's vacation 
in Europe with his two daughters. 


REGULAR RATES BELOW 
THOSE OF CHRYSLER 


(CONTINUED FROM PAGE 6) 
cars and applying the regular rates with 
100 percent insurance, the following 
comparison has been worked out t 
show the difference between the sup 
posed Chrysler-Palmetto premium and 
the re gular company premium, with lock 











credit, in “A” and “BA” territory: 
6-CYLINDER 
Supposed 

Charge AA BA 
Phaeton-Tour. .$1,395 $16.50 $12.13 $127 
a. eee 1,445 18.50 12.57 Be 
Roadster ...... 1,625 16.50 14.14 14 
Serra 1,695 18.50 14.75 1m 
toyal Coupe... 1,795 18.50 15.62 16.8. 
Brougham 1,865 18.50 16.23 11 
Imperial ...... 1,995 18.50 17.36 18% 
Crown Imperial 2.095 18.50 18.22 2 
5-P. Town Car 3,725 18.50 32.41 34 
4-CYLINDER : 
5-P. Tour...... 895 $10 5.37 $ 5% 
2-P. Club Coupe 995 12 5.97 6 
5-P. Coach..... 1,045 12 6.27 6a 
5-P. St. Sedan.. 1,095 12. 6.57 
Of course, with only 80 percent it 
paraongae which many owners wotll 
carry, the regular company premius 


would be 20 percent less than show 
in the table, but also, the insurait 
would be less. 
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me in last week’s National Underwriter, the article 
tland, 
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HEAVY DAMAGES ASKED 
t, spe- = 


aki HOF SEE PRONOUNCED TENDENCY 
by his 

one to 
Kess- Suits Instituted in Eastern Courts for 
e beca Large Sums Cause Comment Among 
return ; 

Casualty Underwriters 





, Geor- 
irian ol NEW YORK, July 26.—As further 
. a evidence of the pronounced tendency to 
od Me- demand heavy damages for injuries suf- 
fered in automobile accidents, casualty 
ed = underwriters are commenting 
n a few 
xcellent 
ong the 


upon a 


western 
obile ot rma ° ‘ ° ‘ 9 - 

nmer at rhings like this— conveniently labeled “tendency” — frequently 
iperating . P : 

receivel | come to life first on the Atlantic coast and work rapidly westward. 
rtson nf 


t able tt 














This particular one has already been seriously manifested in the 
ner ae | mid-continent field. 
send | P ; ° ee ' 
1 mel At risk of being accused of “preaching,” we reiterate the current 
°7 need for higher limits in liability policies—5/10 is “short service.” 
esidemy And REINSURANCE which we provide makes it safe and profit- 


ers 


able for companies to grant all the protection the public needs. 
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rates with 
following 
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1 the sup 


ey | Employers Indemnity Corporation 


1, with lock E. G. TRIMBLE, President 
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USE and OCCUPANCY INSURANCE 


T 2:30 P. M. a profitable manu- 
facturing enterprise was tem- 
porarily stopped by fire—but a 
large amount of the normal ex- 


penses will go on. The owners 
must maintain the valuable mem- 
bers of their staff in order to be 
ready to resume operations. Sal- 
aries will be only a part of the load 
that must be carried. 

He could have had Insurance! 

Use and Occupancy Insurance, 
known as Business Interruption I[n- 


demnity, indemnifies the owner for 
the necessary expenses that must 
go on and also safeguards the nor- 
mal profits that would have been 
made. Rates are low enough to 
make this class of Insurance a good 
investment in safety. 

Agents who are striving to pro- 
tect their clients against all loss will 
actively urge that every manufac- 
turer (or even merchant) carry the 
proper amount of Use and Occu- 
pancy Insurance. 
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